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m-m- Greater Palatability 
Better Digestability 


Easier Change-Over 


m --Smells Better... Tastes Better 
Wins More Customers... More Repeat Sales! 


smell new WRITE TODAY for new NECTARIZEL 
alf-Pab’s delicious aroma, they want to buy it. en . 
they see how their calves go for its extra smackin’ good Calf-Pab Samples and free Sales Aids 


whole milk flavor — they come back for more! They know 
calves that eat better grow better. And they love the sav- 
ings they make! Low-cost top quality Calf-Pab is high in 


ee 


milk solids (55%), Vitamins A, B, B12, Antibiotics and ‘Ser 
other essential nutrients. Put the “buy appeal” of NEC- é Waukegan ul I 
TARIZED Calf-Pab to work on your sales floor. Write ci r 

for Mm-mm NECTARIZED Sales Aids Today! BYES! Send me the new NECTARIZED 
Calf-Pab Sales Aids. 
NAME 
ESTABLISHED 1800 ADDRESS. i 
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Main Plant and Office, WAUKEGAN, ILL. & 

Midwest Plant, Des Moines, lowa * West Coast Division, Nampa, idaho L. ] 
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by deliberate design,’ says 


PRATER President, G« lorge F. Thomas, when describing 
the PRATER fabulous G0's Pre-Engineered Mill. 


This is a mill built to accon ae 


struction budget—he can start with a modest | a 


ture and add facilities as he grows, such as more mixing 
and grinding equipment, greater storage, or an office 
building. And the miller is assured that each new addition 
will efficiently and structurally integrate with all existing 
construction. 


This is a Mill planned to help the Miller make maximum 
use of local grain; featuring efficient grinding and mixing 
with proper supplements to give the farmer the lowest cost 
feed he can obtain anyway, anywhere! 


ALL THIS and more is the PRATER Pre-Engineered 
Fabulous '60’s Feed MILL! And you'll want to know every- 
thing about it—from blueprint to detailed specifications. 


Remember, too, the PRATER Pre-Engineered Mill can be 


Blue Streak 
Vertical and 
Horizontal Screw 
Conveyors 
Prater Automatic Package Plant 


aparer FEED Mit 


Prater 
Automatic Crusher 
and Feeder 


Blue Streak Hay 
and Grain Grinder 


Prater Fibre Grinder 
for Commercial Mills 


Biue-Streak 
Degree 
Drag Feeders 


Blue Streak 
Corn Cutter 


Blue Streak Dual-Power 
A.C. Mill with Pratermatic 
Screen Changer 


Blue Streak A.C. Mill with 
Pratermatic Screen Changer Blue Streak 


Twin Spiral 


Mixer 


4 
rater’s PRE-ENGINEERED= 

| 

5 x | 7 

| 1g) PRATER PULVERIZER CO. 

ive streak 1539S. 55th Court, Chicago 50, Illinois 

Advance Custom Mill | 
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THE PAUL ZOOK FARM, 
HOOPESTON, ILLINOIS 


Roy Long, Farm Manager 


Hygromix goes hand in hand with 
modern swine management 


On the Paul Zook Farm, Hygromix plays an 
important role in a good sanitation program. 


Roy Long explains the unique method of handling 
manure on the Zook Farm. Concrete feeding floor is 
slanted toward septic tank in front of the floor. 
Manure is simply flushed from floor into tank. From 
here it is pumped into the tank wagon and spread. 


Makers of STILBOSOL ® (diethylstilbestro! premix) 
Streptomycin Sulfate + Vitamin By; 
Micro-Pen® (special coated procaine penicillin G) 


ELANCO PRODUCTS COMPANY eA DIVISION 


4 


by Eugene S. Hahnel 


A list of the modern management practices followed 
on the Zook Farm would include: multiple farrow- 
ing, baby pig protection (from sow), automatic 
waterers, easy handling of manure, confined feeding 
—and complete feed with Hygromix. 


Paul Zook has fed Hygromix for over a year now 
and has yet to see the first worm. “‘We like Hygro- 
mix in feed for many reasons,” Mr. Zook explains. 
“For one thing, we like its convenience. We use 
automatic waterers and don’t like to go to the 
trouble of trying to use a purge-type wormer in the 
water. Of course, the main reason we like Hygromix 
is because we really control the worm problem 


HYGRO 


before it can get started and cause us damage. We 
think our pigs are doing better, too... they are 
evener in size and weight at any given age than 
they used to be before using Hygromix.” 


Mr. Zook, like many successful farmers, knows that 
once you control the worm problem, you auto- 
matically control many other problems. Hygromix 
in feed kills baby roundworms, nodular worms, and 
whipworms as they enter the intestinal tract— 
before they do their costly damage and before they 
can lay new eggs. It’s easy to see why in-feed 
Hygromix worm control is an essential part of 
modern swine management on the Zook Farm. 


Protecting baby pigs from the sow is accomplished this time-saving, 
pig-saving way on the Zook Farm. Pigs remain here on complete feed 
with Hygromix for 40 days before they go on the feeding floor. 
Mr. Zook plans to market about 450 hogs a year. He breeds 10 
sows to farrow every 56 days. Hogs are marketed at about 200 Ibs. 


(S. hygroscopicus fermentation products, Lilly) 
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Alexander Bros. Inc., Osgood, Ohio specialize 
in poultry and hog feeds; use their Master 
Pellet Plant to put up 100-Ib. bags of 3,” pel- 
lets at a 60 bag-per-hour rate. Left to right: 


Eimer E. Bryant and Oliver Loving, owners of 
Farmers Milling Co., Graham, Texas report their 
Master Pellet Plant to be “an excellent piece 
of equipment.” They handle all types of feed 


Walter Daily, Daily Mill and Elevator, Palestine, 
IIlinois states: ‘“‘we are well pleased with our 
Master Pellet Plant. It's compact and easy to 
operate."’ The firm operates their Master six 


Vincent B. Mescher and Lovis Alexander. material and pellet %", Yo” and 3%” sizes. days a week utilizing a variety of feeds. 


ASTER MODEL 


PELLET PLANT 


The Package Pellet Plant 
with a Built-in Profit 


Now is the time to go after bigger profits with 
the Master Package Pellet Plant — designed specifically 
for the smaller operator. Right from the start you save big 
— up to $5,000 or more over part-by-part purchase and 
installation costs. Add to this the Master Model Pellet Mill’s 
profit making performance —up to 3% tons per hour of uni- 
form, high quality pellets. Insist on both: low first cost and 
proven performance; get them both in the remarkable CPM 
Master Model Pellet Plant! Plan now to see the man 
from CPM for all the exciting facts! 


Complete plant includes: Pellet Collecting Cyclone; I 

Mash Bin; Automatic Pellet Cooler; Fan; Pellet Crumbler | 
| (may be omitted); Air Conveying System; 10 HP Motor | 
I for Cooler Fan, Crumbler and Shaker; Starters; Shaker | 
| Screen; Sacking Bin; All Structural Supports and Spout- | 
| ing; Ladder; and 30 HP California Master Model | 
| Pellet Mill with one die. Plant is pre-assembled at | 
| factory, each part numbered, then knocked down for | 
| shipment. Simply bolt together following instructions. | 
L 


Approximate price, FOB San Francisco 


CALIFORNIA PELLET MILL COMPANY 


1800 Folsom Street, San Francisco 3, California 
1114 E. Wabash Avenue, Crawfordsville, Indiana 
101 East 15th Avenue, North Kansas City 16, Missouri 


Sales & Service Representatives also in: Aberdeen . Albany . Atlanta . Columbus . Davenport . Denver . Fort Worth . Los Angeles . Mexico City . Minneapolis . No: ile 
Oklahoma City. Omaha. Richmond . Seattle. St. Louis. Toronto. Winnipeg. Also manufactured, sold and serviced by Henry Simon Ltd., Stockport, England and Sydney, Au: slic 
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¢ NUTRITION 


What’s Importance of Taste? 


What response do various flavoring 
products have on feed consumption by 
baby pigs? This report by an associate 
animal husbandman at the former Ala- 
bama Polytechnic Institute covers a 
number of experiments on this timely 
subject. The scientist leads off with a 
question directed at feeders. 


Do you feed baby pigs rations that 
you want them to have or do you try 
to cater to their taste? 

Many feeders use their own judg- 
ment because experience has shown 
that many commonly-available feed in- 
gredients in proper proportions will re- 
sult in good performance of the pig. 

It is known, however, that pigs show 
preferences for different feed ingredi- 
ents. These preference characteristics 
are spoken of as acceptability or palta- 


Test Flavors for 
Increasing Feed Intake 


Baby Pig Work 


By HOWARD F. TUCKER 


Auburn University 


ability. Acceptability of a ration is in- 
fluenced by such things as shape and 
size of feed particles, feed flavors, pri- 
or experience, and texture of the ra- 
tion, 


Problem Solution 
Why be concerned with such a 
problem? The answer is important — 
but not simple. Today, many farmers 
are weaning pigs at an average of 40 


Comparison of Feed: Consumption Rates 


Feed Per 
Ration Consumption Pigs ee Pound 
of Gain 
(Per Cent) (Number) (Pounds) (Pounds) 
I 
ING 6 10 1321 2.20 
per cent table sugar 94 
Gro: » II 
J er cent sugar 25 85 1.84 
li per cent sugar 
1 per cent sugar 
2. per cent sugar 
Gro III 
L 91 15 99 1.58 
1) per cent molasses 9 
Gro IV 
LC 69 11 Lets 1.69 
1 per cent brown sugar 31 


~~ 
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pounds at eight weeks of age. One way 
to increase the average weaning weight 
is to increase consumption, of feed by 
the pig. Increased palatability is a pos- 
sibility. In general the pig that con- 
sumes daily the largest amount of a 
balanced ration: 1) gains faster and 
2) adds a pound of gain for the least 
amount of feed. 

There are stress conditions produced 
by sickness or castration when specific 
drugs and nutrients are needed by the 
pig. Feeds readily acceptable would 
speed recovery and prevent setbacks 
imposed by stress conditions. In es- 
sence, time is important, maybe not to 
the pig but to the producer. 

In tests at the Auburn agricultural 
experiment station, pigs were removed 
from the sow at 35 days of age and fed 
a test ration for a period of 21 days. 
While on the sow, the pigs were not 
creep fed but did consume some of 
the sow’s feed. 


Basal Ration 

The basal ration used contained 
corn, soybean meal, dried skim milk, 
fish meal, vitamins, minerals, and anti- 
biotics. This basically is a good baby 
pig ration. Several hundred pigs at 
the station fed this ration have aver- 
aged 40 pounds at 56 days of age. 

Results of feeding various sources 
and levels of sucrose (table sugar) con- 
taining substances are given in the ta- 
ble. When given a choice between no 
sugar and 10 per cent sugar in the ra- 
tion, the pigs showed a very marked 
preference for the sugar-containing ra- 
tion, Group I. 

Levels of sugar additions at five per 
cent increments were studied to find 
the desired sugar level in the ration. 
Only a small difference was noted be- 
tween the 15 per cent and 20 per cent 
levels, Group II. For reasons of econ. 
omy the 15 per cent level was chosen. 

Blackstrap molasses was compared 


(Concluded on page 18) 
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When the sun doesn’t 
shine, NiCarb does! 


= 


No other coccidiostat can match the performance 
of NiCars in all kinds of weather—all year ‘round. 
NiCars is still the most effective coccidios at — 
on the market. Merck Chemical Divisica, 
Merck & Co., Inc., Rahway, New Jersey. 


Join the switch to Ni C A: 


© were a co.. INC. Tried, Tested and Proved on over Four Billion Bir: s! 


@ TRADEMARK OF MERCK & CO., INC., FOR NICARBAZIN. 
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e RESEARCH e 


Co-Workers Complement 


By DR. W. W. CRAVENS 


American Feed 
Manufacturers Association 


The rounded research team is the 
abject of this digested presentation 
sy the Master Mix feed research di- 
ctor before the Wisconsin nutrition 
.chool last month. The writer spoke in 
his capacity as chairman of the AFMA 
nutrition council and as official repre- 
sentative of the organization. 


The scientist who makes the studies: 
I am sure all those engaged in 
academic work realize the obligations 
which they have in their research. 
They not only must seek new facts, 


{but} in essence disregard the impli- . 


cations of these new facts as they con- 
tribute to our storehouse of knowl- 
edge. I am sure that they realize the 
impact of their reports upon the pub- 
lic at large. Too frequently I am afraid 
that much is made of reports that were 
not meant to be completed pieces of 
research but rather were but mile- 
stones in the pathway to a better un- 
derstanding of some particular prob- 
lem. It is imperative that we recognize 
the implications of reports and that we 
encourage those who would popularize 
articles or data to be sure that they are 
on safe grounds prior to releasing such 
articles for publication in the popular. 
press. 


In Industry Also 

We have the scientists not only in 
the academic institutions, but also in 
the feed industry. In fact, there are a 
large number of men engaged in re- 
search in the feed industry who had 
lag and illustrious careers in fields of 
a ademic research. Though the work 
t at these men are doing may be some- 
vaat different from that conducted 
c ring their academic life, neverthe- 
| s I feel secure in saying that they, 
t 9, are contributing to our fund of 
| owledge. The research may at times 
| somewhat more applied than much 
that going on in the universities, 
| I cannot get very excited about the 
t ms “basic” versus “applied” re- 
s rch when the answer to the prob- 
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lem is unknown. Any research project 
that contributes knowledge is worth- 
while. 


Charge to Feed Men 
A few comments to the feed man 
who puts the results of research studies 
to use: 


In this area, we have a tremendous 
responsibility and also a tremendous 
opportunity. It is essential that we 
evaluate properly new research find- 
ings. Perhaps we must be more cog- 
nizant of the economic impact of new 
research findings. New findings are 
excellent and they may serve us well in 
in the future, but unless they yield an 
economic benefit to our customers, 
then application for the time being 
should be withheld. Quite obviously it 
is up to those in each company to 
evaluate and sift the new research 
findings in order to determine when 
and how they should be applied and 
to evaluate the economic relationships 
that will accrue from the application 
of the new research data. Thus, the 
time of application is going to vary 
quite widely among the different com- 
panies. But we must not in our haste 
to be first in this competitive life we 
lead make errors that will be detri- 
mental to our customers. 


The feed man is in a unique situa- 
tion. He must be in part a scientist, 
in part a businessman, and in part a 
salesman. It is quite obvious that all 
cannot be the nutrition specialist the 
academic research man is but he can 
learn to be critical of data and thus its 
application. 

The research in progress in this 
country dealing with livestock and 
poultry nutrition and production is 
tremendous. However, I think that we 
can all agree that no sooner is one 
problem solved then several others 
arise to take its place. I believe it can 
be safely stated that in the field of 
nutrition requirements, or in other 
words, quantitative nutrition, we are 
better equipped to handle those prob- 
lems confronting us than we are in 
the areas of management and housing. 
Perhaps this is not an unexpected situ- 


Each Other in Research 


ation, particularly when we consider 
scientists such as those at the Univer- 
sity of Wisconsin who have been seek- 
ing basic information rather than ap- 
plied information. This is highly de- 
sirable and I hope that it shall long 
continue in our academic institutions, 
but it does mean that those of us in 
the feed industry are going to have to 
step in and fill a partial void which 
has been created by our quantitative 
nutrition knowledge getting ahead of 
our knowledge of the every-day prob- 
lems of livestock and poultry produc- 
tion. 


Livestock Numbers Grow 

The increasing size of livestock and 
poultry operations intensifies problems 
that we will encounter in the field. It 
is well known that the heavy concen- 
tration of animals increases problems 
of competition as well as problems 
from disease. I am sure that you, like 
we, frequently encounter customers 
who are trying out some new method 
even though it is not based on re- 
search. Frequently it will backfire, but 
those of us in the industry must ever 
be willing to lend a helping hand to 
help solve those problems created by 
some of the newer systems of produc- 
tion. This is simply a way of saying 
that we have a great responsibility, as 
well as a great opportunity to serve 
our customers. 

Now to the dealers who educate the 
public to the value of nutrition infor- 
mation: 

We can assist our customers only if 
we are better informed than they. We 
must be continually seeking new facts 
and evaluating these facts so that we 
can counsel with our customers and 
assist them in their problems. 

If we are deserving of the business 
of our customers, they have a right to 
expect service from us. By service, I 
do not mean simply the delivering of 
feed to their premises. 

The modern feed bag is a curious 
mixture of proteins, fats, carbohy- 
drates, vitamins, minerals, antibiotics, 


(Concluded on page 13) 
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Z-P 


Field-Tested on Thousands of Cattle 


INCREASES GROWTH GAINS + IMPROVES FEED EFFICIENCY 


Look no further — Pabst has it! ZYMO-PABST! 


Competitive products never come close to Z-P. Pabst is a basic 
producer of enzymes, and the success of Z-P proves that expe- 
rience and know-how in this field pay off. Results of Z-P field 
trials are now complete. Write for your copy of these tests. 
See for yourself — add Z-P to your feeds and you'll add more 
profits to your operation. 


Animal Feed Department 

PABST BREWING COMPANY 
Milwaukee 1, Wisconsin 

TWX-MI 586 ¢ Phone BRoadway 1-0230 


Send me a copy of your ZYMO-PABST field trial results. 
ZY MO -PA BST 
the key to better feeding 


State 
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Ke itucky Gives Reports 
Or Grains, Steer Test 


R- orts involving three grains, Dayton 
barle . Bronco winter oats, and soft red win- 
ter v .eat, and one concerning the feeding 
of ¢ ‘leted or flaked corn to finish beef 
steer have come from the Kentucky agri- 
culty. al experiment station. 

D. ton, one of four barley varieties rec- 
omr -aded for use in the state, was high- 
yielc « in a test including 25 kinds conduct- 
edt s season. It yielded 65.2 bushels per 
acre nd “always was far ahead of the other 
varic ies.” 

B: »nco winter oats was the top yielder, 
aver zing 72.6 bushels an acre, in a series 
of t.sts of recommended winter varieties. 
Tweoty-five soft red winter wheat varieties 
avers xed 43.2 bushels per acre. 

Steers fed either pelleted or flaked corn 
in the ration produced more gain than did 
control steers on regular ground corn. Pel- 
leted corn increased average daily gain 0.36 
pounds a day over the control group. 


Goal of Wisconsin Vets: 
Brucellosis-Free State 


Wisconsin should be free of brucellosis in 
2V) years if a campaign reported underway 
by University of Wisconsin veterinarians 
reaches its hoped-for goal. 

The campaign, begun this summer, is 
aimed at eliminating infected animals in 660 
known problem herds in Wisconsin. “Gen- 
erally, these problem herds have failed to 
clean up despite the regular eradication 
methods” which have been used in an in- 
tensive program begun some years ago, it 
was reported. 

University veterinarians said the prob- 
lem is to locate animals that do not react to 
the standard tests but infect other animals 
in the herd. Herds in 36 counties will be 
subjects of the campaign this summer, ex- 
perts said, adding, “It will take at least four 
months to clean up a problem herd.” 


Benson Raps Senators’ 


Grain Storage Report 


Secretary of Agriculture Benson, in com- 
menting on a report by a special investigat- 
ing subcommittee of the senate committee 
on agriculture €& forestry, said recently, 
“There are a number of individual findings 
and conclusions with which we cannot 
agree.’ The subcommittee made a study of 
the epartment of Agriculture, concentrat- 
ing on Commodity Credit Corp. 

E: phasis of the study was on the opera- 
tions of CCC in handling grain storage. 
Whi > expressing his gratification that the 
repc turned up no “serious weaknesses” in 
CCC ; operations, Mr. Benson refuted the 
cont ation that the department “had no 
sour | information on the cost of grain stor- 
age ad initiated no specific cost study! un- 
til < cer the start of congressional investi- 
gatic 15.” 

FE declared, “This is not in accordance 
with the facts!’ Mr. Benson added, “De- 
part ent specialists developed grain storage 
ind: -s years ago and they were used in 
tate .egotiations.” He said the basic facts 
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SECRETARY BENSON 


were developed before 1953 and that steps 
to plan a cost survey to supplement the in- 
dices were taken in 1958. 

“When it is considered that the special 
subcommittee was not even authorized until 
May 20, 1959, and that it held its first 
hearings on Jan. 12, 1960, it is apparent 
that there is no basis for any charge that 
the department did not act until after this 
congressional investigation was underway,” 
Secretary Benson insisted. 


Farms Fewer But Bigger 
In Oregon, Expert Says 


Economic pressures and_ technological 
changes have resulted in some 12,000 fewer 
farms, but bigger ones, in Oregon com- 
pared with five years ago, according to 
Stephen C. Marks, Oregon State College ex- 
tension agricultural economist. 

‘Farmers’ attempts to maintain income in 
the price-cost squeeze have boosted the av- 
erage size of Oregon farms to 507 acres 
compared with 387 acres five years ago,” 
Mr. Marks observed. He added that the 
larger-farm trend has been implemented 
through purchases of adjoining farm land 
and a 2!4, per cent increase in new acreage 
use. 

The state’s 1959 census of agriculture 
lists 42,573 existing farms, 33 per cent few- 
er than those of the peak year of 1935 when 
there were 64,826 farms, the economist 
said. He added that the biggest decline 
since 1950 was in the small-farm class — 
10 to 50 acres — which dropped 31 per 
cent. 

Part-time farms in that size class still 
make up almost half of the state’s total num- 
ber of farms, according to Mr. Marks. Farms 
of from 50 to 100 acres comprise about 16 
per cent of the total and those from 100 to 
500 acres account for 27 per cent, he noted. 
Twelve per cent of all Oregon farms, Mr. 
Marks said, cover 500 acres or more. 


Wilson & Sons Co., Ord, Neb., has com- 
pleted construction of a 24 by 96-foot 
building for use in its feed business. Tri- 
pled capacity is expected with the new ad- 
dition. 


West Virginia Feedstuff 
Sales in 59 Under ’58 


West Virginia’s department of agriculture 
has reported that commercial feedstuffs sold 
in the state in the second half of 1959 to- 
taled 163,219 tons, 14 per cent under the 
189,698 tons sold during a similar period a 
year earlier. Retail values of these feeds 
were 15.7 million dollars in 1959 and 18.8 
million in 1958. 

Department spokesmen said that poultry 
feed sales topped the others in 1959 and 
totaled 89,877 tons, or 55 per cent of the 
aggregate. Second with 31,037 tons (19 per 
cent) was formula cattle feed. Tonnage sales 
of all major feeds in 1959, with the excep- 
tion of laying mash and wheat mill products, 
were lower. 


Death Claims Mitchiner 
Of Allied Mills, Inc. 


Funeral services have been held for 
Charles L. Mitchiner, 51, director of stores 
and a member of the general sales staff of 
Allied Mills, Inc., Chicago, who died un- 
expectedly last month. Interment was at 
Hinsdale, Ill., his residence. 

Mr. Mitchiner joined the firm in 1933 
after graduating from the University of Ten- 
nessee. Until he entered naval service in 
World War II, he had worked as an assist- 
ant in the Colonel district sales office in 
the southern area. He was a reserve captain 
at the time of his death. 

Mr. Mitchiner served as merchandising 
manager for the stores division at Fort 
Wayne, Ind., from 1946 to 1958 and thea 
was transferred to Fort Worth, Tex., to 
take charge of the region’s warehouses. He 
was transferred to Chicago in 1959. His 
wife and three sons survive. 


Brady New Chairman for 


Corn Products Concern 

Election of William T. Brady as chairman 
of the board and chief executive officer and 
John R. Rhamstine as president has been 
announced by Corn Products Co., New 
York City. Mr. Brady has been president 
since 1956 and Mr. Rhamstine executive 
vice president since 1955. 

The new board chairman joined Corn 
Products in 1919 and managed a number of 
the firm’s manufacturing plants before com- 
ing to New York in 1945 as assistant to 
the president. He was appointed a vice pres- 
ident and director in 1947, in 1955 he was 
appointed first vice president, and the fol- 
lowing year was elected president and chief 
executive officer. 

Mr. Rhamstine became associated with 
the firm in 1934, serving as a plant man- 
ager and as president of a subsidiary prior to 
government wartime service. He was ap- 
pointed assistant to the president in 1946, 
named a vice president in 1947, and elected 
to the board two years later. In 1955 he al- 
so was named a member of the executive 
committee. 


Occident Elevator, Mandan, N. D., has 
purchased a Strong-Scott separator. 
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SALT PUTS 


DAIRY FEEDS 


te mean a drop in production. You can help your customers pre- 
I vent unnecessary losses by supplying the proper feeds for 
cows going off pasture. Why not mix Sterling Supermix Blusalt 
with your fall dairy feeds! Supermix contains salt plus seven 
trace minerals (manganese, iron, sulfate sulfur, copper, cobalt, 
iodine and zinc) in amounts scientifically derived to help over- 
4 come mineral deficiencies. In addition, promote free-choice 
feeding of Blusalt, as salt liks and in barn lot feeders to provide 
the extra salt and trace minerals needed to help animals 
“bridge the gap’’ without feeding problems. For guaranteed 
analysis and complete formula service, contact your local rep- 
resentative or our nearest district office: Boston, Buffalo, Char- 
be lotte, Chicago, Cincinnati, Detroit, Newark, New Orleans, New 
York, Philadelphia, Pittsburgh, St. Louis. Or write to Interna- 
tional Salt Company, Clarks Summit, Pennsylvania. 


STERLING SALT 


afma y 
INTERNATIONAL SALT COMPANY « CLARKS SUMMIT, PA. Nii, 


On 
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~ Research Co-Workers 


(Continuéd from page 9) 


igs, hormones, and [other compo- 
its}. This bag of feed, however, will 
- stand alone. It is imperative that it 
given to an animal of good sound 
eding and to an animal given an 
ortunity to flourish through sound 
nagement practices. We must know 
« iat those practices are, and we must 
b. ever alert to recognize shortcomings 
o a feeding operation which will not 
p.rmit the feed bag to show up in the 
b st light. 

It matters not whether the feed bag 
fo ls because of management of poor- 
ding animals, for if it does suffer 
the company that we represent will 
suffer and also the feed industry in 
general will not be rendering the serv- 
ice that it should be rendering. 

{ read something that Vice President 
Nixon said which I believe is apropos 
of what I am talking about. Namely, 
that we should be prepared. He stated, 
“| have found from experience in 
every major situation with which I 
have been confronted, that those who 
do their homework have a very great 
advantage over those who do not. 


“Sometimes you hear it said that 
there are individuals who have the 
rare ability of being able to go into 
conferences without preparation and 
to prevail over those who have done a 
great deal of work in advance of the 
conference. But, over a period of time 
I have found invariably as between in- 
dividuals in a conference, or in a con- 
test of any type, the real difference is 
generally determined by which of two 
individuals worked harder and longer 
and most effectively in preparing him- 
self for whatever issue was to con- 
front him.” 

I believe that we in the feed indus- 
try and as feed dealers could say the 
sime thing ef ourselves. We know 
that invariably those of us who go 
into the feedlot adequately prepared 
aid armed with information that will 
b> helpful to the customer will be the 
cies who will be successful and the 
¢ 1es who will be rendering the service 
t.at should logically be expected of 
by our customers. 


At times we may attempt to give 
tvice beyond our capabilities. I think 
iis frequently happens in the case of 
iggestions on veterinary problems. It 
important that we recognize that 
sease problems are quite distinct 
om nutrition and feeding problems, 
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and that specialized background and 
training may be necessary in order to 
adequately cope with the problem at 
hand. It is too much to expect that 
one man can be an authority in all 
fields, and attempting to pose as an 
authority may lead to serious conse- 
quences. 


Certainly we want to be most help- 
ful wherever possible but I think that 
our customers will frequently respect 
us more if we point out to them that 
our area of specialization is nutrition 
and livestock production and not in 
the treatment of disease. It is highly 
desirable, I think, that we know sys- 
tems of management that will help 
hold disease to a minimum, but when 
disease does strike, then it is time for 
us to recognize the seriousness of the 
problem and to obtain adequate veter- 
inary diagnostic services. 


In his operations, the feed dealer is 
the extension man of the feed industry. 
Certainly he has too much to do and 
too littie time to do it, for he must 
work six and seven days a week ini or- 
der to provide the type of service 
which may be demanded of him by his 
customers. Yet, the giving of service 
and educating customers to the value 
of the research findings of laboratories 
is his job and it is a job that I am sure 
most dealers do very adequately and 
conscientiously. 


Dow Sales, Profits Set 
New All-Time Records 


Sales of 781.4 million dollars and net 
earnings after taxes totaling 82.4 million 
have been reported for the fiscal year ended 
May 31 by Dow Chemical Co., Midland, 
Mich. “This represented a new high in 
sales, net, and earnings [$3.01] per share,” 
the firm said. 

Dow reported that the sales hike was 11 
per cent over that of the similar fiscal period 
a year ago, the net was up 31 per cent, and 
earnings per share higher by 26 per cent 
on the 27,362,631 shares outstanding. The 
number of shares increased by four per cent 
from 26,357,090 in 1959, the company 
noted. 


Farmers Elevator, Trenton, N. D., has pur- 
chased a Strong-Scott feeder magnetic sep- 
arator. 


HAYNIE IS PROMOTED 

Allen W. Haynie, former executive vice 
president, has been elected president of 
Reedsville Oil & Guano Co., Inc., and Hay- 
nie Products, Inc., Baltimore. He succeeds 
Ammon G. Dunton who was named chair- 
man of the board. Haynie Products is the 
sales & marketing division of Reedsville and 
all its subsidiaries. 


National Renderers Names 


Miss Stecher Secretary 


Miss Elizabeth M. Stecher has been elect- 
ed secretary-treasurer of the National Ren- 
derers association, according to the board of 
directors, which met recently at Washington, 
D. C. Miss Stecher, a native Chicagoan, 
now returns to her home city after eight 
years in New York City. She succeeds 
Jamie Fox. 

While there she served as administrative 
aide on government contracts in the de- 


ELIZABETH STECHER 


partment of chemistry at Columbia Univer- 
sity. She also studied as a mathematics ma- 
jor at Columbia’s school of general studies. 

Miss Stecher spent five years, half in 
New York and half at Chicago, working 
for J. B. Roerig & Co., a division of Chas. 
Pfizer & Co., Inc., before taking up her 
duties at the university. In her new post, 
she will coordinate all association activities 
from its main offices. 


Spencer Kellogg Appoints 
Poggenklass to New Post 


John Poggenklass has been appointed by 
Spencer Kellogg & Sons, Inc., Buffalo, as 
director of sales for its Professional feeds 
division at Kansas City. He succeeds Frank 
W. Miller, who has been appointed general 
manager of the firm’s St. Louis division. 

An alumnus of Southeast Missouri State 
College, Mr. Poggenklass joined Spencer 
Kellogg in 1953 as a territory salesman. He 
served as district sales manager in Iowa pri- 
or to his latest promotion. 


Krotter & D. Ward Elevator, Beverly, Neb., 
has been purchased by Rickel, Inc., Kansas 
City. A pair of 250,000-bushel steel tanks 
will be erected at the Beverly site. 


George H. Rusch has purchased his former 
partner's halt-interest in Edgerton (Wis.) 
Feed & Seed Co. and now is sole owner 
of the concern. He formerly was associated 
in the business with Richard Schultz. 
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for well-balanced 
nutritive feeds mix 


BOTH GRAIN FERMENTATION PRODUCTS—For customer satisfaction and increased profit, tr 
mixing either of these economy fortifiers. Rich in proteins, vegetable fats and highly nutritious, Nadrisc! 
and Produlac also contain Vitamin B-G complex plus unidentified growth factors so necessary for health’ 
birds, a greater meat and egg yield. Mixing either in your formula feeds is an excellent way  eoB¥erq. 
to promote good pigmentation, better feed conversion and a growth rate fast enough to 7 
please your customers and bring them back for more. 
Sold only to manufacturers of formula feeds. 


NATIONAL DISTILLERS PRODUCTS COMPAN} 


GRAIN PRODUCTS SALES « 99 PARK AVENUE, NEW YORK 16, N. Y. 
Member of Distillers Feed Research Council 
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(Advertisement) 


\ PELLETED VIEW 
Of the News 


Some friends of ours have reporied, 
‘ter a recent trip to survey the feed 
dustry in Russia, that the Russian 
ed industry is now producing only 
ight million tons per year of formula 
eds, but has set an industry goal of 
0 million tons by 1965. Starting as 
hey are from such a low tonnage level 
‘in view of the size of their popula- 
on), it is not inconceivable that the 
.ussian industry could meet this goal. 

The feed industry in the United 

“tates has suffered some tonnage de- 
cline this year, the way it looks. Pri- 
marily, this may be attributed to the 
crop in the number of broilers, plus a 
small decline in egg consumption. Feed 
men everywhere are therefore looking 
to see how they can increase their own 
feed tonnage. 


It seems to us that the biggest po- 
tential area for improvement in ton- 
nage, and one which has a great deal 
more tonnage potential than realized 
by many, is the production and mar- 
keting of complete pelleted feeds for 
cattle and sheep. Complete pelleted ra- 
tions based on hay, cobs, and a host of 
similar low-cost roughages, are pro- 
ducing fine rates of gain, at low costs 
per pound of gain, with a great reduc- 
tion of the labor of feeding, due to 
pellets fed through self-feeders. In our 
opinion, the tonnage potential in this 
area is remarkable and represents the 
best potential for increased tonnage 
available to feed men today. 


Pelleting of such roughages in the 


locally-grown grains, plus balanced 
supplements formulated to do the fin- 
est possible job of roughage conversion, 
cffers a remarkable tonnage potential 
in our estimation. Your Wenger repre- 
© ntative will be happy to submit rec- 
cmmendations as to how you can most 
« lvantageously participate in this ton- 
ge. 


The Wengers 


) .one AVenue 4-2133, Sabetha, Kansas 
© 1960, WENGER MIXER MANUFACTURING 


country mill, including molasses and. 
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Pulse the 


By ELDON H. ROESLR- 


SOUND IDEAS ON FEED RESEARCH 


Research scientists working on feed 
industry problems in the colleges and in 
private industry are doing a tremendous 
job to help farmers lower their costs of 
production. 


At the recent University of Wisconsin 
nutrition school, Dr. W. W. Cravens, 
chairman of the nutrition council of the 
American Feed Manufacturers association, 
keenly analyzed the value of this work. 
Dr. Cravens left college teaching to join 
McMillen Feed Mills, Fort Wayne, Ind., in 1953 to head 
up its research program, so he knows both sides. 


Touching on the premature release of research findings 
in the public press, Dr. Cravens said: 


"I am sure those engaged in research realize the impact 
of their reports on the public at large. Too frequent- 
ly, I am afraid, much is made of reports that were not 
meant to be completed pieces of research but rather 
milestones in the pathway to a better understanding of 
Some particular problem. It is imperative that we 
recognize the implications of reports and that we 
encourage those who would popularize articles or data 
to be sure that they are on safe ground prior to releasing 
such articles for publication in the popular press." 


This is a vital point made by Dr. Cravens because those 
of you who have been in the feed business for years 
have had experience with pressures put on by farmers 
for certain products not yet fully tried but given 


wide publicity in a semi-sensational manner in the 
farm papers. 


We are sure that Dr. Cravens would add that if and when 
products are given to the farmer by the feed industry 
without adequate research and testing and these prod- 


ucts backfire, the one Segment which suffers most harm 
is the feed industry. 


As a scientist working in an industry which is striving 
constantly for better feed efficiency, Dr. Cravens 
should be commended for putting himself on record 
regarding the sensible way to approach these problems. 
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A Major Breakthrough 
in Moisture Testing 


The new Burrows Moisture Re- 
corder—a major breakthrough 
in testing of all grains: 


Accurate — Balanced electronic 
circuit is self-adjusting 


No charts — Direct moisture per- 
centage reading on a lighted 
dial. Human errors eliminated 


Automatic temperature correction — 
No separate temperature tests 


Fast complete reading in 5 secs. 


Printed Tickets — Moisture per- 
centage can be printed on scale 
ticket automatically 


Automatic wt. per bu. correction — 
Patented test cell adjusts for 
all variations 


Large 250 gram sample 
10 day free trial 
Liberal trade-in allowance 


BURROWS 


MOISTURE 
RECORDER 


Write for circular and free catalog on 

grain testing and handling equipment 
Burrows Equipment Co. 
Dept. J-9, Evanston, Illinois 


Pulse of the Indust: y 


Burrows has everything you need 
for testing and handling grain, 
feed and seed. 
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Retail credit is the subject of a new bulletin from tie 
American Feed Manufacturers association. The bull:>- 
tin reports the highlights of a credit survey 
among feed men by R. J. Herder and R. P. Dahl of 
the University of Minnesota. 


They found out what most feed men have known for a long 
time. The survey showed that 40 per cent granted 
credit of six months or longer and 60 per cent made 
no separate credit charges. The professors recom- 
mended that each company should estimate the costs 
and returns of its credit program. 


The average feed man must understand that credit costs 
money. Unless volume is sufficient, the cost of 
credit sales can mean only a loss. Items under a 
credit program which must be charged to it include 
Supplies and postage, collection charges, interest, 
bad debts, managerial and clerical help, and actual 
mileage involved in making collections. 


Credit is a valuable but dangerous weapon, as many feed 
men have found out. It can increase business 
profitably or it can strangle and cause business 
failure if not handled wisely. Now may be the time 
to look over your entire credit program once again. 


Mismanagement of grain storage was charged by a special 
senate agriculture subcommittee in a report recently 
released. This is the committee headed by Sen. 
Stuart Symington; the report still can be consid- 
ered in the light of politics. It charged USDA 
with laxness in efforts to cut costs of storage. 


Agriculture Secretary Benson replied to the report 
by saying that the subcommittee had uncovered 
little of real consequence considering how large 
the grain storage program had become. He defended 
Storage rates as necessary, up until now, to 
encourage new construction to handle the surplus 
which was building. Mr. Benson also pointed out 
that rates had been cut, with an expected saving of 
100 million dollars. 


Arguments by Some that government should own all 
storage should fall on deaf ears. There never has 
been any service performed by government that cou'd 
not be handled with less cost by private enterpris:. 
Government, in itself, because of its size is 
unwieldly and uneconomical. 


Minimum wages untouched by congress still will be par’ 
of the presidential campaign and will get attenti:1 
from the new congress. Efforts to raise the mini- 
mum and broaden the base were not successful as 
congress adjourned. It represented a defeat for 
Sen. Kennedy among his fellow lawmakers. However 
the issues involved still are much alive. 
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Ewing 


_AND 


Outstanding Nutritional Service combined 
with the unsurpassed quality of Ray Ewing 
products is your best assurance of 
producing the best in formulated feeds. 


Feeders, breeders and growers from coast 

to coast are getting top results with their 
quality feeds built around Ray Ewing Feeding 
Programs and Products. You can get a 
greater share of that feed business now. 

Use Ray Ewing tested and proven 
performance products. 


Free nutritional service, electronic formula 
computing and quick supply are as near 

as your phone. There’s a Ray Ewing trained 
representative serving your area. 

He is familiar with your local conditions 
and problems and is backed by the expert 
Ray Ewing Nutritional Service Staff. 


Write or phone today to have the 
Ray Ewing representative in your area call 
to help solve your feed problems. 


THE RAY EWING COMPANY 
2690 East Foothill Boulevard, Pasadena, California 
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—Can Pigs Taste? 


(Continued from page 7) 


with sugar, each at the 10 per cent 
level. A very marked preference was 
shown for the sugar ration, Group III. 
Because molasses is unpalatable and ex- 
cessive amounts cause diarrhea [in 
pigs}, it is doubtful that it should be 
included in a baby pig ration. 


Test Unrefined Sugar 

Rations containing unrefined sugar 
would be more economical than those 
containing refined sugar. Therefore, 
10 per cent brown sugar and 10 per 
cent table sugar were compared. The 
pigs showed a preference for the re- 
fined sugar ration by consuming more 
than twice as much. of the feed. 

The average daily gains were good 
in all cases. Feed efficiencies were very 
good. The least efficient group re- 
quired only 2.2 pounds of feed to 
produce one pound of gain. 

Various agents used in human foods 
were tested for their acceptability by 
the pig. The addition of one per cent 
cocoa to a 15 per cent sugar ration 
with one group failed to improve palat- 
ability. Substituting 0.05 per cent sac- 
charin or a combination of saccharin 
and cocoa resulted in almost complete 
rejection by the group. 

Cheese rind, which is used to in- 
crease palatability of dog foods, failed 
to improve acceptability by pigs in an- 
other group. Only small amounts of 
rations containing two commercial fla- 
voring materials were consumed by the 
third group. 

Increasing levels of lard resulted in 
an increased acceptance of the ration 
by a third group. Since palatability was 
increased without an accompanying in- 
crease of performance, further investi- 
gations are being made. 

In a fourth group, comparison was 
made using a 15 per cent sugar ration 
with 15 per cent sugar rations contain- 
ing drugs used to treat non-specific 
scouring in pigs. The inclusion of 
either 3-nitro or arsanilic acid resulted 
in decreased consumption. 


Sprout-Waldron Creates 
New French Subsidiary 


Establishment of a wholly-owned Euro- 
pean subsidiary of Sprout, Waldron & Co., 
Muncy, Pa., Equipements SWF (Sprout, 
Waldron-France) SARL, has been an- 
nounced by the parent firm. President Har- 
old M. Soars said the subsidiary will have 
its headquarters in Paris. 

To be more generally known as SWF, it 
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will operate essentially as a sales and en- 
gineering office, according to Mr. Soars. 
Pierre Baillaud, a graduate engineer, has 
been named manager. 

Mr. Baillaud has an extensive background 
in the feed industry as a former staff mem- 
ber of one of the largest feed and poultry 
feed concentrate manufacturers in France. 
He has undergone several months’ training 
by Sprout-Waldron in this country. 


Phillipe Riant will serve as assistant man- 
ager. He also is a graduate engineer and 
has trained under the firm’s supervision at 
Muncy. Sprout-Waldron said its new ven- 
ture has been “received enthusiastically by 
the French milling industry.” 


Increased Grain Feeding 


Boosts Milk Production 


Heavier grain feeding has been found 
profitable for a high percentage of north- 
east dairy cattle herds through research con- 
ducted by Cooperative GLF Exchange, Inc., 
Buffalo, which showed that many of the 
animals are “starved for total digestible nu- 
trients.”” 

The exchange reported that the test was 
handled by several college dairy specialists 
with 442 Holstein cows on farms in New 
York, New Jersey, and northern Pennsyl- 
vania. Grain was fed at a daily rate of two 
pounds per body hundredweight of cow in 
addition to normal amounts of hay and 
silage. 

“Results showed that this higher grain 
feeding increased milk production as much 
as 7,500 pounds per cow annually,” the 
co-op pointed out. In addition, a 2,000- 
pound increase was averaged by the animals 


tested under the higher grain-feeding pro- 


gram. 

No impaired health due to such increased 
feeding was detected by the 22 veterinarians 
who participated in the research, it was 
noted. “In fact, veterinarians and farmers 
themselves agreed that the heavier grain 
feeding actually improved herd health,” 
GLF added. 

Ernest C. Charron, its applied research 
manager, said the project was designed and 
implemented by the exchange’s research de- 
partment and the animal husbandry depart- 
ment of Cornell University. The test period 
lasted 112 days. Usual rations were fed the 
first two weeks and then the cows were di- 
vided equally into two groups — control 
and higher grain fed. 

Mr. Charron said the findings showed the 
body weight of the cows on higher grain 
rations was only slightly increased, indicat- 
ing that through such feeding more milk 
production and not fat results. “College re- 
search and farm experience,” he observed, 
“indicate that today’s dairy cow has the in- 
herent capacity for greater milk production 
but is starved for TDN.” 


HUBBARD UPS PAIR 

Promotion of two feed department per- 
sonnel of Hubbard Milling Co., Mankato, 
Minn., has been announced by the firm. 
Earl Klenk, an alumnus of Carleton College, 
was elevated to feed division sales manager 
and Don Madden, a University of Mary- 
land graduate, was named assistant division 
sales manager. 


Seedburo Aiding Me <ico 
In New Grain Prograrn 


Mexico's President Lopez Mateos, ecog- 
nizing his country’s economic prob!-m jp 
the grain industry, chose early in his =dmip. 
istration the project of developing Alma 
cenes Nacionales de Deposito to adm ‘nister 
a new grain handling and storage pr: gram, 
according to Seedburo Equipment Co , Chi- 
cago. 

“Although a large producer of white 
corn, the volume of grain harvested has 
fluctuated widely [but] despite this fluctu. 
ation, consumption holds fairly steady at 
about 145 million bushels,” Seedburo ob. 
served. The problem concerned primarily 
storing surpluses in good years for use dur 
ing poor crop periods. 

Lack of adequate storage and handling 
facilities resulted in the planning of 327 
grain storage stations, which now are being 
constructed throughout Mexico at a cost of 
180 million pesos, Seedburo said. It added 
that the company is one of several U. §. 
firms which are working with President 
Mateos on the program. 

“In addition to serving in an advisory 
capacity, [Seedburo now has] delivered 400 
sets of the various equipment needed at 
each grain storage station,” which includes 
Steinlite moisture testers and other check 
ing devices, it was revealed. Completion date 
of this initial “crash” program is late 1960. 


New Head of Extension 


Work at Maryland U. 


Dr. V. R. Cardozier has been appointed 
head of the department of agricultural and 
extension education at the University of 
Maryland, according to Dean Gordon M. 
Cairns. Dr. Cardozier succeeds H. Palmer 
Hopkins, former acting head. 

Mr. Hopkins has transferred to the of 
fice of the university's executive dean for 
student life. Dr. Cardozier is a former av 
sociate professor of agricultural education at 
the University of Tennessee. He earned 
B.S. and M.S. degrees in agricultural edu 
cation at Louisiana State University and his 
doctorate in 1952 at Ohio State. 


Squibb Names Herbert 
Western Sales Manager 


Lee Herbert has been appointed ‘o the 
newly-created position of western division 
sales manager of veterinary products for 
E. R. Squibb & Sons, New York City. The 
division encompasses 23 far west, south: 
western, and midwestern states, accorc ng to 
the firm. 

Mr. Herbert joined the firm as ° sales 
representative in Utah and has ber. em 
gaged in field sales and branch manag ment 
for Squibb on the west coast for 30 ‘ears. 
A special wholesale representative in 1933, 
he was appointed a district sales mane ef 10 
1936. 

The new appointee was named Cal ornit 
regional sales manager in 1953 and arlier 
had served successively as branch m 1aget 
in Los Angeles and manager of th Sao 
Francisco division. 
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Cob Crusher for making 
Poultry Litter 


INCREASE YOUR PROFITS WITH 


Forced Air Carloader 
with motor or belt drive 


; : They give you top service an 


Corn Cutter and Grader 
with Aspirator 


Vertical Feed Mixer 
VY, to 5 tons 


EQUIPMENT 


d economy! 


Grain Blower 
& Exhaust Fan 


Vertical 
Screw 
Elevator 


Corn Sheller with blowers 
for grain and cobs 


Bucket 
Elevator 


Remote Change 
Hammermill 


Corn Scalper with or 
without air cleaner 


Chain Drag in double and 
single geared types 


Electric Truck Hoist 
cuts handling costs 


Portable Screw 
Elevator 


Combined Sheller- 
Cleaner 


Instant Change Hammermills 
12”, 16”, 20”, 24” sizes 


Finger Type Corn Crusher 
and Feed Regulator 


© Bus Scale 
for 1e-spot 
sighing 


NAME 


Company 


The Duplex Mill & Manufacturing 
Springfield, Ohio 


Yes, I’m interested in the KELLY DUPLEX machinery 
checked at the right. Please send me full information 
on these machines without any obligation. 


TITLE 


FIRM 


TEL. NO. 


CITY 


STATE 


(] Information on Free Mill Planning and Layout Service 


Mail: this 


Card — 
No Obligation 


o Check tere! 


Hammermill 1 
Pit Auger 

Chain Drag 

Corn Crusher — Regulator 

CJ Vertical Feed Mixer 3 


Twin Molasses Mixer 

(] Vertical Screw Elevator 4 
(] Portable Screw Elevator 

(] Bucket Elevator 5 
(] Electric Truck Hoist 

(J Corn Sheller with Blowers © 
Portable Bulk Scale 
(J Pitless Corn Sheller 
(_] Combined Sheller-Cleaner 
Gyrating Cleaner 

Corn Scalper 

(] Corn Cutter and Grader 
Cob Crusher 

Electric Bag Cleaner 

Forced Air Carloader 

(J Magnetic Separator 

Grain Feeder 

] Grain Blower 
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REMOTE SCREEN CHANGE HAMMERMILL — 


Whether you are interested in speed, convenience, economy, capacity 
or quality of grind . . . it will pay you to investigate the Kelly Duplex 
Remote Screen Change Hammermill. 

Here are just a few reasons why: @ Screens can be changed instantly 
: by a single turn of a crank . . . without stopping the mill . . . and 
without leaving the service floor @ Torn or clogged screens, regardless 
of the amount of damage, can be quickly and easily removed and 
replaced without costly downtime @ Mill is guaranteed to grind more 
grain with the same power than any other make—or your money back 
®@ Special intake arrangement assures a clean, uniform product of 
granular texture . . . mill does not whip feed into a floury dust ® Has 
20” throat—delivers high capacities @ Built low to floor . . . gives you 
a larger pit area @ Separate blower keeps mill clean at all times © Heavy 
steel construction throughout assures top performance and long life 
under hardest use. 

Make your own “point-for-point’’ comparison. Mail card today for 
literature and full details. See for yourself how much more you get with 
a Kelly Duplex Remote Screen Change H mill... and how muc 
more it will do for you. fi 


TOP PERFORMANCE GUARANTEED 


We unconditionally guarantee that any Kelly Du- 
plex Hammermill will grind more feed with the 
same power, conditions being equal, than any 
other harnmermill on the market. If you are not 
completely satisfied, you are free to return the 
machine within 30 days after arrival at destina- 
tion, by prepaid freight, for refund of full 
purchase price. 


Gives clean, 
gran ular 


Model LT Model L Model KT Model M Model M-10 


Mode! K-20 Model 
12” screen 12” screen 12” screen 16” screen 16” screen 20” screen 24” screen 
30 to 50 HP 30 to 50 HP 30 to 50 HP 40 to 75 HP 75 to 100 HP 75 to 125 HP 75 to 125 HP 


\\ 
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Multi-Motor HAMMERMI! 


Kelly Duplex Multi-Motor Hammer: 
give you efficient grinding the mom nt 
you start the machine. Starting po er 
requirements are greatly reduced. 
vestigate these hammermills. Send in 7¢ 
card today and we will send you « ™ 
plete information immediately. 


POSTAGE WILL BE PAID BY 


THE DUPLEX MILL & MFG. CO. 
SPRINGFIELD, OHIO 
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Washington 


ERNEST W. ALWIN, Editor 


Mr. Alwin calls the shots as he sees them, irrespective of 
their political overtones. His Washington magazine column 
appears exclusively in Editorial Service Co. publications. 


VOL. XVI NO. 9 


Washington, D.C. 


SEPTEMBER, 1960 


Southerners Unhappy 
With Lyndon, John 


An interesting question for 
ourely idle speculation is wheth- 
er things would have turned out 
differently during the bobtailed 
session of congress if Lyndon 
Johnson had won the Democrat- 
i¢ nomination. Would he have 
been able to muster southern 
support, which Sen. John Ken- 
nedy was unable to do? Would 
he have tried to get the same 
things, would he have tried to 
go quite as far, as Sen. Kennedy 
did on key bills? The answer to 
the first question probably hing- 
es on the answer to the second. 

The Texan's ties with southern 
leaders are much stronger than 
Sen. Kennedy's are, of course. 
But there is considerable doubt 
whether even he could have 
swung the powerful southerners 
into line if he had been the nom- 
inee and had tried to put across 
identically the same legislative 
program that came a cropper in 
August. And there also are many 
who doubt that Mr. Johnson 
would try going as far as Mr. 
Kennedy did. His approach 
would have been more moder- 
ate and less likely to antagonize 
powerful southern blocs, they 
feel. 

One thing is often overlooked 
in assessing the attitude of 
southerners toward Sen. Kenne- 
dy. The Massachusetts senator, 
it is true, enjoyed strong south- 
ern support at the 1956 Demo- 
cratic convention for the second 
spot on the ticket. But in reality, 
much of this support was more 
anti-Kefauver than it was pro- 
Kennedy. John Kennedy has got- 
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ten along in the senate with his 
southern colleagues, but it 
would be a mistake to think that 
he is one of their favorites. 


The fact remains that the 
Democratic standard-bearers in 
August got considerably less 
than half a loaf. The Republic- 
ans weren't about to extend any 
helping hands, but that doesn't 
explain why minimum wage, fed- 
eral school aid and housing leg- 
islation were stymied, nor why 
Sen. Kennedy didn't get the 
medical -care-for-the-aged bill 
he wanted. The Democrats, as 
Republicans are so fond of 
pointing out, had top-heavy ma- 
jorities in both the house and 
senate, but the truth is that 
Sens. Kennedy and Johnson, un- 
der the circumstances, simply 
couldn't control the southern 
wing of their party. Southern 
Democrats either dragged their 
feet or engaged actively in 
sticking spokes in legislative 
wheels. 

These southerners don't like 
the highly-liberal flavor of the 
Democratic platform; most look 
upon John Kennedy as a junior 
member of the club and, what's 
more, they are confident of be- 
ing around next year regardless 
of what happens in November. 
Furthermore, their seniority will 
keep them in positions of influ- 
ence. The many southerners who 
head committees in the senate 
are virtually certain of retaining 
their chairmanships next year, 
even if Mr. Nixon wins the White 
House, because the GOP has no 


(The “inside page” of Washington Millwheel this month is page 36.) 


hope of gaining control of the 
senate. 

It should be said for Sen. Ken- 
nedy that the decision to recess 
for the conventions and return 
in August was not his. That de- 
cision was part and parcel of 
the plans and strategy of Lyn- 
don Johnson and House Speaker 
Sam Rayburn, who hoped to 
sidetrack the Massachusetts sen- 
ator at Los Angeles. The strate- 
gy failed, of course, and there 
are few Democrats who don't 
look back on the August session 
with regret. 


New Farm Product Uses 
Research Bill Stymied 


House and senate conferees gave up 
after one attempt to reach a compro- 
mise on vastly differing bills designed 
to spur research on new uses for farm 
products and to develop new crops. 
They made the try shortly before con- 
gress adjourned and then, throwing up 
their hands, described the situation as 
hopeless. 


Those who have been pushing such 
legislation in congress contend they 
are not discouraged and claim it should 
be easier to get an effective program 
next year. Both parties put in a plug 
for industrial uses research in their 
farm planks, it is pointed out. It also is 
emphasized that the bill passed by the 
senate labored under the handicap of 
Secretary of Agriculture Benson's 
strong opposition, which put it under 
the shadow of a veto. Had not this veto 
probability existed, it is argued, the 
house would have been more inclined 
to go along with the senate measure. 


The measures passed during this ses- 
sion of congress made it tough for con- 
ferees because there was little in com- 
mon between them. The senate bill was 
a far-reaching one. It would have cre- 
ated a new Department of Agriculture 
agency having broad authority. The 
house bill merely provided for the es- 
tablishment of a commission, which 
would have little other than advisory 
powers. 
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Testing at below-requirement levels shows the clear differ- 
ence in the biological availability of phosphorus sources. 


Sales Agents: EASTERN AREA: GRANDONE, INC., P.O. Box 365, Norwood (Mass.) * SUNSET FEED & GRAIN CO., 


Below-requirement phosphorus level— 
the difference in biological availability diff in bi H 
is undeniable. 


When testing at practical levels the 
bility 
cannot be accurately determined. 


Percent Bone Ash 


The best in feed phosphates DY? a 


Dr. Herbert Peeler, Director of Animal Nutrition Research at IMC, supervises the “IMC test” of feed phos- 
phate value — the testing technique used to maintain the high biological value of DYNAFOS. 


YOU NEED HAVE NO DOUBT ABOUT 
A PHOSPHORUS SOURCE THAT 
“MEASURES UP” IN THIS TEST 


Chances are you look with a skeptical eye at tests 
used to back up phosphate biological availability 
claims. 

And well you should! Most of these tests are 
conducted at a “practical” phosphorus level—that is, 
test phosphorus sources are compared in a typical 
commercial formula feed. These tests do NOT 
show the true difference in phosphate sources, be- 
cause the low value of inferior sources is “covered 
up” by phosphorus compounds present in the test 
ration used. 

There’s one testing technique that exposes feed 


phosphorus sources for what they really are. That 
is the IMC Biological Assay of Phosphorus Avail- 
ability. This test compares phosphate sources at 
below-requirement levels . . . where each source 
must stand on its own two feet . . . where “life and 
death” differences can be accurately measured. 
One phosphorus source can look this test in the 
eye without flinching. DYNAFOS .. . consistently 
your most biologically available feed phosphate. 
Learn more about DYNAFOS and the testing tech- 
nique used to guard its total quality. Write c/o 
the address below. 22-60 


AGRICULTURAL CHEMICALS, FEED INGREDIENTS DEPARTMENT 


INTERNATIONAL MINERALS & CHEMICAL CORPORATION 


ADMINISTRATIVE CENTER, OLD ORCHARD ROAD, SKOKIE, ILLINOIS, ORCHARD 6-3000 PRODUCTS FOR GROW 


*TRADEMARK 


° A. G. GREENE COMPANY, Charlotte (N. Carolina) * EDWARD E. SMITH COMPANY, Atlanta * E. A. CARTER BROKERAGE COMPANY, Tampa. CENTRA 


BULLARD FEED COMPANY, Chicago * 
Nashville * CHAS. F. WILLEN co., 
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GOOD LIFE MINERALS, INC., 


Effingham 


INC., Birmingham (Ala.) *¢ STANDARD SALES COMPANY, Meridian (Miss.) 
MIDWEST AREA: BLOMFIELD- SWANSON, Minneapolis * W. P. MANN SALES CO., Omaha 


COMPANY, Fort Worth. WEST COAST: JAMES FARRELL & COMPANY, Seattle * JAMES FARRELL & COMPANY, Compton (Calif.). 


JOHN F. YOUNG COMPANY, Cincinnati * R. D. ERWIN Sours 
* The VITA PLUS CORPORATION, Madison (VY 
M. A. McCLELLAND COMPANY, Kansas hg: B. A, LU 


CANADA: N 


INC., Buffalo * GETKIN-MOYER, INC., tel i 


- HOGG LTD., Tore. 
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MARKETING 


Buckeye Survey 


The size of farm flocks supplying 
egys to assembling and grading plants 
is one of the factors influencing mar- 
keting costs. 


Until recent years, most of the poul- 
try flocks in Ohio were of similar size. 
For example, in 1950 over 75 per cent 
of chickens on farms were in flocks of 
less than 400 birds. By 1954, only 55 
per cent of the birds were in flocks of 
that size. 

This trend toward larger flocks has 
continued since 1954, Teday, central 
egg assembly and grading plants han- 
dle eggs from flocks ranging in size 
from several hundred to 15,000 birds. 

When most of the eggs came from 
small flocks, plants paid all producers 
the same price for eggs of a similar 
quality. But today with the much wid- 
er variation in flock size, producers 
should be paid price differentials 
which reflect the costs of marketing 
egys from various size flocks. There is 
a direct relationship between the size 
of the flock which supplies eggs to an 
egy assembly and grading plant and 
the costs of marketing. 


How Costs Vary 

The cost involved in procuring eggs 
frm one producer with 10,000 birds 
would be much less than the cost in- 
v ved in procuring eggs from 40 dif- 
fe ent farms with 250 birds each. In 
p chasing eggs from the producer on 
a ‘raded basis, it is necessary in the 
g ding process to make a tally of the 
eis of different quality and_ size 
des. 

“he time and cost involved in tak- 
ii these counts on a shipment from 
0 flock of 10,000 would be much less 
t!_n the time required for 40 different 
pP ducers with 250 birds each. The 
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Larger Laying Flocks 


Reduce the Cost 
Marketing Output 


By C. P. CLAYTON & 


F. D. ROLLINS 
Ohio State University 


cost of making out settlement reports 
is much less for the one producer with 
the large flock than the 40 producers 
with small flocks. As a result of the 
greater efficiencies, many Ohio egg 
marketing firms are paying premiums 
to producers with the larger flocks. 


What Is the Premium? 

How much more can the operator of 
an egg marketing firm pay for a large 
shipment than a small one? To answer 
the question, a study was made of the 
assembling and plant operations of 
three Ohio egg marketing firms. These 
firms assembled eggs from farms, grad- 
ed them for size and quality and pack- 
aged and transported them to city 
markets. 

The size of the farm shipments was 
found to have the greatest influence 
on the costs of operating farm truck 
routes. The average length of the egg 


Relation of Size of Individual Shipments to 


Cost per Case Procurement Costs Per Case 


(Cents.) 


100} 


90} 


80 


40+ 


Size of Individual Shipments 
(Cases) 


routes studied was 185 miles and re- 
quired over 11 hours to cover. An av- 
erage of slightly less than three cases 
was picked up at each stop, indicating 
a large area had to be covered to as- 
semble a load of eggs. 

With truck operating costs over 10 
cents a mile, and drivers’ wages over 
$2 an hour, assembling eggs from small 
flocks can be very expensive. 

In the truck route operations stud- 
ied, the cost to procure eggs when only 
one case was picked up per stop was 
82 cents per case. When 10 cases were 
procured per stop, the cost was only 
10 cents per case. In this example, pro- 
ducers shipping 10 cases could be paid 
a premium of 72 cents per case. The 
chart shows how sharply costs drop in 
the one-to-six-case range, and the im- 
portance of having farm shipments of 
more than five or six cases. 


Grading Costs Less 

The grading costs per case decreased 
as the size of the shipments increased. 
For example, in the grading process a 
“stop and start” count must be made 
for each shipment when the eggs are 
purchased on a graded basis. In grad- 
ing, one-case shipments, this operation 
cost $1.10 per day but only 22 cents 
for five-case shipments. 


The costs per case of computing set- 
tlement reports also decreased as the 
size of the shipments increased. This 
was mainly due to the fact that time 
required to compute the report and 
the cost of the check is the same for 
one-case shippers as for the larger ship- 
pers. 

Although procurement, grading, and 
office costs of egg grading plants de- 
crease as the size of farm shipments in- 


(Concluded on page 30) 
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This exclusive monthly feature is based directly on reports from the 
highly-qualified feed men whose names appear on these pages. However, it 
should be clearly understood that these observations do not necessarily re- 
flect the sales and purchases of the companies with whom the reporters are 
associated. These are their appraisals of business conditions in the sections 
of the country in which they operate. 


MADISON CLEMENT 
Clement Feed Mill 
Waco, Texas 


HARRY DOBBYN 
Power Feed Mills 
Abilene, Texas 


ROBERT D. EMMONS 
Wirthmore Feeds, Inc. 
Waltham, Massachusetts 


EDWARD FURMAN 
Murphy Products Co. 
Burlington, Wisconsin 


THOMAS T. HAWKINS 
Thomasville Farm Supply Co. 
Thomasville, Georgia 


DON KELLER 
Eastern States Farmers Exchange 
West Springfield, Massachusetts 


CHESTER M. KESSLER 
Allied Mills, Inc. 
Camp Hill, Pennsylvania 


CLEMENT 
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EMMONS 


NORTHEAST As in the Pacific reporting 
area, August sales at the man- 
ufacturer level were steady 
with August, 1959. The same held true at the retail 
level in the Northeast, with accounts receivable re- 
duced below the figures of a year earlier. Bulk feed 
volume continued to grow over a year ago. Com- 
pared to July, sales last month showed an increase, 
with dairy rations leading the gains. Prices paid 
farmers for their August production compared to 
August, 1959, were steady for milk, up substantially 
for eggs and fowl, and slightly higher for broilers. 


SOUTHWEST August tonnage was below 
that of August, 1959, at the 
manufacturer level. At the re- 
tail level, reporters differed. One indicated retail 
sales up 10 per cent and another noted a 10 per 
cent decline compared to August a year ago. Ac- 
counts receivable in the Southwest are down a lit- 
tle from August of 1959. A slight increase was re- 
ported in bulk tonnage. The reporters again dif- 
fered on August volume compared to July, with one 
reporting an improvement and another a decline. 
Range cubes were stronger in August than in July. 
Some dips were seen in poultry and dairy rations. 
Cattle prices were down compared to August, 1959, 
although poultry and eggs generally were higher. 


KESSLER 


VERNARD LUNDIN 
Hubbard Milling Co. 


Mankato, Minnesota 


ALFRED E. OWENS 
Simpson & Co. 
Colorado Springs, Colorado 


CLAUDE A. QUILLIN 
California Milling Corp. 
Los Angeles, California 


ELMER S. ROTH 
Honeggers' & Co. 
Fairbury, Illinois 


MARION STEINHAUSER 
- Waldo Supply Co. 
Waldo, Ohio 


DEAN K. WEBSTER JR. 
H. K. Webster Co. 
Lawrence, Massachusetts 


CLARENCE WORLEY 
Worley Mills, Inc. 
Clovis, New Mexico 


LUNDIN 
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QUILLIN 


PACIFIC 


Sales at the manufacturer lev- 
el in August were about the 
same as in August, 1959. There 


STEINHAUSER WEBSTER 


was, however, a decline in retail sales during Au- 
gust compared to a year earlier. On the west coast, 
accounts receivable were higher last month than in 
the same month of 1959. Bulk feed sales were up 
over a year ago. Increases in all types of rations 
were reported for August, compared with July. No 


WORLEY 
CENTRAL EAST Tonnage was higher in Augusi 
than in August, 1959, at the 
manufacturer level and sales 
were up five per cent at retail. Accounts receiv- 
able, however, also were higher than in August a 
year ago. Bulk feed continues to gain strength /n 
the Central East. Compared to July’s volume, Au- 
gust tonnage was up. Dairy feeds showed the most 
notable gains. Farmers’ prices, compared to Augusi 
a year ago, showed eggs up 10 cents, pork up $2 a 
hundred, milk about the same, and beef down $3 
a hundred. 


declines were noted in any category. 


HAWKINS 


MIDWEST In general, August feed vol- 
ume at the manufacturer level 


was steady with the corres- 


. ponding month of 1959, the same holding true for 


retail sales. Accounts receivable, however, showed 
an unhealthy upward trend compared to a year 
previous. Bulk movement of formula feeds contin- 
ued to show gains. Reporters agreed that tonnage 
in August was about the same as in July. Turkey 
feeds showed strength and swine rations were 
down a little. Prices paid to farmers, compared to 
a year earlier, showed eggs up and hogs and cattle 
down. 


Thrifty Pig 
Of Doughboy’s Greenlee 


sign, Mr. Greenlee noted. Self-operating, it 
Feeder Idea holds 50 pounds of feed and will accom- Bender Named Paper Bag 
modate 20 pigs up to 40 pound weights. 


Unit Manager by Chase 


John J. Bender has been promoted to 


As It of i h ject, be 
sesh Roskamp Huller Builds 


the animals’ eating habits has been devel- 
oped by Art Greenlee, swine specialist with 
the formula feed division of Doughboy In- 
dustries, New Richmond, Wis., according 
to the firm, 

Ar. Greenlee said his new unit has six 
fe. ding areas and special shields to keep 
pics from throwing out feed. More than 10 
pe’ cent savings in feed were reported by 
Doughboy following tests on its research 
farm. 

The shields can be replaced with a single 
di ider bar as the pigs grow, it was report- 
ec Tipping is prevented and free flow al- 
lo ed because of the unit's slope-out de- 


Office, Plant Addition 


Announcement has been made of comple- 
tion of a 60 by 100-foot concrete-block 
plant addition and new brick-faced office 
building to augmen: facilities of Roskamp 
Huller Mfg. Co., Cedar Falls, Iowa. The 
office and plant addition are shown in the 
accompanying picture. 

Roskamp Huller spokesmen said the plant 
addition provides space for greater produc- 
tion and expanded experimental work. The 
office structure, which has created much- 
needed area for better customer service, 
measures 60 by 25 feet, the firm added. 


manager of its paper bag division at Cross- 
ett, Ark., by Chase Bag Co., New York 
City. The plant manufactures a variety of 
paper bags for industrial and consumer use. 

A graduate of Dartmouth College, the 
new manager joined Chase in 1951 follow- 
ing naval service as a lieutenant (j.g.). Mr. 
Bender is a member of Delta Upsilon fra- 
ternity and is active in the Crosett junior 
chamber of commerce. 


Grain Growers, Inc., West Glendive, Mont., 
has begun operation of its new $150,000, 
100,000-bushel capacity elevator. The firm 
handles feeds as well as other commodi- 
ties. 


OWENS ROTH 
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fortify 
swine 

starter 
and grower 
rations with 


the Merck brand of Vitamin B. 


High-energy swine prestarter, starter and grower rations must be fortified — for best results — with 
high-quality micronutrients, including the all-important — vitamin By». 

The highly stable cobalamins in the Merck Vitamin B,, supplements are invaluable in promoting normal 
growth and the formation of hemoglobin and red blood cells. 

Test after test has demonstrated that B,.-supplementation of swine feeds is economically sound in pre- 
venting the stunting, anemia and reduced feed intake that frequently occur in the absence of this essential 
nutrient. The use of Merck B,, is your assurance of product stability, uniformity and quality supported 
by over 30 years of Merck Research, Service and Know-How. 

Remember: The incidence of multivitamin deficiencies in high-energy rations may be more prevalent 
than that of single vitamin deficiencies. Be sure to check all your vitamin levels — including B,, — when you 


formulate your prestarter, starter and grower rations. Too, Merck offers a wide group of B,. supplements to 
fit your every formulation need. 


Still looking for an effective, low-cost antibiotic supplement? Why not set up a 
split-pen feeding trial with Pro-StrEP® and demonstrate— with on-the-farm re- 
sults— how Pro-Strep, added to your next Merck custom premix, can pay off for 
you and your growers. Merck & Co., Inc., Chemical Division, Rahway, New Jersey. 


the Merck tility 


Recommended Vitamin By Levels 
in swine rations: 


Prestarter Starter Grower 
30.0mg./ton 20.0mg./ton 10.0 mg./ton 


& CO., INC. 


@TRADEMARK OF MERCK & CO., INC., FOR ITS ANTIBIOTIC FEED SUPPLEMENT. 
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By DR. H. R. BIRD 


University of Wisconsin 


‘n this concise presentation and the 
ac ompanying tables, the head of the 
pcultry department at Madison out- 
luvcs specifications for poultry feed 
fc-mulation. This material was pre- 
pared for the feed nutrition school 
heid on the University of Wisconsin 
campus last month. 


The use of electronic computers to 
calculate least-cost feed formulas has 
focused attention on the need for de- 
tailed specifications for different kinds 
of feeds. Feed formulators have always 
used specifications, in part recorded in 
tables and in part recorded in memory, 
either consciously or subconsciously. 

With the increasing stockpile of in- 
formation on nutrient requirements of 
poultry, why shouldn’t we be able to 
put down on paper a complete set of 
specifications, within the limits of 
which any possible combination of 
ingredients would make a satis- 
factory feed? Obviously, we must go 
beyond the nutrient requirements in 
establishing some of the specifications. 
Should an excess of the nutrient be 
provided at the time the feed is mixed 
to allow for some destruction or to 
cover variations in management which 
might not have been taken into ac- 
count in the determination of require- 


¢ NUTRITION e 


Modern Poultry 
Feeds Should Supply 


DR. H. R. BIRD 


ment? Is it necessary to state a maxi- 
mum as well as a minimum level? 


Vitamins, Trace Minerals 

Table I specifies minimum levels of 
vitamins and trace minerals. In the 
case of these nutrients, a statement of 
the minimum is sufficient; we need 
not be concerned with maximum per- 
mitted levels. These values are the to- 
tal quantities from all sources that 
should be in the feed at the time of 
mixing. The figures for vitamins are 
higher than the requirement figures 


hese nutrients 


Table 1 
Specifications for poultry feeds. Vitamins and trace minerals. 


Levels of these nutrients per pound of feed should be not less than the indicated figures. 


Growing Laying Breeding Starting Growing Breeding 
chickens, chickens, hens bens poults y ry 
0-8 weeks 8-18 weeks 0-8 weeks 8-16 weeks 
Vitamin A activit; 
units 2400 2400 4000 4000 4800 4800 
Vi amin D, I.C. units 1ho 3h0 600 600 
Vi amin BE, 1.U 15 15 15 
Vi amin Ky,mg 0.3 0.3 0.1 0.2 0.3* 0.3 0.2 
amine, mg.** 1.0 1.0* 1.0* 1.0 1.0* 1.0* 
R oflavin, mg 1.6 1.0 
P: tothenic acid, mg. 5.0 5.0 3 
15.0 6.0 6.0* 8.0 12.0" 6.0% 
idoxine, mg.** 1.6 1.6 1.6 1.6 1.6* 1.6" 
B: tin, mg.” 0,05 0.05 0.05 0.05 0.05 0.05* 0.05* 
C line, mg. 600. 4oo. 400. 750. 4oo. 
F acin, mg.*# 0.3 0.25 0.13 0.20 0.5 
VY amin By, mg 0.005 0.001 0.001 0.003 0.005 0.001 0.003 
» ganese, mg 25 25 10 15 25 25 15 
I ine, mg. 0.5 0.2 0.2 0.5 0.5 0.2 0.5 
: nesium, ng.** 220. 220. 220.* 
2, mg. .0 R 9.0% 9. 9. 9. 
3:9 3:5 0.9* 0.9* 0.9* 0.9* 
cc, mg. 20.0 20.0 10.0 10.0 25.0 25.0 10.0 


—_ based on analogy because of ‘lack of information on requirement of this class of poultry for this 


could be omitted from the Specification. They would always be vresent at adequate levels. 
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in anticipation of some loss after mix- 
ing. The asterisks in the table show 
that there are still mary gaps in our 
knowledge. For the most part, these 
gaps continue to exist because they 
have no practical importance. For ex- 
ample, niacin deficiency never could 
occur in laying or breeding hens fed 
any type of practical diet. Therefore, 
nobody has been sufficiently interest- 
ed in the requirement to measure it ac- 
curately. 

Even the specifications for the nu- 
trients that have been studied most 
thoroughly may have to be nevised as 
new developments occur. Greater sta- 
bility of the sources of vitamin A, for 
example, would make it possible to re- 
duce the rather large margins of safe- 
ty provided for this vitamin. 

Table II gives specifications for the 
major minerals. Ideally, these figures 
are intended as both minima and maxi- 
ma, although there would be no objec- 
tion to levels as much as 50 per cent 
higher than those listed in Table II. 


Protein, Energy 

Table IilI gives specifications for en- 
ergy, protein, and amino acids. The 
experimental bases for this table are 
less satisfactory than the bases for Ta- 
bles I and II. Higher levels of energy 
than those indicated could be used ef- 
fectively provided they were accom- 
panied by higher levels of protein and 
the essential amino acids. 

Comparative ingredient costs, deter- 
mine not only the most economical en- 
ergy sources, but also the energy level, 
because levels higher than 900 to 950 
calories cannot be attained without us- 
ing fat. The amino acid levels are min- 
ima for the specified protein levels. 
Probably in the future we will specify 
maximum levels of some of the amino 
acids for a given protein level, but this 
is hardly possible with our present in- 
formation. 

In addition to the known nutrients, 
unidentified factors should be provid- 
ed for broilers, for starting chicks and 


(Concluded on page 30) 
27 


> 
ig 
og 
— 
t 
a 
ag 
i 
an 


{ 
THE FEED BAG—September, 1: 50 


Selling tool for your laying 
feeds that helps you sell because helps 
solve your customers’ biggest problems. 


Here’s a powerful new way to tailor your laying feed pro- 
gram to your customers’ own problems. It’s based on stress 
—the stresses customers have—or can expect to have in their 
flocks during the-laying cycle. It outlines major stresses . . . 
tells how they cut egg production . . . shows how your feeds 
with Terramycin* help fight stress-caused slumps to restore 
peak production again. 


Your key sales point is: 
Every flock subjected to stress at some time 


That’s why birds need the help of your laying feeds with 
Terramycin throughout the laying cycle . . . low levels of 
Terramycin during most of the laying period . . . high levels 
of Terramycin when severe stresses hit. 


New Way to Keep 
, oe Egg Production Up 


Laying Cycle Management Program helps you 
eliminate production-robbing problems and fight the 
setbacks they cause 


ft} 


We’re helping you sell your customers this way: 
Your customers will see the story of profit-making produc- 


tion with the Laying Cycle Management Program from Science for the world’s well-being.,, . 
reports in the national poultry books, from the 8-page Chas. Pfizer & Co., Inc. 
booklet they’ll get free and from additional advertising in 630 Flushing Ave., Brooklyn 6, N.Y. 
a national farm magazine. 
It’s all timed to catch your customers this fall at the peak 6460 W. Cortland St., Chicago 35 
pullet housing season. 1500-16th St., San Francisco 3 
See your Pfizer representative for complete details on 5251 Peachtree ar a Chamblee, Ga. 
what the Laying Cycle Management Program can do for 5330 Royalmount Rd., Sienteanh 9, P.Q. 
your sales of laying feeds .. . this fall . . . this winter... 


all year long. 


k for oxy 
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—Feed Specifications 


(Continued from page 27) 


poults, and for breeding chickens and 
turkeys. Feeds for these dlasses of poul- 
try should contain dehydrated green 
feed such as alfalfa, dried fermentation 
residue such as distillers solubles, dried 
milk byproduct, and fish meal or solu- 
bles. These ingredients are optional in 
feeds for growing chickens and turkeys 
from eight weeks of age to maturity, 
and in feeds for hens producing mar- 
ket eggs. 


Any feed formulated in accordance 
with these specifications should be 
satisfactory with respect to nutrients. 
In drawing up the list of ingredients 
from which to select, one would also 
have to specify maximum permitted 
levels of some ingredients. 


Hudgins Will Sell ASL 


Products From Houston 


Jesse T. Hudgins has been named region- 
al sales representative for American Scien- 
tific Laboratories, Inc., Madison, Wis., ac- 
cording to W. B. Lambert, animal health 
products sales manager. Mr. Hudgins makes 
his home at Houston. 

He is a graduate of Texas A & M, where 
he majored in animal husbandry, and is a 
former vocational agriculture instructor. Mr. 
Hudgins represented different firms in the 
animal health field for five years before 
joining American, Scientific. 


American Cyanamid Ups 
Ware to Lab Director 


Dr. J. H. Ware has been promoted to 
director of the product laboratory in the 
agricultural division of American Cyanamid 
Co., New York City, according to Dr. J. T. 
Thurston, manager of research and devel- 
opment. Dr. Ware formerly served as as- 
sistant to the manager of research and de- 
velopment. 

He now will conduct studies on experi- 
mental chemicals and drugs for plant and 
animal use and on procedures for proving 
the safety, effectiveness, and stability of all 
agricultural division products. Dr. Ware 
joined the firm in 1955 after earning a 
Ph.D. in biochemistry from the University 
of Arizona. 


Top Program for Arkansas 
Meeting on Sept. 22-23 


An invitation to feed men nationwide to 
attend the 10th annual formula feed con- 
ference at Fayetteville, Ark., Sept. 22-23, 
has been extended by Dr. E. L. Stephenson, 
University of Arkansas animal nutritionist. 
The program opens: at 10 a.m. Sept. 22 at 
the agricultural experiment station. 

Sponsors are the experiment station, Ar- 
kansas Feed Manufacturers association, and 


30 


Table 2 


Specifications for poultry feeds. Major mineral elements. 


Starting 


Growing Laying Breeding Starting Growing Breed: 

chickens, ckens, hens ts turkeys turke. 5 

0-8 weeks 8-18 wecks weeks 6-16 weeks F 
Calcium, % 1.0 1.0 2.25 2.25 2.0 1.5 2.25 
Phosphorus, % 0.6 0.6 0.6 0.6 1.0 0.8 0.8 
Sodium, % 0.15 0.15 0.15 0.15 0.15 0.15 0.15 
Potassium, % 0.2 0.15 0.2* 0.2* 0.2* 0.15* 0.2* 
"seme as Table 1. 

Table 3 


Specifications for poultry feeds. Productive energy, protein, and amino acids. (per pound of feed.) 
Levels of amino acids should be not less than the figures indicated. 


Plock replacement Laying and 


Broilers 


wee wee ege type 0-8 veeks 8-16 veeks 
Produc ene al. 1100 950-1100 900-950 850-950 900-950 850-950 900-1050 
—_ ana” 20 20 15 15 28 17-20 
Arginine, $ 1.4 1.2 1.2 0.9 0.9 1.6 1.0 
Glycine, 1.2 1.0 1.0 0.75 0.6* 1.0 0.6 | 
Histidine, $ 0.35 0.3 0.3 0.24 0.2* 0. 0.25) 
Isoleucine, $ 0.7 0.6. 0.6 0.45 0.5 0.84 0.5 
Leucine, % 1.6 1.4 1.4 1.05 1.2 2.0* 1.2% 
Lysine, % 1.2 1.0 1.0 0.75 0.50 1.5 0.9 
Methionine, % 0.52 0.45 0.45 0.33 0.28 0.52 0.3 
Cystine or methionine, % 0.40 0.35 0.35 0.27 0.25 0.35 0.2 
Total sulfur amino acids 0.92 0.80 0.80 0.60 “<4 0.87 0.5 
Phenylalanine, 0.80 0.7 0.7 0.53 1.0* 0.6" 
Tyrosine or phenylalenine,# 0.80 0.7 0.7 0.53 0.5* 1.0* 0.6 
Total PA/T 1.6 1.4 1.4 1.06 1.0* 2.0% La 
Threonine, 0.70 0.6 0.6 0.45 
0.23 0.2 0.2 0.15 
—, 092 0.8 0.60 0.60" 


Starting Growing 


ts (egg t; poults turkeys 


breeding hens, 


the Midwest Feed Manufacturers association. 
Regis‘ration takes place on the morning of 
the opening day in the animal science build- 
ing on the university campus. 

Following is the roster of university and 
outside speakers, along with their topics, to 
he heard at the various sessions. Others will 
be announced as final plans are made, Dr. 
Stephenson said. 

B. N. McPherson: the feeding value of 
grit for poultry; Dr. Stephenson: recent ad- 
vances in nutrition of the laying and breed- 
ing hen; Dr. P. R. Noland: calcium require- 
ments for poultry, swine, and cattle; Dr. 
E. H. Peterson: recent developments in 
CRD control. 

Dr. M. L. Ray: creep feeding of beef 
calves maintained on good Arkansas pasture; 
W. M. McBride: a complete mixed feed for 
beef cattle; Drs. O. H. Horton and O. T. 
Stallcup: recent developments in feeding 
dairy cows and calves; and Dr. K. W. Scott: 
quality control in feed ingredients such as 
fish meal. 

Dr. T. S. Nelson of International Miner- 
als &# Chemical Corp., Skokie, Ill., will dis- 
cuss comparative values of different phos- 
phorus sources; Dr. Laurent Michaud of 
Merck & Co., Rahway, N. J., will cover 
amino acid interrelationships for swine and 
poultry; and a representative of the Food 
€& Drug administration will give a report on 
feed additives. 

Also planned for discussion are the bio- 
chemist’s role in the feed industry and ex- 
perimental heating and its effects on diet 
consumption. Names of the speakers who 
will discuss the two topics will be announced 
at a later date. 


Lexington (Ky.) Mill & Elevator Co. recent- 
ly completed a $100,000 addition to its teed 
manufacturing facilities. Capacity of the 
feed mill now is 100 tons of pelleted feed a 
day. 


— Egg Marketing 
(Continued trom page 23) 


crease, the amount would be different 
for each plant. 


It would depend on the size and lo- 
cation of the supply flocks and the 
handling procedures utilized within 
the plant. Producers could be paid 
price differentials based on marketing 
costs influenced by the size of ship- 
ments. 


But, each plant would need to use 
its own cost data in computing these 
differentials. 


It may be necessary to pay a premi- 
um to producers with larger flocks in 
order to increase the volume, which 
would in turn reduce the per-unit cost 
of all sizes of farm shipments. 


Crookston (Neb.) Elevator, has been fran- 
chised to sell Honeggers’ products. 


Farmers Elevator Co., Waupun, Wis., hs 


purchased a Strong-Scott molasses recu- 
lator. 


PILLSBURY NAMES PIPPITT 

Robert G. Pippitt has begun duties as 
quality control manager for the feed di i 
sion of the Pillsbury Co., Minneapolis. For 
merly a chemist at the firm’s Hamilton 
(Ohio) plant, Mr. Pippitt is a 1950 gra: 
ate of the College of the Pacific. While a 
member of the air force, he earned a m * 
ter’s degree in food technology from t 
University of Illinois. 
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AVAILABILITY — that’s what you 
need in an antibiotic, and that’s 
what you get when you specify PABST 
natural BACITRACIN! It’s 100% 
soluble in water, 100% available in feed. 
PABST natural BACITRACIN gives 


A = T that added “punch” to your animal 
i i Ke feeds. It’s stable, powerful, and 


economical! Naturally used in all 
BIO-PABST Supplements, 


B-50 (Feed Grade) B-333 (Water-soluble) 


For further details write, wire or call 
A Ni ANIMAL FEED DEPARTMENT 
A i i PABST BREWING COMPANY 


MILWAUKEE 1, WISCONSIN 


TWX-MI 586 © Phone BRoadway 1-0230 
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Your new Daffin Feed Mill 
includes a 
CUSTOM PACKAGED 
PELLETING UNIT 


Everything you need, economically packaged, 
profit engineered to produce top quality, low cost 
pellets: SURGE BIN, PELLET MACHINE, ELEVATORS, 
SCALPER, COOLER .. . all in 50 . f. of floor space 
on one floor, and only 13’6” hi 


HERE IS YOUR DAFFIN MILL 


A pre-engineered, pre-fabricated Mill adapted for production, custom proc- 
essing, grain bank operation, bulk delivery. It contains the industry’s first and 
finest Packaged Feed Grinding-Mixing and Molasses Blending Unit; The Pel- 
leting Unit; and the Daffinaire Materials Handling System; other accessories of 
your choice. You’re completely equipped for low cost formula feed production 
FROM ONE SOURCE. 


Daffin has the plan to make you higher profits through 
feed processing at the lowest possible cost-per-ton. Your 


FEED Mi LLS local Daffin Contractor-Representative is ready to advise 


you. Phone, wire, write today . . . no obligation. 


Builders of the World-Famous Daffin Feedmobiles, Packaged Feed Plants, Pneumatic Conveying Systems, Pelleting Machines, Batch Mixers San/mmisttele 


SERVICE PARTS DEPOTS: Alabama-Birmingham-Mont * Arkansas-North Little Rock * Georgia-Perry * Idaho-Twin Falls Illinois-Springfield Indiana-Evansville-indianapolis * low: 
Cedar Rapids * Kansas-North Konsas City Shelbyville * Michigan-Detroit-Grand Rapids * Minnesota-Rochester * Nebraska-Omaha New York-Syracus« 
Tonawanda North Corolina-Laurinburg *  Pennsylvania-Lancaster-Wexford * South Carolina-Laurinbur 
S. Dakota-Sioux Falls * Tennessee-Knoxville-Memphis * Texes-Dallas-Houston-San Antonio * Virginia-Lynchburg * Wisconsin-Oconomowoc * Canada-Edmonton, Alta.-Toronto, Or 


DAFFIN MANUFACTURING COMPANY, 3175 NORTH PRINCE STREET, LANCASTER, PENNSYLVANIA 


DIVISION OF DAFFIN CORPORATION 
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Stcinman, Steele-in New 
sts for Min & Chem 


arold Steinman has been elevated to 
sales manager responsible for its agents 
distributors on a national basis, accord- 
inc to International Minerals & Chemical 


HAROLD STEINMAN 


Corp., Skokie, Ill. He formerly was midwest 
area manager for the feed ingredients de- 
partment. 

Named the department’s customer serv- 
ices supervisor, a newly-created post, is 
H. Porter Steele. The position entails over- 


H. PORTER STEELE 


responsibility for all orders from the 
: 2 of processing through plant scheduling, 
very dates, and followup service. 
The appointments are designed to in- 
‘se sales efficiency and to centralize re- 
nsibility for customer services,” reported 
n K. Westberg, feed ingredients sales 
lager. 


/ oraska Consolidated Mills, Inc., has be- 
| construction of a 500,000-bushel grain 
‘ator at San Juan, Puerto Rico. 
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CSC DIVIDEND UP 

An increased regular dividend of 15 cents 
a share on its outstanding common stock 
has been declared by Commercial Solvents 
Corp., New York City. Payable on Sept. 30 
to shareholders of record on Sept. 2, it is 
five cents higher than that paid on June 30, 
the firm said. 


PENB Launches Campaign 
Against Egg Indictment 


An educational program directed to the 
attention of all personnel in the medical pro- 
fession has been launched this month by the 
Poultry & Egg National Board, Chicago, in 
the hope of rectifying misconceptions con- 
cerning the egg as a food, according to 
General Manager Lloyd H. Geil. 

“Many conflicting articles which have ap- 
peared in the medical press during the last 
several years have led to considerable con- 
fusion among medical men,” Mr. Geil assert- 
ed. As a result, he added, cholesterol — 
found in egg yolk — has been blamed as 
well as exonerated as a factor causing athero- 
sclerosis and heart disease. 

Mr. Geil said he feels the cause of heart 
disease may not be determined for years 
but that it is unfair for a physician to order 
a novegg diet indiscriminately. “When a 
doctor’s patient is critically ill with heart 
disease his diet, of course, has to be ad- 
justed,” he conceded. 

The general manager predicted that PE- 
NB’s campaign, to run at least three years, 
will do much to “correct the wrong opinion 
held by so many people about eggs.” Atten- 
tion, he added, will be focused on the nu- 
tritional value of eggs in the diet of every 
age group. 


Convention Theme Picked 


By Western Grain & Feed 


Selected as the theme of the forthcoming 
61st annual convention of the Western 
Grain & Feed association of Iowa is “For 
Unity, Enthusiasm, and Action — Go West- 
ern,” according to Earl Stelpflug, chairman 
of the program committee. Nov. 20-22 are 
the dates and the Fort Des Moines hotel at 
Des Moines is the site of the event. 

An estimated 900 grain and feed person- 
nel are expected to attend the annual gath- 
ering, Mr. Stelpflug said. He is associated 
with Farmers Supply Co., Ankeny, Iowa. 

The chairman reported that these men 
are serving on the program committee with 
him: John Manning, Morton Salt Co.; Mer- 
rill Schlief, Davenport Elevator Co., Sam 
Wise, Altoona Elevator; Keith Cummings, 
Specifide, Inc.; Charles Laverty, Laverty El- 
evators; Glenn Warren, McMillen Feed 
Mills; Fred Anderson, Northwestern Dis- 
tributing Co.; and Wayne Johnson, John- 
son Bros. Mills. 


WIRTHMORE PROMOTION 

Warren M. Hendrickson has been ap- 
pointed director of personnel and elected 
assistant secretary for Wirthmore Feeds, 
Inc., Waltham, Mass. Mr. Hendrickson has 
been associated with the firm for 25 years 
and formerly served as an administrative as- 
sistant. He is a University of Maine alumnus. 


Williams Wayne’s New 
Sales Training Aide 


J. E. Williams has been appointed assist- 
ant director of sales training for Allied Mills, 
Inc., Chicago, according to Vice President 
E. D. Griffin. Mr. Williams has an exten- 


J. E. WILLIAMS 


sive background in field, work, sales super- 
vision, assistance to salesmen, and super- 
vision of company stores. 

A native of Arkansas, he is an alumnus of 
the University of Arkansas college of agri- 
culture, where he earned bachelor of science 
and master of science degrees. He served 
as a fighter pilot in this country and in 
France, attaining the rank of first lieutenant. 

Mr. Williams joined Allied Mills in 1954 
and served as assistant district sales man- 
ager out of the Memphis (Tenn.) office. 
Prior to that, he had been engaged for sev- 
eral years as a vocational agriculture in- 
structor. 

In his new post, he will assist W. H. 
Wallace, director of sales training in Wayne 
sales and dealer training work. 


Feed Brokerage Business 


Opened by Wendell Hall 


Establishment of an office to serve the 
feed trade as a broker and manufacturer's 
agent at Danville, Ill., has been announced 
by its operator, Wendell Hall. He will deal 
in feed ingredients, grains, and grain prod- 
ucts in Illinois, Indiana, Wisconsin, Michi- 
gan, and Ohio. 

An alumnus of the University of Illinois, 
Mr. Hall is experienced in territorial sales 
and executive capacities in formula feeds 
and feed industry specialties. As a broker, 
he will represent Smith-Douglass Co., Nor- 
folk, Va., in the sale of Coronet defluorinat- 
ed phosphate in Indiana and Michigan. 


Leonell Jones, Stitzer (Wis.) businessman, 
has purchased Lancaster (Wis.) Feed Mill 
from Kenneth Gausman, who had owned 
and operated the facility for nine years. 
Mr. Gausman now is associated with an 
Iowa feed concern, Geerling’s. 
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New survey compares 


Free booklet 
gives scientific figures 


Bulk, burlap-bags-to-bulk or 50 Ib. and 100 lb. 
burlap bags? How can you tell which holds the 


biggest profit-margin...for you...which builds 
strongest customer-relations? 


Up to now, no one has had comparison 
figures from comparable mills in the same geo- 
graphic area. 


But now...the information you need to make 
profits in your area is all in this free booklet! 


Capital investment...installation cost... 


amortization...depreciation...maintenance and 
repairs! | 


FREE facts and figures, with charts and 
tabulations which enable you to compare your 
business with others. 


Booklet mailed immediately on request to... 
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Package for Profit 
with... 


WERTHAN 
BETTER 
BUILT 
BAGS 


You'll Like 
Our Fast Service 


MULTIWALLS 
WERTHCO PRINTS 
BURLAP BAGS 


COTTON BAGS 
AND 
SEWING THREAD 


Ask Us 


WERTHAN 
BAG 
CORPORATION 


8th Avenue & Howard Street 
NASHVILLE, TENNESSEE 


Midwest Sales Office 


141 W. Jackson Bivd., Chicago 
Phone HArrison 7-4960 
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Washington 


(The “front page” of this issue appears as page 21.) 


Where Candidates Will Focus 


Vice President Nixon's aides say he 
intends to camaign in every state, and 
there's no indication that Sen. Kennedy 
is going to skip any important territory 
in his search for votes. But watch where 
their campaign forays lead them; see 
which states get the most attention, 
and you'll get a pretty fair idea of 
where the two men figure they have to 
win. The ‘Big Seven" in this election 
are New York, Pennsylvania, Illinois, 
Ohio, New Jersey, Michigan, and Cali- 
fornia. These are the states most round, 
firm, and fully-packed with electoral 
votes. 

Some GOP sources indicate that Mr. 
Nixon won't settle for visiting these im- 
portant battlegrounds just once. He'll 
hit them at least three times, possibly 
more, it's reported. Chances are that 
Sen. Kennedy will give them equal at- 
tention. 

Texas, incidentally, offers an inter- 
esting aspect to the campaign. It's Sen. 
Johnson's home state, which ordinarily 
would mean that the Democrats should 
carry it next November without diffi- 
culty. But aside from the fact that the 


Overpopulation of Guam 
Seemed Aim of USDA 


Strange things transpire in Washing- 
ton, as witness the plan to send five 
Department of Agriculture employes to 
Guam to establish a new program at a 
cost of thousands of dollars. The plan 
actually came up for house approval 
shortly before congress adjourned, with 
its enactment recommended by the 
house agriculture committee. 

The dreamy scheme was sidetracked 
when the house learned that: of Gu- 
am's 225 square miles, only about 37 
are devoted to agriculture. The island 
has 414 farmers, with 170 raising live- 
stock and the remainder producing 
crops. And, to top it all off, there al- 
ready are 30 Department of Agricul- 
ture employes on Guam. 


Whichever Party Wins, 
Idle Acreage Plan Is 
Likely to Be Boosted 


The retirement of from 20 per cent 
to 25 per cent of the nation's cropland 
may be proposed next year by the 
President, regardless of who he is. Such 
proposals would involve idling some- 


South, including Texas, finds the Demo- 
cratic platform distasteful, President 
Eisenhower was successful in wooing 
and winning the Lone Star state. Re- 
publicans are taking heart from reports 
that Texas could be won by the GOP 
again and they plan to give it the old 
college try. 

That leads to the possibility that 
President Eisenhower will make one of 
his major campaign appearances in 
Texas. Among other things, he would 
have this going for him: He's a native 
Texan. 

Sen. Johnson was counted on to lend 
strength to the Democratic ticket in the 
South and the West. There have been 
some indications that the senate ma- 
jority leader will carry the burden of 
the campaigning in the Midwest and 
West and will be more active in those 
areas than in the southern states. Some 
Democratic strategists feel Messrs. Ken- 
nedy and Johnson will be better ad- 
vised to treat the South gingerly and 
not be too aggressive in their cam- 
paigning there. Let the dust settle, 
these strategists advise. 


where between 65 and 80 million acres. 

The Republicans and Democrats 
avoided being too specific in their 
farm planks, which was to be expected, 
but both called for some version of the 
soil bank. The GOP plank advocates a 
"large scale" conservation reserve, but 
doesn't say just how large. The Demo- 
cratic plank proposes an “orderly” 
land retirement program. 

But more significant than the politi- 
cal platforms, which more often than 
not are conveniently ignored after they 
are written, are the recommendations 
being given Sen. John Kennedy and 
Vice President Nixon by their respec- 
tive farm advisers. In both camps there 
are experts who favor taking large 
amounts of cropland out of production 
to help solve the surplus problem. 

About 28 million acres now are idled 
under the conservation reserve program, 
which congress this year refused to 
expand and extend. At a Chicago 
meeting of a Democratic farm advisory 
committee some time ago, witnesses 
talked in terms of retiring as many as 
85 million acres. The much-publicized 
pre-convention agreement between Mr. 
Nixon and New York Gov. Nelson 
Rockefeller called for “at least" dou- 
bling the size of the present soil bank. 

At the time this was written, neither 
candidate had spelled out his own 
views on the subject. Both may make 
their positions known shortly. 
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FROM ABBOTT RESEARCH 


— 


CBRVTHROMYVYCIN, 


ABBOTT ) 


GALLIMYCIN...established antibiotic for high- 
level medication of respiratory disease condi- 
tions in poultry...now cleared for continuous 
low-level feeding as a growth stimulant in 
broiler rations and breeder feeds! 


..»FESTED . . . compared in extensive 


scientific studies at more than a dozen agri- 
cultural colleges and experiment stations! 


..»PROVEN in every major broiler area 
in the country in commercial trials involving 
over 40 million birds! 


EFFECTIVE as a low-level, full-life, 


growth stimulant... from first day of life until 
the bird is marketed! 


©1960— Abbott Laboratories, North Chicago, Hlinois 


ees STIMULATES feed performance... 


significantly improves both growth and feed 
conversion! 


stable... 


no special registration requirements! 


WITHDRAWAL PERIOD 


... Can be fed continuously from one day 
of age to marketing! 


Printed in the U.S.A. 


| 
| 
| 
| 
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test atthe University ot 
GALLIMYGIN per 


The true measure of any antibiotic 
feed additive is not its initial cost, but what it 


returns in actual feed performance! 


It takes less than 1% improvement in 
growth to more than pay for GALLIMYCIN 
at the 5-gram level recommended for 


optimum economic returns! 


Although GALLIMYCIN-10 has been cleared 

for use in a range of 4 to 20 grams per ton for 
continuous feeding . . . controlled studies at 
Abbott, plus reports from universities, 
colleges, and poultrymen have proven 
GALLIMYCIN used at a 5-gram level gave 


consistent optimum growth response! 


The average for all trials showed an 
improvement of 5.8% in growth and better 


than 4% improvement in feed conversion. 


The net value of increased weight 
and the savings in feed have ranged from 
$29 to $46 per 1,000 birds above feed 


and feed additive costs! 


ABBOTT 


Abbott TI Chemical Marketing Division 
7878/6008563 ABBOTT LABORATORIES 


‘ 
then sage 
9 Ibs. extra weight per 1,000 birds or 
less feed per 1,000 birds 
on@e of 164 and a 
Os  4¢ theextra cost of the 


FOR GROWTH 

QUALIFIES 

“OLD DRUG” 


IMPORTANT .. . since GALLIMYCIN is considered an 
: “old drug’’ at the 4 to 20 gram levels, for the recommended 
uses, it can be used in combination with certain 

other “‘old drugs’. 


COMBINATIONS . . . GALLIMYCIN can be used 
in combination with low levels of penicillin, bacitracin, 
’ streptomycin, oxytetracycline and chlortetracycline, 
as animal feeding supplements for growth promotion. And you 
can use GALLIMYCIN in combination with certain chemical 
additives which are not new drugs, such as furazolidone, 
sulfaquinoxaline, nitrophenide and nitrofurozone. 


Further clearances for GALLIMYCIN in combination 
with other additives (including popular 
coccidiostats) are in work. 


TECHNICAL INFORMATION .. . for more 
complete information and full details on 

all clinical and experimental results, Abbott 
has a new 12-page bulletin on 
“GALLIMYCIN-10 for Chick Growth”. 
Write for Abbott Technical Bulletin No. 560. 


ABBOTT LABORATORIES 


CHEMICAL MARKETING DIVISION 
NORTH CHICAGO + MONTREAL 


\ isconsin’s Jean Yandry 


I: Chosen Miss Eggtober 


‘alented in poultry farming and home- 
m cing, Jean Yandry of Fort Atkinson, Wis., 
h. been chosen Miss Eggtober for 1960 by 
ti agricultural division of Chas. Pfizer & 

_ Inc., New York City. Eggtober has 
b. n sponsored for a number of years by 
t! firm and the Poultry & Egg National 
E .rd to promote egg consumption. 

uliss Yandry, 20, is a member of the 4-H 
from whose ranks Pfizer has chosen 
a iss Eggtober for three years. A student 
at .a Crosse (Wis.) State Teachers College 
m oring in physical education, she lives 


with her parents on a poultry-dairy farm 
which she helps operate. 

Pfizer said the next few months will see 
Miss Yandry, a blue-eyed brunette, busily 
engaged in promoting the slogan, “Eggs, a 
Wise and Thrifty Buy.” This year’s Miss 
Eggtober won a similar designation in 1959 
in her home Jefferson county in a local ob- 
servance of egg month. 

Miss Yandry has been active in 4-H work 
since 1957, completing foods and nutrition, 
photography, and pony and horse projects. 
She also served as a delegate to state 4-H 
Club Week at the University of Wisconsin 
in 1958. While attending college, she was 
awarded a county 4-H club scholarship. 


Broiler Carcass Yield ls 
Predicted With Formula 


hrough the use of statistical quality con- 
tro methods broiler carcass yields can be 
pr ticted with unusual accuracy, according 
to r. Norman V. Helbacka of the Univer- 
sit of Maryland’s poultry department. Stud- 
ie: involving more than a million birds in 
1! flocks processed in an eastern shore 
‘at resulted in his formula, the school 


)r. Helbacka’s formula is based on the 
c demnation rate and the size of the birds, 
Ww ch are weighed routinely into a process- 
in plant and then assessed a condemnation 
t by a federal inspector. “With the use 
© he formula,” the expert noted, “we can 
& » the carcass yield of the lot of the 
T 
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birds when the last one passes the federal 
inspector.” 

He said that when using the formula, car- 
cass yield can be predicted within 0.25 per 
cent 30 per cent of the time. Moreover, he 
added, over 60 per cent of the time carcass 
yield can be predicted within 0.5 per cent, 
more than 75 per cent of the time the yield 
can be predicted within 0.75 per cent, and 
90 per cent of the time carcass yield can be 
predicted within one per cent accuracy. 

“The formula automatically compensates 
for higher grade and larger birds to some 
extent because there is a high correlation 
between size of bird and yield,’ Dr. Hel- 
backa observed. He added, “Approximate- 
ly 75 per cent of the variability of yield 
studied is accounted for by condemnation 
rate, 12 per cent by bird size, and 10 per 
cent by grade.” 

The poultry researcher listed nine advan- 
tages for the use of his formula but only 
three disadvantages. His study was carried 
out in cooperation with Matthews Poultry, 
Inc., Laurel, Del., according to the uni- 
versity. 


Fasco Mills Co., Mendota, Ill., has pur- 
chased a Strong-Scott molasses regulator. 


Rath Packing Co., Waterloo, Iowa, has 
opened a new $650,000 teed plant with a 
capacity of 600 tons a day. 


Nopco’s Davis Ends Long 
Career With Retirement 


G. Daniel Davis, who joined Nopco 
Chemical Co., Newark, N. J., as a shipping 
clerk in 1916 and now serves as its board 
vice chairman, recently was feted by the 
firm’s 15-25-Year Employe club at a testi- 
monial dinner at Hotel Robert Treat. 

The dinner was staged in recognition of 
Mr. Davis’ retirement from his active part 
in the leadership of the company. Ralph 
Wechsler, chairman of the board, reported 
that the retiring official will continue as di- 
rector and vice chairman of the board of 
directors. 

In terms of yearly service, Mr. Davis is 
the oldest employe of Nopco, it was noted. 
He was placed in charge of the firm’s Chi- 
cago office in 1920 and la‘er was assigned 
to expand the company’s activities in other 
areas. In 1923 he was elected secretary and 
director of Nopco and rose through the 
ranks to become executive vice president. 


DANNEN NAMES MEYER 

Edward Meyer has been named elevator 
manager at Maryville, Mo., for Dannen 
Mills, Inc., St. Joseph, Mo., succeeding the 
late Melvin Bullock. Mr. Meyer has been 
associated with the firm at Maryville since 
1952, serving as assistant manager for sev- 
eral years, 


The Barnyard Gate 
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This is the VITAMELK program: 


1, VITAMELK—a comprehensive vitamin, trace min- 
eral, antibiotic and unidentified factors fortifier. 
Full fortification in one package. 


2. COMPLETE FORMULATIONS for farm-tested feeds. 


3. TAG INFORMATION for today’s complicated feed 
tag requirements. 


4. COMPLETE FEEDER INSTRUCTIONS on how to 


use Vitamelk fortified feeds to best take advan. 


tage of their great built-in power. 


5. DAWES QUALITY CONTROL laboratories are a 
remarkable heip in solving special problems. 


6. MERCHANDISING and sales counsel. 
7. CONTINUING RESPONSIBILITY for applying the 


latest nutritional knowledge to your feeds. 


on your staff... but 


not on your payroll 


specialists 


THE VITAMELK 
PROGRAM 


When you program your feed business the 
Vitamelk way, you establish a nutritional lab- 
oratory affiliation. You are backed by the vast 
resources and qualified personnel of Dawe’s. 
You have a direct line to nutritionists, chemists, 
laboratory technicians, production people, field 
men, merchandisers . . . specialists all... men 
who know the intricacies of today’s complex 
feed industry. Their goal is helping you pro- 
gram a more successful feed business. In effect, 
they are on your staff, but on our payroll. 


Today’s modern Vitamelk and the Vitamelk 
programs are based on over 30 years’ speciali- 
zation in vitamin nutrition and feed fortifica- 
tion. When you fortify with Vitamelk, Dawe’s 
nutrition, merchandising, manufacturing and 
quality control know-how is yours, yet you pay 
for Vitamelk only. Write today for details of 
specific Vitamelk programs for poultry, swine, 
beef and dairy cattle. 


DAWE'S 


4800 South Richmond Street 
Chicago 32, Illinois 


World's Oldest and Largest 
Specialists in Feed Fortitication 


FOREIGN OFFICES: 

Belgium — 13 Courte rue des Claires, Antwerp 
Italy — Via G. Negri 4, Milan 

Venezuela — Apartado 3050, Caracas 

Mexico — Apartado Postal 30209, Mexico 7, D. F. 
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he Connecticut station reports on 
the relative value of vitamin A and 
ca: ttene for calves, 


Ti e: Relative Value of Carotene and 
|; amin A Fed at Medium Levels in a 
Mi & Replacer. 
A: hors: A. P. Grifo Jr., J. E. Rous- 
se. i Jr., H. D. Eaton, and D. G. Goss- 
le. (Connecticut Agricultural Experi- 
mc t Station). 
Pu lication: Journal of Dairy Science, 
Vi. 43 (July, 1960) pp. 1,003-6. 
Di, est: Holstein calves were used in 
the experiments and a milk replacer 
cor aining 50 per cent dry skim milk 
anc {5 per cent dry whey plus brewers’ 
dri d yeast, corn distillers’ dried solu- 
ble. a small amount of oat flour, plus 
micrals, vitamin D and Aureomycin 
(50 grams per ton). The calves re- 
ceived colostrum the first day, whole 
milk the second and third days, and 
the: the milk replacer was introduced, 
replacing all the milk by the sixth day. 
Vitamin A in bead form, vitamin A oil, 
and beta carotene in bead form were 
the experimental types of vitamin A. 
They were introduced into the diet of 
the calves starting the eighth day. 
The relative values of these forms 
of vitamin A are shown in Table 2 in 
the article which we quote: 


Feed 


Nutrition 


Digest 


Edited by C. W. SIEVERT 
Nationally-Known Feed Consultant 


Unusually valuable digests of cur- 
rent nutritional research in terms 
every feed man can understand and 
use. Opinions expressed are those 
of the reviewer and are not nec- 
essarily shared by The Feed Bag. 


been generally recognized that vitamin 
min A as carotene is not as available 
to cattle and swine as is true vitamin 
A, while poultry uses the provitamin 
as efficiently or almost as efficiently as 
the true vitamin. 

The value of both forms is usually 
determined biologically using the rat, 
and the international unit and U.S.P. 
unit are based on rat potency. In terms 


Relative Value of Carotene Beadlets to Vitamin A Beadlets and to Vitamin A Oil. 


Amount of Vitamin A Ratio of 
Necessary to Obtain Carotene to 
Source of Amount of Response Equivalent Vitamin A 
Vitamin A Carotene Fed to Carotene 
Gamma Carotene 
Gamma Per Pound Live Weight Per Day Gamma Vitamin A 

Vitamin A Beadlets ............. 40 5.2 
80 72 
160 9.9 16.2 
Vitamin: 40 12.4 
160 23.6 6.8 


These data indicate that vitamin A 
oil |: several times as potent as caro- 
tene and that vitamin A beadlets are 
mor potent than oil. The authors say: 
“It vas found that vitamin A oil was 
42 or cent as effective for the main- 
ten ce of blood plasma vitamin A 
con -ntrations as vitamin A beadlets.” 
Co: nent: This work adds to our 
kn ledge of the relative value of pro- 
ain A (carotene) as compared 
wit vitamin A in oil form, and as 
Vit’ \in A palmitate in beadlets (with 
gel’ ne, sugar, and starch). It has 
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of rat units, a milligram of true vita- 
min A is 1,666 units, and a milligram 
of beta carotene has the same value. 

The National Research council in 
its Publication 579 showing require- 
ments for beef cattle indicates that one 
milligram of carotene is equivalent to 
400 I.U..of vitamin A. In Publication 
648 (swine) the value of one mg. of 
carotene for swine is shown as 333 
I.U. of vitamin A. Other NRC pub- 
lications for dairy cattle and for sheep 
also indicate that it takes four to five 
times as much carotene on a unit basis 


as it does true vitamin A. 

The work here reported by the Con- 
necticut workers tells us what the rela- 
tive values are for very young calves. 
It also shows that the stabilized dry 
form of vitamin A palmitate is more 
potent for calves than vitamin A oil. 

This research was supported by 
Wirthmore Feeds. Vitamins were fur- 
nished by Hoffman-LaRoche. 

% 


Liquid oil to chickens? Our British 
Columbia friends tell of their findings. 


Title: Emulsified Oil as a Liquid Feed 
Supplement for Poultry. 

Authors: B. I. March and Jacob Biely 
(University of British Columbia). 
Publication: Poultry Science, Vol. 39 
(March, 1960) pp. 279-81. 


Digest: Corn oil was made into an 
emulsion with water, using a house- 
hold blender, stabilized with 0.5 per 
cent lecithin and 0.1 per cent cellulose 
gum, This was fed in place of plain 
water to 34 and four-week-old New 
Hampshire cockerels for four weeks. 
Feed and water, or emulsion, were fed 
ad libitum. 


“An emulsion containing 10 per 
cent of oil was well tolerated by the 
chicks and was consumed in amounts 
to comprise 23.8 and 16.4 per cent of 
the total feed intake when the basal 
diets contained 27.5 and 21.5 per cent 
protein, respectively. The feeding of 
emulsions is suggested as a means of 
supplying high levels of oil without 
the difficulties associated with the mix, 
ing and storage of oily diets.” 
Comment: Two experiments were con- 
ducted and in both of them the feed- 
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ing of oil reduced the amount of ra- 
tion consumed per unit of gain. 

In the second experiment a third lot 
was also fed — the 10 per cent of corn 
oil was mixed into the feed. Growth 
of the birds with the oil mixed into the 
feed was a little slower. 

Feed efficiency was best for the 
birds drinking the emulsion, intermedi- 
ate for the ones with the fat in the 
feed, and poorest for the birds with 
no added fat drinking plain water. The 
latter group, however, grew just a 
little faster than the other two. These 
birds in the second experiment were 


on a 21.5 per cent protein ration. 
s 


How much thiamine do young 
poults and chicks really need? Here is 


information from California. 


Title: The Thiamine Requirement of 
Young Turkey Poults. 

Author: R. C. Robenalt (University 
of California). 

Publication: Poultry Science, Vol. 39 
(March, 1960) pp. 354-60. 


Digest: In similar experiments with 
young poults and chicks, varying 
amounts of thiamine were added to 
purified diets. 

“Poults deficient in thiamine show 
emaciation, runny white feces, pro- 
gressive weakness causing inability to 
stand, and finally death. The paralysis 
and head retraction found in chicks 
seldom {were} noted in poults. 

“Under the conditions studied, 100 
micrograms of thiamine per 100 grams 
of ration was adequate to prevent the 
appearance of deficiency symptoms 
and produce optimum growth in the 
turkey poult to 12 days of age. This 
value was also sufficient for the chick 
under the same conditions. 

“Growth of poults between 12 and 
22 days of age was more rapid with 
200 micrograms of thiamine per 100 
grams of diet than with 100 micro- 
grams. This may have been due to a 
slow destruction of thiamine, probably 
caused by some ingredients of the salt 
mix. This was prevented in one chick 
experiment by the periodic mixing of 
fresh feed.” 

Comment: The question of amount of 
thiamine in chick or poult feed is one 
of little consequence in ordinary prac- 
tical feeds. Two hundred micrograms 
per 100 grams is approximately 900 
micrograms per pound, or 0.9 milli- 
grams per pound. Now take a look at 
the Feed Ingredient Analyses on 
pages 165 to 170 in the 1960 edition 
of The Feed Bag Red Book (this table 


ae 


is one of several compiled by the 
Dumb Dutchman), and we see that 
corn contains twice that much thia- 
mine. 


Other ingredients commonly used 
also contain from 0.5 mg. (meat 
scraps) to over 2.0 mg. per pound, and 
brewers’ dried yeast (used in turkey 
starters by many) runs as high as 40 
mg. per pound. Dehydrated alfalfa 
meal (2.5 mg.) and wheat feeds (3.6 
to 6.8 mg.) also contribute. So, unless 
the feed is subjected to high tempera- 
ture drying of some duration, there is 
no need to have further concern re- 
garding the thiamine content of turkey 
starting and growing rations. 


Pfizer Research Findings 


May Mean Cost Cutting 


Research findings reported recently at 
the University of California by scientists as- 
sociated with Chas. Pfizer & Co., Inc., New 
York City, may result in cost-cutting bene- 
fits to poultry and turkey growers, according 
to the firm. In brief, this is what was re- 
ported: 

By substituting calcium sulfate for calcium 
carbonate in poultry diets, the blood level 
of Terramycin is doubled. Periodic feedings 
of low-calcium, high-level antibiotic rations 
for five days in laying chickens also im- 
proved disease-resisting blood levels of the 
antibiotic. 

A third finding was that by supplementing 
a turkey ration with the amino acid lysine, 
gains and feed efficiency are boosted by 
more than four per cent during the starting- 
growing stage of turkey production. 


New Testing Laboratory 
Checks S-W Equipment 


Believed to be one of the most modern 
facilities of its kind, a testing laboratory 
having four stories and 25,000 square feet 
of floor space, has been placed in opera- 
tion by Sprout, Waldron & Co., Muncy, 
Pa. It is located a block from the main 


manufacturing plant, the firm reported. The 
laboratory is pictured here. 

Sprout-Waldron said that a varieiy of 
different types of units manufactured have 
been installed in the plant to insure that 
sufficient volumes of material can be roc 
essed to give accurate capacity and fin 
ished product data. The firm manufac‘ ures 
this equipment: size reducers and classi iers, 
mixers and blenders, pelleters, and ma.cerial 
handlers. 

In the new laboratory, Sprout-Waldron 
reported, each machine has been installed 
with individual drives or vari-speed drive 
units for determination of optimum operat- 
ing velocities for different materials. All the 
units are operated from a control panel. 

A permanent staff is in charge of the 
laboratory, which also utilizes experience of 
the firm's field servicemen who are familiar 
with actual customer problems. Laboratory 
work is reviewed by one of the engineering 
staff and summarized in a written report, a 
copy of which goes to the customer after 
the test. 

Customers are invited to participate in 
test work at the facility, which is run on an 
appointment basis. 


Nutrition Symposium Set 
For October in Spain 


American and European science, industry, 
and government representatives are sched- 
uled to meet at Madrid, Spain, Oct. 19-21 
for the second International Symposium on 
Animal Nutrition, according to its sponsors, 
the Soybean Council of America. 

Council President Howard L. Roach said 
the symposium will relate to methods of 
improving animal nutrition. Participating in 
the discussions will be attaches from the For- 
eign Agricultural service and directors of 
the U. S. International Cooperation admin 
istration. 

Dr. James Hayward, head of the council's 
research division, is permanent secretary of 
the Madrid symposium. He formerly was in 
charge of research for Archer-Daniels-Mid- 
land Co., Minneapolis. George Strayer, 
council executive director, now is in Europe 
to aid in making final plans for the event. 


Eli Colby Co., Lake Mills, Iowa, is a new 
owner of a Strong-Scott separator. 
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CECTIVE Re 
AB 


We've the entire 
down 119 words 


Baciferm zinc bacitracin antibiotic supplements are made by 
CSC’s exclusive patented process. Baciferm is remarkably effec- 
tive at both low levels and high levels in all broiler, layer, turkey 
and swine feeds. One ‘‘secret’’ of Baciferm’s singular perform- 
ance is its ‘selective activity’’—its special ability to control “4 
secondary invaders without harming the beneficial nutrient-pro- 
ducing bacteria . . . to safeguard flocks and animals during stress 
periods . . . and to stimulate growth and contribute to maximum 
meat and egg production. 


Baciferm is economical—it really saves you money. And Baciferm " 
offers superior stability — it holds its full antibiotic value right 
through shipping, storage, mixing, and pelleting. One more fact: 
more and more feed manufacturers are switching to Baciferm 
because it’s good business to do so. 


ANIMAL NUTRITION DEPARTMENT 
COMMERCIAL SOLVENTS CORPORATION : 


260 MADISON AVENUE, NEW YORK 16, NEW YORK 
IN MEXICO: Comsolmex, S. A., Mexico 7, D. F. 
CANADIAN SALES REPRESENTATIVE: Norman Stark , 
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This little pig went to market faster— 
Nopco KNOW-HOW in his feed helped hin 


NOPCO CHEMICAL COMPANY 
General Offices: 60 Park Place, Newark, N.J. 


Harrison, N.dJ. « lll. Richmond, Cailif. 
Basic producers of Micratized® Vitamins A and D, n calcium pantothenate, choline chloride, and other products 
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SELLING 


Ralph Everett Sales Clinic 


Some salesmen delight in reporting 
how many calls they can make in a day 
or a week. Few of these men are in 
the top echelon in sales volume, how- 
ever. The theme of Mr. Everett’s dis- 
cussion this month is Quantity Calls 
vs. Quality Calls. 


Jacob A. Riis once said, “When 
nothing seems to help, I go out and 
look at a stone-cutter hammering away 
at his rock perhaps 100 times without 
so much as a crack showing in it. Yet, 
at the 101st blow it will split in two; 
and I know it was not that blow that 
did it, but all that has gone before.” 

Have you ever stopped to think how 
this applies to your feed sales? Who 
are the people you would like dearly 
to sell? Aren't they the progressive 
farmers who are growing and have the 
capital and ability to expand their feed- 
ing operations? Aren't these the ones 
who are the toughest to sell but when 
once sold the most loyal? 

Why, then, should you be disap- 
po nted if you don’t sell this man on 
th first call? Thousands of feed sales- 
mo have told me this is the kind of 
cu tomer who will stick with it once 
he has decided to buy a particular 
fe ling program. If you don’t sell this 
ky 1 of customer on your first few calls 
y: . should be disappointed only if you 
a1 not making any headway at all; if 
y ‘are simply passing the time of day 
al not getting any active participation 
ir discussion of the prospect's feed- 
in and management problems, this is 
th time to start asking yourself ques- 


Some the Tough’ 
Prospects Develop 
Into Best Customers 
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tions about your sales ability. This is 
the time to ask yourself if you are 
making quantity calls or quality calls. 
Quantity vs. Quality Calls 

The writer has just finished reading 
an article written by Eugene Whit- 
more, one of the nation’s famous au- 
thors of salesmanship books. This ar- 
ticle was tucked away in the back 
pages of Sales Management magazine 
and for my money it should have rated 
a better readership position. Mr. Whit- 
more says that the old theory of mak- 
ing more calls, getting the order, and 
getting out may be sufficient for route 
salesmen who rush in with an armload 
of bread or the day’s supply of milk, 
but for lines which require careful 
merchandising or engineering, like 
feed, it is infinitely better to stay long 
enough to do a complete selling job, 
to understand the customer’s problems, 
to win his friendship, and to pave the 
way for the really satisfying order. 


Outmoded Ideas 

In the past, feed companies and 
some feed salesmen occasionally have 
taken a look at their sales cost per ton 
of feed sold. All too frequently, how- 
ever, this simple measurement was 
made only after a company or a group 
of salesmen was in trouble with its 
sales performance. A sales consultant 
was called in to tell the company and 
the sales force the all-too-simple and 
obvious fact that their sales cost was 
too high and that they would have to 
“get on the ball” if they wanted to 
stay in business. 


Unfortunately, this method is like 
closing the barn door after the horse is 
out. Bad sales habits have already been 
formed and are difficult to break. Too 
much money has been spent in im- 
proper merchandising and promotion 
methods, money which can never be 
retrieved. 

Even if the feed salesman or his em- 
ployer consistently keeps an accurate 
record of the sales cost per ton, this 
measurement of efficiency is as out- 
dated as Aunt Nellie’s high-button 
shoes. Why? Because it does not pin- 
point for the salesman what he per- 
sonally must do to improve his effi- 
ciency. It tells him in a general way 
that his performance isn’t what it 
should be. He ends up with the con- 
clusion that he’s got to make 20 more 
calls a week and eat lunch every day 
in a stand-up hamburger stand simply 
to cut down on expenses. All too fre- 
quently, the advertising and promo- 
tional programs are dropped entirely, 
sometimes with the blessing of the 
sales force, because it can see no other 
way of increasing sales and reducing 
expenses. 

Driving X number more miles per 
week and making X number more calls 
per week is not the answer to modern- 
day feed selling. That is quantity sell- 
ing, not quality selling, and quantity 
selling is not creative selling. I am not 
saying that a feed salesman should not 
be striving to make extra calls every 
day, every week, every month of the 
year. But he should be certain in his 
planning and in his mind that every 
call he makes is a Quality Call; that 
each and every call justifies the time 
and expense of making the call; that 


(Concluded on page 52) 
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The record is there for all to see. Costly 

coccidiosis has registered a decline during the 2% . 

years that Unistat use has increased. Your customers 
recognize the protection and cash-in-the-pocket benefits 
of Unistat. They feed it to their birds to the tune of better 
than a billion broilers a year. Write, wire, or phone today 
for your personal copy of our Feed Manufacturer’s Guide. 


Dr. SALSBURY’S LABORATORIES 


Charles City lowa 


NATIONWIDE SERVICE TO THE FEED INDUSTRY 
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MANAGEMENT e¢ 


Gerald Burke on Business 


When we pick up a newspaper and 
read that someone has been guilty of 


tax evasion, we are likely to think that ' 


thousands, hundreds of thousands, or 
even millions of dollars are involved. 
We know guilty people are fined 
heavily when a great deal of money is 
at stake. Many of these cases are set- 
tled, even where there is a substantial 
underpayment, without a jail sentence. 


This situation may change and 
here’s why. A decision by the U. S. 
Court of Appeals in July, 1960, which 
most of us might have passed up as too 
unimportant to give a second thought 
to may set a new and tougher pattern 
where tax evasion is concerned. This 
will not only affect the big cheater but 
the petty chiseler as well. 

In the case of Joseph W. Janko, ap- 
pellant, vs. United States of America, 
appellee, the court affirmed jail sen- 
tences of six years for improper de- 
pendency claims. Consecutive sentenc- 
es of three years on each of two counts 
were affirmed for willful attempts 
to evade the payment of tax by the de- 
fendant’s improper assertion and claim 
of his two minor children as depend- 
ents. It was held the defendant did not 
contribute more than 50 per cent to 
the support of the children who lived 
with their divorced mother. 

A third count, under which the sen- 
tence was four years, was remanded 
with instructions to grant a motion for 
acquittal. The court charged that Mr. 
Janko stated, “The amount of taxes 
due and owing . . . was the sum of 
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Tax Underpayments 
Need Not Great 


For Terms in Jail 


zero dollars,” whereas the 1954 form 
used to make the return contained no 
such statement nor any computation or 
determination of the tax. 

On the surface, it would appear the 
court was throwing the book at Mr. 
Janko. Why a jail sentence where so 
little was involved? 

The circuit judge reported that Jo- 
seph W. Janko was found guilty by a 
jury on three counts of violating Code 
Section 7201 of the internal revenue 
code of 1954. The court imposed sen- 
tence of imprisonment for a total of 
10 years: four years on the first count, 
three years on the second count, and 
three years on the third count — the 
terms to run consecutively. 

This was Mr. Janko’s second trial 
before the same judge on the charges 
under this indictment. The first trial 
also ended in conviction on all counts. 
A motion for a new trial had been 
based upon the fact that four mem- 
bers of the jury, in spite of repeated 
admonitions from the court, either had 
read or been advised prior to the ver- 
dict of prejudicial newspaper articles 
about the trial. 

After the 10-years verdict of the 
second trial, the case went to the Cir- 
cuit court, which reduced the sentence 
to six years. 


What Issues Were 
The alleged crimes here do not con- 
sist, as is usually the case, of willful 
understatement of gross income — in- 
stead, on willful and knowing attempts 
to evade and defeat his income tax on 


each of the three years by improy orly 
claiming exemptions for his own -wo 
minor children. The tax amount. jp- 
volved are small: $134 for 1954 and 
$246 for each of the years 1955 and 
1956. Mr. Janko claimed in argu: 
that this is the first case where fraid is 
asserted with respect to exempt ons 
taken for a taxpayer's own existent mi- 
nor children, 

Much of the factual material is not 
disputed: Mr. Janko’s wife obtained a 
default decree of divorce. She was 
granted custody of their two children, 
She was granted alimony of $1 per 
year and support and maintenance of 
each of the children of $10 per week. 
The children made their home with 
their mother and not with their father. 

The mother and children lived to- 
gether in her father’s house until his 
death in April, 1955. The children 
continued to live in the house for the 
rest of 1955 and all of 1956. Mr. Jan- 
ko filed his 1954 and 1956 returns on 
the small and simple Form 1040A. He 
used the standard or large Form 1040 
for his 1955 return. In his 1954 re- 
turn, he designated himself as single 
and claimed exemptions for himself 
and the two children. He also claimed 
himself and the two children on his 
1955 and 1956 returns. 


Talked to Agent 

In September of 1957 Mr. Janko 
had a conference with Special Agent 
Carl Heinz at the Internal Revenue 
office in East St. Louis, Ill. At this 
conference Mr. Heinz said he asked 
(in relation to Mr. Janko’s 1954 re 
turn) in a general way whether Mr. 
Janko understood what was necessary 
to claim an exemption in a return and 
he said he did. Mr, Heinz said Mr. 
Janko told him he was aware that he 
had to contribute more than 50 per 
cent toward each dependent to claim 
them as an exemption. In answer to 
direct questions Mr. Heinz said Mr. 
Janko informed him his contributions 
to the support of the children avers ged 
$20 per week in 1954, 1955, and 1956 
in currency but he had no record of 
the contributions because it wa. in 
currency. 

Mrs. Janko testified that in 1954 she 
and her father contributed the m jor 
portion of the children’s support. Jn’ 
der her father’s will she received che 
house and in 1955 and 1956 she on 
tributed the major portion of the « 1il’ 
dren’s support. She provided a hme 
and used the income from the re ‘tal 
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These champions of many breeds 
were produced with “feed urea” 


MISSOURI 


lt pays to use PROCADIAN UREA in your feeds 


Like hundreds of other winners in local, 
state and regional show rings, these champions 
of Shorthorn, Angus, Hereford, Jersey and 
Guernsey breeds were grown on supplements 
containing PROCADIAN® Urea Feed Mixture. 
Their cwners, and thousands more like them, 
know that this concentrated source of protein 
leaves you more room in the bag to supply all 
the energy, minerals, vitamins and other essen- 
tials of a balanced supplement. They also know 
that feed urea helps them get more economical 
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preduction of meat or milk because it helps the 
animals digest more feed and roughage per day 
and get more good out of their entire ration. It 
pays to use PROCADIAN Urea in all your rumi- 
nant feeds. Order PROCADIAN today. 


NITROGEN DIVISION 
40 Rector Street, New York 6, N. Y. 
Sales offices in leading farm areas 


A 

: ASHINGTON INDIANA. 
4 
4 


—Ralph Everett 


(Continued trom page 47) 


the prospective customer, has the Capi- 
tal, Character, and Capacity to handle 
the feeding program in volume. 

I once had a college professor who 
started his first lecture by telling each 
of us to look at the fellow on our right 
and to the man on our left because at 
least one of the three of us wouldn't 
be there when the course was finished. 

Those feed salesmen who persist in 
calling on “good old Joe” just because 
he is a nice person who buys a few 
bags of feed every week won't long 
be with us either. Those salesmen who 
continue to call but can’t seem to get 
past the stage where the werther, base- 
ball, and politics are discussed with- 
out getting down to brass tacks on how 
their feeding programs can help solve 
the feeders’ problems either will be 
relegated to the bush leagues or 
benched for good. 

I realize these are harsh words but 
they are written in all sincerity. Dur- 
ing the past several years I have had 
the occasion to analyze sales records in 
every part of the country. It is amazing 
how many feed salesmen persist in 
calling on 10 or more “good old Joes” 
every week, wasting time, even though 
they know these customers do not buy 
enough feed to justify the expense of 
making the call and never will. 

To get back to our original theme, 
this valuable selling time could have 
been used chipping away at those 
“stone-hard” prospects who can be 
built into valuable customers, not nec- 
essarily on the 101st blow but on the 
eighth, ninth, or 10th call. Try it and 
you'll thank your lucky stars you did. 


Harshaw Chemical Sales 


Up But Earnings Down 


While net sales of Harshaw Chemical Co., 
Cleveland, reached an all-time third-quarter 
high in the 1960 period ended June 30, 
lower earnings were experienced, according 
to Chairman of the Board W. J. Harshaw. 
Sales were $55,541,379 compared with $52,- 
123,090 a year earlier. 

The official said lower earnings were 
due to increased expenditures for research 
and development, higher labor costs, and 
increased costs of raw materials. ““These in- 
creased costs have not been counterbalanced 
by increased selling prices,” he added, 
assuring that economy measures have been 
instituted. 

This year’s nine-month net income to- 
taled $1.240,022 or $1.17 a share on the 
1,069,248 shares outstanding, the firm said. 
In the comparable period las: year, net in- 
come was $1,469,553 or $1.39 a share. 
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By combining grain bank service 
and a feedlot program to serve custo:n- 
ers as well as to demonstrate the value 
of local feeding, a retail feed manufac- 
turer at Louise, Tex., has built an an- 
nual feed volume in excess of 100 car- 
loads, about 50 cars of which are com- 
mercial feeds. 


Louise is a south Texas farm-ranch 
community of about 600 people. The 
progressive feed concern is Gresham’s 
Feed & Supply. 

The grain bank service has been an 
important factor in increasing feed 
mixing business as well as total feed 
volume, according to Tommy Gresh- 
am, the owner. The plant has storage 
facilities for 10 carloads of grain to be 
handled under the grain bank plan. 

Mr. Gresham handles his grain bank 
business in this manner: The grower 


BANKING farmers’ grain and returning 

it to them in the form of properly-balanced 
rations is a highly-successful undertaking 
for this feed mill in southeastern Texas. 
Grain bank capacity at Gresham's 

is 10 carloads. The banking idea 

is gaining new patrons daily. 


- © SELLING ° 


Grain Banking, 
Feedlot Demonstration 
Profitable Team 


By RUEL MC DANIEL 
Reported From Louise, Tex. 


hauls in his grain and unloads it into 
one of the Gresham storage facilities, 
after it has been weighed. Mr. Gresh- 
am then gives him a receipt for the 
amount and kind of grain deposited, 
less a standard five per cent for shrink- 
age. Facilities are available for both 
corn and maize. 

The grower then has on deposit, to 
be withdrawn at any time, the amount 
of grain shown on his receipt. When 
he needs grain later on for feeding, he 
withdraws the wanted tonnage, the 
amount is deducted from the original 
weight, and a new balance shows what 
he still has on deposit. All grain goes 
into a common “pool.” 


‘Bank’ Charges 

For this service the Gresham plant 
charges 10 cents per hundred for dry- 
ing and 20 cents for storage, for the 
feeding season. 

The grain bank plan not only makes 
money in itself, Mr. Gresham declared, 
but more important, it helps greatly to 


(Concluded on page 56) 
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Morton research has developed the most flexible mixing salt on the market. ~~ 
Containing higher levels of the essential trace minerals for poultry, Morton — 
Poultry Mixing Salt can be used in varying amounts for optimum results _ 


from your feeds. 


Morton nutritionists have developed this new product to give you better 


' sults by more selective use of trace minerals, making it more economical 

tr you to use. Research also has put into Morton Poultry Mixing Salt 
iperior compounds that are all water insoluble, plus a new and improved 
\ti-segregation agent. As a Morton customer, you can be sure that the 
2st in scientific manpower, technical facilities and modern production 
ocedures are always working in your behalf. 

In addition to this new Poultry Mixing Salt, Morton also offers Trace- 
‘ineralized, lodized and Special Mixing Salt... each backed by extensive 
esearch and testing and available everywhere in the country. For more 
formation about the new and improved Poultry Mixing Salt, or any 
‘her Morton Mixing Salt, ask your Morton representative or write: 
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Morton Salt Research Laboratory, Woodstock, Illinois 


NUTRITIONAL RESEARCH DEPARTMENT 
110 No. Wacker Drive, Chicago 6, Illinois 
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— Burke on Business 
(Continued from page 50) 


of the upstairs to support the children. 

She also testified that Mr. Janko 
contributed between $50 and $60 a 
year plus five pairs of shoes a year and 
a coat or two, She said she received 
cash from Mr. Janko in varying 
amounts from $15 to $20 on irregular 
occasions and that Mr. Janko usually 
handed these sums to her son, who 
was between six and eight years of 
age when these cash payments to him 
are said to have been made. 

It is interesting to note that court 


‘Tra 


CCC TRACE MINERAL PREMIXES 
Research and quality control combine to 
give CCC Trace Mineral Premixes correct 
formulation for maximum feed efficiency. 
CCC Trace Mineral Premixes are treated 
to retard oxidation of fats, oils and 
vitamins in feeds. 

You're sure when you use CCC Trace 
Mineral Premixes. 


You're Sure of 
Service, Too— 


fo give outstanding service. 


> 
z z 
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Three shipping points plus modern 
facilities make it possible for CCC 


CALCIUM, CARBONATE 


323 Weedmen ef the World Qmehe 2; 
Box 409, Carthage; Missourl 


held that Mr. Janko was in violation 
of Code Section 7201. This section 
deals with an attempt to avoid or de- 
feat taxes. It provides (in addition to 
other penalties provided by law) a per- 
son will be guilty of a felony and upon 
conviction thereof shall be fined not 
more that $10,000 or imprisoned not 
more than five years, or both, together 
with cost of prosecution. 

Code Section 7203, which deals with 
willful failure to file a return, supply 
information, or pay tax, carries a light- 
er penalty. The cash fine is not more 
than $10,000 and imprisonment is not 
more than one year. 


CCC CALCIUM CARBONATE 
There is a CCC Calcium Carbonate prod- 
uct to meet your exact mixing needs. 
Regular, Dustless, Electro (Free-Flowing), 
Stable lodized-Manganesed, Stable lo- 
dized, and Manganesed. For resale to 
farmers there is Shellmaker Calcium Grit 
ond Barn Brite (Barnlime for farms and 
gardens). 


THE THREE PURITANS 
symbolize the three CCC 
quarries — in Quincy, Illi- 
nois, Carthage, Missouri 
ond Weeping Water, Ne- 
braska—so called because 
of the high purity of the 
deposits. 


Code Section 7203 deals with fr: ud- 
ulent return statements or other < oc- 
uments. The fine is not more tan 
$10,000 or imprisonment of not n >re 
than one year, or both. 

The trial court refused to cons Jer 
Sections 7203 and 7207 in this c se, 
It ruled the facts removed the (se 
from these sections and therefore only 
Code Section 7201 would apply. 

At Mr. Janko’s pretrial examination 
to dismiss the indictment and present 
motion for acquital, he brought out 
some strong arguments. 


His Defense 

While he admits the returns were 
incorrect the indictment does not as 
sert that the defendant knew that the 
tax due was greater than the tax re- 
ported. He said the tax forms which 
the government supplied and which he 
used were misleading and invited mis- 
take. Further, the assertion of the chil- 
dren as dependents was no more than 
a claim which the tax authorities were 
free to allow or disallow. 

Mr. Janko claimed he had no knowl 
edge of the extent of the contribution 
for the children’s support from his 
former wife, her father, or anyone else, 
and had no means of acquiring that in- 
formation. He also claimed there was 
a failure of proof in that evidence as 
to the source of the children’s support 
is vague and without reference to spe- 
cific amounts. In reference to the con- 
ference with Special Agent Heinz, in 
which he admitted he understood what 
was necessary to claim dependency ex- 
emptions, this conference took place 
in September, 1957, after the returns 
had been filed. Mr. Heinz allegedly 
did not attempt to learn whether the 
defendant had the information on de- 
pendency before or after filing. 

Mr. Janko felt unfavorable publicity 
which four of the jurors had read or 
had been advised prior to the verdict 
resulted in an unfair decision. That is 
one reason for the retrial and the cese 
going to the Court of Appeals. 

A St. Louis evening paper carried 
an article about seven inches in length 
which was headed, “J. W. Janko > 
trial in income tax case.” In the boly 
of the article was reference to the « e 
fendant as a former employe of a ra: 
ets boss and former convict, On 1¢ 
same page of the paper there appear :d 
a story about six men including a1‘) 
ative of the rackets boss going on t: al 
on charges growing out of alles d 
gambling operations and the like. 


The jury was not supposed to be v 
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fli nced by the publicity. It had no 
he ring on the case. 


We can only come to the conclusion 
( we believe this publicity had no 
b. wring on the case) that the courts 
i: end to stick to the letter of the law, 
a: | law has enough teeth in it to trap 
s: ill game as well as large. 


kK atzer Wins ‘60 AFMA 
§ 000 Research Award 


‘r. F. Howard Kratzer, professor of poul- 
try nusbandry at the University of Califor- 
nic has been named by the Poultry Science 
ass ciation as winner of the American Feed 
M.a>ufacturers association’s $1,000 award 


DR. F. H. KRATZER 


for outstanding contributions to poultry nu- 
trition research. 

Presentation of the award was made at 
the 49th annual session of the Poultry Sci- 
ence association by Dr. W. W. Cravens, 


chairman of AFMA’s nutrition council, at: 


the Aug. 2-4 meeting on the university's 
Davis campus. 

Dr. Kratzer graduated from Cornell Uni- 
versity with a B.S. degree in poultry hus- 
bandry. He earned his doctorate in animal 
hushandry at the University of California. 


General Mills’ Earnings 


For Year $11'% Million 


‘rnings of $11,515,000 for its fiscal year 
wh -h ended May 31 have been reported 
by General Mills, Inc., Minneapolis. The 
lig re is based on gross sales of 537.8 mil- 
lic dollars. 

_ his sales mark is the second best in the 
fir ’s history, only 10 million behind the 
1° 3-59 record high. General Mills paid 
$° 24,000 in dividends in fiscal 1959-60. 


1 County Co-Op, Mineral Point, Wis., 
been franchised to handle Honeggers’ 
lucts. 
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Mixing Liquid Feed Ingredients with Wenger means... 


TROUBLE-FREE PRODUCTION 


You can eliminate the 
headaches and problems 

of mixing liquid feed 
ingredients when you 
standardize on Wenger’s 
Liquid Mixing Equipment. 
Mills everywhere have 
discovered that problems of 
liquid balls, excessive man hours 
per ton, contamination, 
uneven blends and down 
time are things of the past 
with Wenger Engineered 
Liquid Systems. 


Wenger Liquid Blending Systems Will Successfully Handle 
All These Liquids Singly or Several At a Time 


@ Animal Fats 
@ Fish Solubles 
@ Molasses 


@ Phosphoric Acids 
@ Liquid Pepsin 
@ Fermentation Solubles @ Lethecin 


@ Liquid Sugars @ Moisture 


Complete automation of single or multiple liquid 
applications now available. Write today for full 
information. 


nger Manufacturing 


SABETHA, KANSAS PHONE AVenue 4-2133 


@ Semi-Solid Whey Products 
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— Grain Bank Plan 


(Continued from page 52) 


increase feed volume. 

“There was a special need for this 
storage service here,” Mr. Gresham 
pointed out, “because many farms are 
not equipped with sufficient storage 
for the average grain crop. This is 
particularly true of farms which are 
rented from non-resident owners. 
Lacking storage space on the farm, 
the farmer must find it elsewhere or 
build his own; and a tenant does not 
want to go to the expense of building 
storage on a farm he does not own.” 

Mr. Gresham estimates that more 
than 90 per cent of the grain stored 
under the bank plan is ground and 
mixed by the mill. Obviously, the 
charge for this depends on the feed 
wanted. 

When he inaugurated the grain 
bank program two years ago, he had 
a one-page circular processed, show- 
ing a picture of the retail store and 
explaining in detail how the grain 
bank worked. He mailed a copy of this 
to each farmer in his trade area and 
still keeps a supply on hand in the 
office to hand out to newcomers or 
others who are not familiar with the 
program. 


Feedlot Demonstrations 
Although the grain bank plan has 


increased feed mixing business consid- 
erably, the feeding program has been 
equally effective in stimulating inter- 
est in local feedlot feeding and pro- 
moting the concern’s mixing service. 

Mr. Gresham has several cattle pens 
near the mill, where he feeds out 
yearlings for himself as demonstrations 
of the value of feedlot feeding, and 
for customers. 

Several customers, seeing what he 
was doing in feeding his own calves, 
asked Mr. Gresham to feed out some 
of theirs. Today, he usually has from 
one to several calves belonging to cus- 
tomers, which he is feeding in the 
company pens. 

For this service he charges only the 
actual cost of the feed. “It’s quite a 
lot of trouble to feed these calves,” he 
explained, “but I have found no other 
way that is more economical or more 
practical to demonstrate to cattle 
growers the value of feeding out their 


ADVANTAGES to feeders participating 

in its grain bank program are outlined 
clearly in this leaflet, which was distributed 
across its entire trading area around 
Louise, Tex., by the go-getting Gresham's 
Feed & Supply. Detailed facts are supplied 
to prospective participants who indicate 


their interest in the grain bank plan. 


GRESHAM'S FEED & SUPPLY 


LET US BANK 


LOUISE, TEXAS 
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You can withdraw. your grain when 
ne | 1 do is pick up the 
the ration you need. 

grind, mix and 

Check-R-Mix ration, it will 


farm. 


oney in the bank, you don’t 
rain you deposit. 


ranteed grain of equal 


veral ways you can ar- 

uur grain bank ac- 

t as you can ask your local 
your money in vari- 

s. Come in and talk it over with 


bose the way tnat suits you 


2 PHONE 2326 


own calves for market. When ‘hey 
see what I can do with their ca ves, 
they realize they can do the same and 
gradually some of them are fee ling 
more and more of their stock for nar- 
keting.” 

Accurate Records 

By weighing the calves when they 
are brought in for feeding, keeping a 
record on cost of feed during the 
normal three-months’ feeding period, 
and weighing them at the end of the 
program, it is easy for a grower to 
figure the cost of the extra poundage 
and to see the practicality of feeding 
his calves before selling them, Mr. 
Gresham observed. 

The mixing plant contains a one- 
ton and two-ton-capacity Texas Cy- 
clone mixer and a Seco syrup ma- 
chine. 

“The grain bank and the feeding 
demonstrations and service are simply 
a part of our program to increase mix- 
ing business,” Mr. Gresham pointed 
out. He finds that promotion of mix- 
ing and a resultant increase in the mix 
business automatically increases the 
sale of commercial feeds. One goes 
hand-in-hand with the other. 

“The customer who has us grind his 
grain and mix it to a specific formula 
is sold on having his grain processed 
rather than feeding it whole, and when 
a man is sold on processing, he also is 
sold on the use of commercial feeds to 
accomplish specific feeding jobs,” this 
busy Texan explained. 


Utah-Idaho Sugar Co., Garland, Utah, has 
purchased a Strong-Scott molasses reg- 
ulator. 


THE FEED BAG 
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“| am well aware what science ha 
done for us nutritionally, Phoebe, bu 
are we any happier?" 


BY TOM BLAKLEY 


THE FEED BAG September, 1§ 50 


| 
rapidly because \ 
: 1. It cuts the need for grain storage 
facilitie bl 
grain \ vit n 
It saves ou far? le and quantitt az 
3 Here’s how it works You deposit vou rhere KK | 
tested fe » and heat dried. You banke? 
ret a receipted deposit slip, establ ng ous wa 


WISCONSIN ALUMNI 
RESEARCH FOUNDATIDN 


Approved for 


VITAMIN D 
upon periodic 
tests 


YEAST 


BO-DEE 
MINERAL STABLE Dz ano D3 


Hickory Smoked Yeast 


Primary (Torulopsis utilis) 


Powders—Flakes—Extracts— 
The only product approved for continuous performance Concentrates—Hydrolysates 


by Wisconsin Alumni Research Laboratory where min- tied 


erals are present in high concentration. 


Brewers’ (Sacchromyces cerevisiae} 
COMPLETE LINE OF D2 AND D3 PRODUCTS IN ANY 


PURE VEGETABLE 
QUANTITY AVAILABLE FOR IMMEDIATE DELIVERY EXTRACT COLORS 


Pure crystalline U.S.P. Yellow—Red—Orange 
Mineral Stable (D2 and D3 dry powders) 


ENZYMES 
Water Miscible (dry powders in a milk base) 


T.S. 3 for Greasetrap and 
Oil Soluble (Vegetable oil carriers) Septic Tanks. 


Bo-Zyme Silage Culture 
High or low potency and economical intermediate types Verena ‘ 


for every food, feed and pharmaceutical use. 


Protocols with all shipments—potency guaranteed U.S.P. Digestive Pharmaceuticals 


Chlorophyll 


World's Largest Manufacturers of Vitamin D Carotene 


Xanthophyll 
Anti-Oxidant (BHT) 
Hydropoid 


Distributed in the U.S.A. for Philips Roxane, Inc. by 


BOWMAN FEED PRODUCTS, 


13160 Ortley Place, Van Nuys, California 
600 South Michigan, Chicago 5, Illinois 


CHARLES BOWMAN CO. 


220 East 42nd St., New York 17, N. Y. 


= 
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“You're beautiful because your colors are bright 
—and you're so loaded with that certain perfection 
Chase always gives!” “That certain perfection” is real’y 
a host of little details that Chase never overlooks. For instance, every Chase plant employs 
1 “Ink Man,” just to keep constant watch over hundreds of different hues, and to help Chas °’s 
skilled color-printing craftsmen put them to the very best use. All this so your products go to 
market in the most inviting way possible! As for economy and utility ...these are an integral part 
of every Chase Bag. For facts about bags for any 


purpose, call your Chase Man, or write us. CHASE BAG COMPANY 


355 Lexington Avenue — New York 17, N. Y. 
32 plants and sales offices coast to coas! 


MULTIWALLS + TEXTILE + PLASTIC - CONSUMER-SIZE AND LAMINATED BA iS 
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Effort 


By E. C. HOLCOMBE 


Indiana Farm Bureau 


Trouble that looms for the feed in- 
dustry today was blueprinted in this ef- 
fective presentation made by Indiana 
Farm Bureau Cooperative association’s 
director of advertising before the Ken- 
tucky Feed association last month. 
Well-qualified to discuss his subject, 
the author is a prominent merchan- 
dising expert with a solid background 
in the feed industry. 


For as long as I can remember, we 
who sell to the farmer have been ad- 
monishing him not to cheat himself 
by trying to cut corners on expenses 
when the going gets a bit rough. Right 
this minute, with the agricultural pic- 
ture just a bit fuzzy, the farmer under- 
standably is trying to save here and 
there by cutting back on his buying; in 
some lines, he is not buying — period. 
And we are telling him in all honesty 
and sincerity not to cut down on con- 
centrates, not to neglect painting his 
valuable buildings, not to try to run 
the old tractor another season. 

We preach to him that he must pro- 
tect his expensive plant facilities, that 
he must not kid himself into believing 
that his livestock won't know the dif- 
fererce if he reduces the quality of 
thei: rations, We know that we are 
dere ct in the performance of our 
duty when we allow the farmer to be- 
com penny-wise and pound-foolish in 
awe -meant but economically unsound 
atte pt to “save” by cheating himself. 

F < we refuse to practice what we 
Pre. h to the farmer! 

) ny times I have been a witness to 
the »mmitting of what I have chosen 
toc | “commercial hari-kiri” by well- 
mea ng but woefully wrong manage- 
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For Long-Term 


Selling 
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E. C. HOLCOMBE 


ment people who, for one reason or 
another, have cut sales effort budgets 
to “save money.” 


Sales Effort Vital 

There is a definite relationship be- 
tween sales effort and sales; the harder 
you work and the more effort you ex- 
pend, the more you sell. There is no 
way’ to move merchandise except 
through sales effort — sales always 
will be in direct proportion to the 
effort expended. Consequently, I am 
an implacable foe of those who would 
cut the ground out from under them- 
selves and their businesses by cutting 
back on sales effort in an effort to 
“save money.” 

Time after time I have helped to 
bail out a manager who got himself 
into a jam by cutting his sales effort. 
The pattern is invariably the same. It 
begins with a temporary or seasonal 
slump in business. Top management 


Essential 


grumbles about the increase in cost’ ot 
sales, about the size of the advertising 
budget, or the lowered tonnage in two 
or three territories. The manager at 
first tries to explain, to justify continu- 
ing on the present basis until “things 
pick up.” However, after a time he re- 
luctantly gives in and sets about the 
business of cutting down. He does two 
things: 

1) He consolidates territories by lay- 
ing off salesmen. Result: The remain- 
ing men soon begin to lose business be- 
cause they are spending most of their 
valuable selling time driving their au- 
tomobiles, trying to cover territories 
that are far too big. Because of the 
pressure to see their customers, they 
begin slighting some of them, they 
find themselves passing up prospects 
they really should see — they wiggle 
out of resale commitments. Of necessi- 
ty, work becomes slip-shod and hit- 
or-miss. 

2) Next, the manager cuts back on 
the advertising budget, the written 
portion of the sales effort, Result: The 
sales effort is weakened again and the 
salesmen are deprived of the backing 
they must have if their work is to be 
effective. 


Why Advertising Is Needed 

I have heard advertising referred to 
as a “non-productive expense!” That 
remark triggered a discussion that be- 
came just a bit warm. One top man 
once asked me, “What would happen 
if we cut out all magazine advertising?” 

My answer was just a bit blunt: 
“There’s only one way to find out.”, 
Despite my vigorous protests, he cut 
out all but one magazine and within a 
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In the early days of the West, fast-riding settlers and cattlemen borrowed 
the Spanish word “cincha” and called their strong horsehair saddle girths 
a cinch. These girths of braided horsehair were so strong and could be 
drawn so tightly that a rider could have no fear of slipping saddle. There- 
fore, the word cinch became a synonym for sure-fire certainty. Later, 
settlers grew to trust the “modern” lead pipe and its capabilities for 
transporting water. To give emphasis to “cinch”, lead-pipe was added and 
the phrase “Lead-Pipe Cinch” became an emphatic description of some- 
thing certain and predictable. 


Since the early days of “dehy”, Small Dehydrated Alfalfa has been the 
industry’s “lead-pipe cinch” for quality and uniformity. Small’s exactness 
and care at the many critical points of production have built brand repu- 
tation into Small’s that feed manufacturers everywhere trust and insist 
on for their formula feeds. 


When you next buy dehydrated alfalfa remember that Small’s contains a 
whole “library” of highly important nutritional elements and gives you 
the quality and uniformity that make your brand of poultry and livestock 
feeds better. 


ARCHER - DANIELS - MIDLAND CO. 
ALFALFA DIVISION 
BOX 356 ° KANSAS CITY, MO. 


FOR FEEDS 
WITH 

FUTURE 


é 
~ 
| ese | 
3 H 
| sedehydrated alfalfa 
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Dehy 


‘ae Dehy Datar this month cooks 
up n alfalfa potpourri which includes 
res itch facts, observations on the 
No: thwest, a new association film, and 
fish ng for sport. It’s a pleasant change 
of pace with some stimulating high- 


lights, 


The study of the estrogenic-like 
properities of alfalfa is making good 
progress at the western utilization re- 
search & development division of the 
USDA Agricultural Research service 
at Albany, Calif. Many samples from 
widely-separated areas, varying as to 
variety of physiological growth stage, 
have been analyzed. While no definite- 
ly-fixed pattern yet has been found to 
exist as regards the variables, there is 
good evidence that certain of the vari- 
ables do have a decided effect on the 
coumestrol content. In other words, a 
pattern does seem to be emerging. It 
will take many more samples and many 
months of work before any positive 
conclusions can be made. 


The American Dehydrators associa- 
tion is aiding this line of investigation 
both with grants of funds and collab- 
oration in the securing of samples. 
Some of these samples are small and 
will be for analysis only. Others are 
large enough to permit the feeding of 
ruminant animals after analysis. 


Pacific Northwest 

Your reporter is writing this while 
looking out the window at the beauti- 
ful vista of Lake McDonald and the 
green forest and lofty peaks of Glacier 
National park. Yesterday we met with 
deh drators from Montana, Washing- 
ton and British Columbia for lunch in 


Me Vernon. 

“je dehydrators in the Pacific 
Nc hwest have just enjoyed their first 
go: rain following 55 days of drought 
an ot weather — hot for them, that 


is. he grasses and clovers which these 
fol dehydrate, being shallow-rooted, 
su’ or more quickly and more drastical- 
ly om prolonged heat and drought 
th: does alfalfa. 


' ne sight which held our attention 
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PASTURE IN THE BAG 


By JOSEPH CHRISMAN 


merican 
ehydrators 


in the Pacific Northwest was the 300 
acres of corn growing on McKennon 
Dairy Farms. They're stealing a page 
from the Corn Belt there. This wasn’t 
little spindly stuff either but 10 feet 
tall and still growing — green right 
down to the roots. It will be used as 
green chop and silage for the dairy 
herd. 


The 12-Month Summer 

This is the title of a new sound-col- 
or movie being produced for ADA 
and expected to be ready for showing 
in October. Prints will be available for 
group meetings everywhere. 

The use of alfalfa as a feed for live- 
stock is centuries old. The plant has 
traveled around the world and plant- 
ings in the United States have expand- 
ed tremendously in the past half cen- 
tury. This film will attempt to show 
the added values it gains through the 
use of dehydration and subsequent 
preservation methods. 

It is felt the picture will have con- 
siderable educational value for vo-ag 
teachers, FFA and 4-H groups, and 
the like. It is designed to also be of 
interest to farmers, feed manufactur- 
ers, and nutrition people. 


Of Fish & Horses 
We love to fish for trout with a 
good fly rod and a black gnat, or a 
McGinty or gray hackle. It’s fun to 
watch them break water and to play 


them with a light leader and a small 
hook. 


This last trip into Red Cap basin in 
the Sierra Nevada mountain; at about 
10,000 feet almost has us convinced 
that fly casting is a disappearing art 
and sport. Fifteen years ago eight of us 
packed in and in our 10-day stay we 
saw only one additional party of two in 
the whole trip. Then the pack trip was 
eight hours on horseback. With new 
roads it is now down to four hours. 
This year there was constant traffic 
through the Fleming meadow and of 
the 20 or 30 fishermen we saw, not 
one was fly casting. Spinning reels, 
spinners, salmon eggs, and even the 
lowly worm were being used. There is 
nothing wrong with this tackle and 
these lures in the right place but in 
the high mountain streams and lakes 
we think there is no sport comparable 
to casting a fly on the waters. 


Horses, too, have been disappearing 
from the scene in America. Sometime;, 
at the end of a mountain pack trip, it 
just doesn’t seem to matter much to us 
if they all disappear and we never set 
eyes on one again, 

The mountain trail animals in those 
high altitudes are really remarkable 
creatures. They know a lot more about 
the business at hand than the city 
dweller who sits astride them once 
every year or so. 


We caught more rainbow and east- 
ern brook than we could eat and our 
knees and other parts of the anatomy 
have returned to normal now and per- 
haps in a year or so our aversion to 


horses will have disappeared. 


Christofferson Appointed 
To Squibb Medical Post 


Dr. Paul V. Christofferson has been. ap- 
pointed assistant medical director of E. R. 
Squibb & Sons, New York City, according 
to Dr. L. B. Hobson, medical director. 
Squibb is a division of Olin Mathieson 
Chemical Corp. 

Dr. Christofferson earned a veterinary 
medical degree from Colorado State Uni- 
versity and subsequently engaged in private 
practice and also served on the staff of 
Utah’ State University as assistant professor 
in charge of the branch veterinary labora- 
tory at Provo, Utah. 

He is recognized internationally for his 
research and reports on fluorosis in live- 
stock and has collaborated with the Univer- 
sity of Illinois college of dentistry in re- 
search on tooth development in cattle. 


Harold Schlundt, Union Mills, Ind., has 
been named a Honeggers’ dealer. 


| 


= PONE Farmers Elevator Co., Ashton, Iowa, has 


—<\~ purchased a Strong-Scott molasses regu- 


“lator. 
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— Selling Team 


(Continued from page 59) 


year the firm was in serious shape — 
tonnage had fallen to the level of the 
sales effort. 

To prove to you that there is in- 
variably a definite relationship be- 
tween sales effort and sales, I have 
prepared a display [see cut} which 
charts the downward course of an ac- 
tual company whose management put 
itself through the wringer by choking 
off business at the source. This is no 
rare case but is exceptionally typical. 
For obvious reasons, the name has 
been changed to protect the guilty. 

Back in 1952, Fenwick Feed Mills, as 
can be seen from the chart, was plug- 
ging along, doing a good job. An aver- 
age of 20 salesmen was employed, most 
of them proven veterans who had 
shared in the development of the com- 
pany’s business. You can see that the 
average of 20 men was maintained 
quite consistently. Of course, now and 
then, a change occurred, but the av- 
erage strength of the sales force was 
20 men. 

Next, it can be seen that the adver- 
tising effort, during the period of 1952 
through 1956, seemed to drop. Actual- 
ly, this is not true. The money spent 
did drop, but that was due to the fact 
that the company acquired its own 
creative group and, consequently, was 
able to bring about certain economies 
in operation without letting up on its 
activities. So, the written portion of 
the sales effort was maintained, com- 


plementing the good work of the field 
force, 


Check Sales Curve 

Next, let us contemplate the sales 
curve for the same period, 1952 
through 1956. Notice how it began to 
surge upward, following a low in 1953? 
By 1955, we can see that a strong 
healthy growth was developing and 
that the persistent sales effort was be- 
ginning to pay off. Momentum built 
up by several years of smart manage- 
ment was being felt. So, what hap- 
pened? 

Along about the middle of 1955, 
when business was in a normal, sea- 
sonal dip, new management took over 
— management without, unfortunate- 
ly, much intimate knowledge of the 
peculiarities of the feed business. Im- 
mediately, tension began to build and 
pressure was applied to dismiss three 
of the 20 field men. The three men 
were let out summarily, and presto, the 
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-FENWICK FEED MILLS, INC. 
Relationship of Sales Effort to Sales 


1952 - 1957 


No. of Advertising Sales 
Salesmen (000 Omitted) 1952 1953 1954 1955 1956 1957 | Omitted) 
20 $100 55000 
18 90 4750 
16 80 4500 
4 70 4260 
i2 60 1000 
10 50 3750 
8 40 3500 


No. of salesmen 


Advertising Investment 


Sales Volume 


payroll was substantially cut! Things 
looked much better from a dollars-and- 
cents point of view. 

The “saving” was reflected imme- 
diately on the operating statement, and 
everybody felt better. Everybody, that 
is, excepting the people whose experi- 
ence and feed know-how told them 
that, inevitably, the reduction in sales 
power would one day be felt in ton- 
nage. 


The Resultant Sag 

It wasn’t too long before the reduc- 
tion was felt. Then, of course, the new 
management, getting a bit shook up 
and wanting to protect the wisdom of 
its previous moves, began to cast about 
for some other way to “save.” Some- 
thing had to be done to bring about 
another quickly-noticeable cut-back in 
sales costs. Advertising, of course, was 
next. A simple memo to the advertis- 
ing manager turned the trick. And, 
again, an immediate slight improve- 
ment was noted in operating costs. The 
judgment of the new management 
once again seemed sound. 

The result was a foregone conclu- 
sion, It was only a matter of time un- 
til the chickens came home to roost. 
The sad story continued, snowballing 
into disaster. Sales continued to fall 
off, so more salesmen were eliminated, 
the advertising budget cut still more. 
The sorry result of all this is shown 
in the report for 1957: all the lines 
falling off the chart, a once-prosper- 
ous business scuttled by well-inten- 
tioned but thoroughly wrong manage- 
ment, trying to effect a synthetic sav- 
ing by cutting sales effort. 


Profit Disappears 
And, it should be noted that new 
profit fell out of bed right along with 
everything else. We all agree that one 


of the first duties of management is 
to manage — to guard against stagna- 
tion, against featherbedding, against 
true non-productive costs. We all 
know that business’ only reason for 
existing is the earning of profits. Any 
businessman should know instinctively 
that to cut sales effort is to cut sales. 
Haven't all of us for years preached 
to salesmen that they must work hard, 
that they should generate enthusiasm, 
that they should “plan their work and 
work their plan,” that they should 
work the long day and the long week? 

Yet, on every. hand, the minute 
things get just a bit rough, we see 
some members of management cutting 
back on sales effort, scuttling the busi: 
ness they and their hard-working sales’ 
men have spent years in building. 

The management of any business, 
when it deliberately sabotages its own 
selling program, is being totally incon- 
sistent. It is refusing to follow its own 
advice to farmers, salesmen, and re’ 
tailers. It is throwing out of the win 
dow money previously invested and is 
undoing the work of years. 


Not an Isolated Case 

The case of Fenwick Feed Mills is 
not at all exceptional or unusual. Rath: 
er, it is highly typical of some of the 
things that go on every day in the busi 
ness world. The American bvsiness 
scene is littered with the bones cf oth’ 
er “Fenwicks” which have beer elim 
inated by their own managemer~ who 
retreated in the face of mild d\ cour 
agement or temporary conditio: 
The same basic marketing pri: 
apply, regardless of the size 0 
feed business. By lagging beh 
advertising and promotion, th 
man feed store can be sent do 


ciples 
your 
id in 
one’ 
a the 
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“helps promote 
full capacity 
milk production: 


May, 


A fistulated cow serves as a living laboratory 
and feed samples are inserted into the rumen 
through the hole to learn more about ruminant 
feeding and the digestion process. 


Th “Artificial Rumen” technique which du- 
pli stes the digestion process of live dairy cattle 


Ultra-Life Feed Manufacturers build better 
Dairy Feeds with the New “Artificial Rumen 
Technique” 


By testing the digestibility rate of the roughage, pasture, 
silage, grains, formula feeds, — Ultra-Life nutritionists 
now add correct amounts of certain feed ingredients 
which speed up the rate of digestion of your dairy feeds, 
increasing the nutritive value of the entire ration. This 
makes a firm friend of the dairyman, means additional 
customers and more business for the feed manufacturer. 


Invariably popular with dairy herd owners, BALANCED 
DIGESTIBILITY testing is bringing new customers and 
increased business to Ultra-Life feed manufacturers. 


BALANCED DIGESTIBILITY testing is just one more 
feature of the Ultra-Life Program — the service that 
helps you build and sell better feeds. 


Ultra-Lj 
E ra-Life 


ast St. L Inc. 


Ouis, 


Without obli 
about the send me 
a-Life Profit p,. urther 
Plan for mation 
Brand 


ee 
eee 
eee 
Sees 
tee 


Main Office and Plant, East St. Louis, Illinois 


One of the Country's Oldest and Largest Manufacturers of Vitamin and Trace-Mineral Products 
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The Daffin the Mobile Mill 
with MOTIVE* 


L =e A Daffin offers you the best 
7 
RS ; * EARN 50% RETURN ON YOUR INVESTMENT, THE 
| FIRST YEAR. 


* NET 15% PROFIT ON YOUR ANNUAL GROSS SALES. 
* INVEST IN THE MOST PROFITABLE MOBILE MILL. 

* BUILD THE BEST “GOOD WILL” FEED SERVICE. 

* SELL MORE FEED AND BRANDED CONCENTRATES. 

* ATTRACT REGULAR, SATISFIED CUSTOMERS. 


Each of these statements can be backed up 
by actual Owner Records. Take the first step 
: . towards more profit . . . write today fora 
date with a Daffinman. No obligation. 


MANUFACTURING COMPANY 


DIVISION OF DAFFIN CORPORATION a 
Monvlocturers Assocation 


Builders of the World-Famous Daffin Feedmobiles, Packaged Feed Plants, Pneumatic Conveying Systems, Pelleting Machines, Batch Mixers 
SERVICE PARTS DEPOTS: Alabama-Birmingh 


* Arkansas-North Little Rock * Georgia-Perry * Idaho-Twin Falls Illinois-Springfield * Indiana-Evansville-Indianapolis * 
Cedar Rapids * Kansas-North Kansas City Shelbyville * Michigan-Detroit-Grand Rapids Minnesota-Rochester * Nebraska-Omaha. * New York-Syrac 

Tonawanda * North Carolina-Laurinburg * Ohio-Cincinnati-Cleveland-Dayton-Toledo-Young fivania-Lancaster-Wexford * South Carolina-Laurin! 
$. Dakote-Sioux Falls Tennessee-Knoxville-Memphis * Texas-Dallas-Houston-San Antonio * Virginia-Lynchburg Oconomowoc * Canada-Edmonton, Alta.-Toronto, 


oa? 


DAFFIN MANUFACTURING COMPANY, 3176 NORTH PRINCE STREET, LANCASTER, PENNSYLVAN \ 
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AFMA Invites All 
To Sales Meeting 


T: > outstanding speakers from out- 
side ec feed industry will be featured 
at th second annual marketing semin- 
ar sj usored by the sales executive 


coun | of the American Feed Manu- — 


factu ers association to be held Sept. 
21-2. at Chicago’s Morrison hotel. 


Th y are Pierre D, Martineau, di- 
recto: of research and marketing for 
the (hicago Tribune, and Dr. S. N. 
Steveus, president of a Windy city 
firm \-hich offers counseling in human 
relaticns to business and industry. 

Newrly 300 sales and marketing exec- 
utives from throughout the country 
are expected to attend the event. The 
number is higher than that of last 
years seminar since the limit of two 
sales executives per AFMA active- 
member company imposed in 1959 has 
been lifted. 

Industry and outside speakers to be 
heard at the two-day session are “top- 
flight quality,” according to Darrell 
M. Runke, general sales manager of 
Supersweet Feeds, Inc., program com- 
mittee chairman. Mr. Runke added 
that discussions on major marketing 
and sales problems of the industry 
have been planned. 

He said he expects that the seminar 
guests also will benefit from their par- 
ticipation of four audience group dis- 
cussions which follow the scheduled 
talks. “Everyone interested is encour- 
aged to attend,” the chairman advised. 

Council Chairman Robert E. Miller 
will open the program with a report on 
the AFMA sales organization activity. 
Mr. Miller is director of marketing for 
Beacon Milling Co. The report will be 
followed by an address on the “Feed 
Mer handising Plan and the Uniform 
Sale. Contract” by AFMA President 
W. ©. Glennon. Then a prominent 
fee’ company president will discuss 
the opic, “Taking a Look at Credit.” 

- discussion on the organization 
an’ operation of a sales training de- 
par nent marks the opening of the 
aft. oon session on the first day. The 
dis. ssion is to be followed with Dr. 
Ste ns’ address, “Standards of Sales 
Per rmance,” and a panel debate on 
sal’ compensation plans. 

» nel members are Moderator Em- 
me +. Amdahl of Golden Sun Milling 
Co Ralph Grier of Nutrena Mills, 


TH FEED BAG—September, 1960 


KINGMAN WEBSTER 


Inc.; J. C. Huckabee of Quaker Oats 
Co.; Frank Steinmetz of the Pillsbury 
Co.; and Mr. Runke. 

E. C. Fuller, executive vice presi- 
dent of Nutrena Mills, Inc., will lead 
off the Sept. 22 morning gathering 
with a talk on “Product Liability.” Fol- 
lowing the address a panel will exam- 
ine “The Feed Business in 1970.” E. D. 
Griffin, vice president of Allied Mills, 
Inc., will serve as moderator. 

Sub-topics to be discusssed concern: 
Whether dealers will be in the feed 
distribution picture 10 years hence, by 
Dean’ K. Webster Jr. of H. K. Webs- 
ter Co.; if the feed industry will be 
selling any complete feeds in 1970, by 
Claude I. Carter of Alabama Flour 
Mills; whether feed manufacturers will 
remain exclusively in that line in 1970; 
and a projected picture of the size of 
the manufacturers at the next decade’s 
opening. 

Mr. Martineau will close the semi- 
nar with his observations on “Creative 
Selling in Today’s Market.” Head of 
one of the largest consumer research 
departments of any business organiza- 
tion, he has an extensive background 
in sales, advertising, promotion, and 
research. 

The other guest speaker, Dr. Stev- 
ens, is president of Stevens, Thurow & 
Associates and has devoted 30 years to 


ED GLENNON 


counseling and research in industrial 
psychology and educational adminis- 
tration. 

Registration fee for the seminar is 
$15, which includes a copy of the pro- 
ceedings, two luncheons, three coffee 
breaks, and a social hour. Advance 
registration may be made with the 
American Feed Manufacturers asso- 
ciation, 53 W. Jackson blvd., Chi- 
cago 4. 


Magruder Joins Cargill to 


Head Research Section 


Dr. Norman D. Magruder, widely known 
as a researcher in animal nutrition, has 
joined Cargill, Inc., Minneapolis, to head 
Cargill-Nutrena research directed at im- 
proved feeding, housing, and management 
of laying hens, pullets, and replacement 
chicks. 

Dr. A. Richard Baldwin, agricultural 
products research director, reported that 
Dr. Magruder is working in association with 
M. F. Lawatsch, head of broiler and turkey 
research, under the direction of Dr. Cloy B. 
Knodt, research farm director. Dr. Mag- 
ruder earned a master’s degree from West 
Virginia University and a Ph.D. from Penn 
State. 


Archer-Daniels Confirms 


Sale of Two Divisions 


Directors of Archer-Daniels-Midland Co., 
Minneapolis, have confirmed the sale of 
two of its divisions — the Mankato feed 
plant, exclusive of its soybean processing 
plant, and Commander Elevator. The re- 
spective sale dates were Sept. 1 and Aug. 19. 

President John H. Daniels said the ele- 
vator division was sold to Farmers Union 
Grain Terminal association of St. Paul. He 
and Ogden P. Confer, president of Hubbard 
Milling Co., Mankato, Minn., announced 
the sale of the feed plant to Hubbard. 

Mr. Confer reported that the transaction 
included all the physical properties of the 
Archer feed division. “Hubbard will con- 
tinue to manufacture the complete line of 
Archer Booster feeds and will continue to 
offer Archer feeds through the existing deal- 
er organization,” Mr. Confer said. 

Also announced by the Archer director- 
ate is the election of the new executive 
committee, whose chairman is President 
Daniels. Other members are Thomas L. 
Daniels, chairman of the board; Shreve M. 
Archer Jr., Carmel, Calif.; Robert W. Aus- 
tin, a Harvard professor; and Samuel H. 
Rogers, vice president of Northwestern Na- 
tional bank, Minneapolis. 

A’ dividend of 50 cents a share on the 
common stock was declared by the Archer- 
Daniels board, according to Mr. Daniels. It 
was paid Sept. 1 to shareholders of record 
Aug. 19, he said. 


The University of California will construct 
an experimental feed mill on its Davis 
campus at a cost of $100,000. Funds for the 
project are being donated by the Califor- 
nia Cattle Feeders association. 
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THAT’S THAT 

Returning from school, the youngster told 
his mother he had put a stick of dynamite 
under the teacher's chair. 

“That's terrible!’ his mother cried. “You 
march yourself right back to school imme- 
diately!” 

To which the boy replied, “What school?” 

Wouldn’t it be wonderful if you had as 
much fun on a night out as your wife thinks 
you have? 

* * 
DOWN, BOY 

“Before I went to a psychiatrist I thought 
I was a fox terrier.” 

“How are you now?” 

“Oh, I'm fine now. Feel my nose.” 

Doc Anklam: With all the ways of fix- 
ing hamburger meat, Fred Furbelow comes 
home at night to ask his wife, “How now 
ground cow?” 

POLITICS 

The congressman, to his surprise, had 
just been voted out of office. At a victory 
dinner for his opponent, the former con- 
gressman was asked to make a few remarks. 

Dryly he said, “I am reminded of an 
epitaph on an old tombstone. It reads: ‘I 
expected this, but not so soon’.” 


The modern husband lays down the law 
to his wife — then accepts all her amend- 


ments. 


Kracked 
Korn 


_QUALITY CONTROLLED BY TED THERY 


TODAY’S THOUGHT 
Down in the dumps? Then remember 
this: Half of the people aren't interested in 
your problems; the other half are glad 
you're finally getting what you deserve. 
One of our staff defines a housewife as a 
“dish jockey.” 


REASSURANCE 

“What is the maximum value of your 
husband's present policy?” questioned the 
life insurance salesman. 

The woman to whom he was talking ap- 
parently did not understand the question 
so he rephrased it: “What would you get 
if your husband passed away?” 

Her eyes brightened and she answered 
quickly, ““A parakeet.” 

* & 

Thanks to Harry G. Cowan for the next 
two: 

A retired salesman desiring to get back 
into harness put an ad in the trade journal: 
“Has been will travel.” 


WHAT ABOUT IT? 

It seems tax matters are the concern of 
everyone these days, both young and old. 
A teacher told the story of Cinderella to 
her kindergarten class the other day and 
was asked by one of her pupils: 

“When the pumpkin turns into a golden 
coach, is that regarded as straight income 
or capital gains?” 


Corbin First Feedmobile 
Owner in Golden State 


The first Daffin Feedmobile owner in 
California is Earl Corbin, owner and opera- 
tor of M & M Supply, Marysville, accord- 
ing to Daffin Mfg. Co., Lancaster, Pa. In 
mid-August Mr. Corbin arrived home at the 
wheel of the first such unit to reach the 
Golden state, it was reported. 

Daffin said that Mr. Corbin’s unit is 
equipped with a new two-way pneumatic 
materials loading and unloading system 
which picks up small grains from storage 
by vacuum and pressure-discharges finished 
feed into bins or feeders. 


Name Pederson Doughboy 


Division Sales Manager 


Parnell E. Pederson, a veteran of 22 years’ 
association with Doughboy Industries, New 
Richmond, Wis., has been appointed sales 
manager for the firm’s New Richmond for- 
mula feed division, according to Vice Presi- 
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dent Laton M. Henderson. 

Mr. Pederson will have charge of the 
company’s Minnesota, Wisconsin, northern 
Illinois, upper Michigan, and Dakota terri- 
tories. He joined Doughboy in 1938 and 
has been a salesman in the feed division 
since 1945, 


Pfizer Elevates Motiska 


To Regional Management 


Promotion of Steve Motiska from veter- 
inary training manager to southeastern re- 
gional manager for the agricultural sales di- 
vision has been announced by Chas. Pfizer 
& Co., Inc., New York City. Mr. Motiska 
will headquarter at Atlanta. 

Joining Pfizer in 1955 as a veterinary 
salesman in eastern Pennsylvania, the new 
appointee was promoted in 1958 to veteri- 
nary training supervisor at the Clifton 
(N. J.) branch office. He was promoted 
last year to the post he is vacating. 

Mr. Motiska formerly handled conven- 
tion, professional seminar, and trade relation 


The wife who knows where her usbanj 
keeps his dollars has nothing on ter hy. 
band — he knows where the maid’s quarter, 
are, 

* 
TOUGH SHAPE 

A well-dressed man walked int» a psy: 
chiatrist’s office and admitted he wes miser. 
able. 

“I have two cars, a swimming pool, and 
a very attractive girl living next door. Bu 
I'm still unhappy.” 

“But why aren’t you happy?” asked the 
doctor. 

“Because,” the man said, “I lost my driy. 
er’s license, I can’t swim, and the girl next 
door is married.” 

Ue 

A man has reached old age when he can’t 
take yes for an answer. 

UNORGANIZED? 

Sam: “I bought me a new puppy.” 

Ed: “What kind of puppy?” 

Sam: “He's a ‘handy’ dog. He does odd 
jobs around the house.” 


STEVE MOTISKA 


planning in addition to administering man 
agement and training programs and field 
training activities for the firm’s veterinary 
staff. 

A native of Dupont, Pa., he graduated in 
1951 from Moravian College with « bach: 
elor of science degree in business minis’ 
tration and economics. Before joining Pfi 
zer, Mr. Motiska was a salesman for a nav 
tionally-known soft drink firm. 


Humphrey (Neb.) Feed & Grain Cor». has 
purchased Humphrey Mills in the same 
town. 


BISCHOFF TO VALLEY 

George D. Bischoff has been apr sinted 
manager of the purchasing departm at of 
Valley Mills, Vicksburg, Miss. He r >laces 
W. W. Rixey, who has resigned. Ar alum 
nus of the University of Oklahom , Mr. 
Bischoff came to Valley Mills from * .¢ Le 
fayette (Ind.) plant of Ralston Puri: + Co., 
where he was purchasing manager. 
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heart of the feed mill .. . i 


Many factors are involved in the efficient, profitable operation of a feed plant. The 
single most important element, however, is the hammermill. The speed with which 
it grinds . . . the quality and uniformity of its product . . . regulate the flow of the a 
entire feed plant. Efficient use of power, low maintenance costs, and minimum down ql 
time all affect the overall operation. Consider seriously the choice of a hammermill 


... be sure it is right . . . for a hammermill is truly the heart of a feed mill. "i 
AJACS-O-MATIC 
REMOTE SCREEN 
CHANGER 


Available with 
attached or separate 
motor driven fan; 
optional crusher feeder. 


REMOTE SCREEN CHANGE HAMMERMILL 
FOR PROFITABLE CUSTOM GRINDING; 4 SIZES—50 TO 160 H. P. 


Write for Bulletins and the Name of Your Jacobson Representative j 


JACOBSON MACHINE WORKS, 


50 Years of Continuous Service to the Feed Industry 5; 7, 
1090 TENTH AVE.,S.E. DEPT. A MINNEAPOLIS 14, MINNESOTA 
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FOR QUALITY 
AND SERVICE 


CALL BRoadway 1-7411 


Contact us when you need 
feed ingredients and vitamin 
supplements, or want to buy 
or sell grain. We distribute: 


PEDER DEVOLD'S DEVOLKOD 
VITAMIN OILS 


FLEISCHMANN'S IRRADIAT- 
ED DRY YEAST, VITAMIN D. 
for livestock. 


MAGNAVITE Regular and XXX 
fortifiers for poultry and hogs. 


MAGNAVAM Fortifiers for 
Cattle, Hogs and Poultry. 


MIRICOE TRACE MINERALS 
Formulated for Swine, Cattle 
and Poultry. 


SCHLITZ BREWERS DRIED 
YEAST. Rich source of B com- 


plex vitamins. 


SNOW FLAKE Pure Reef Oys- 
ter Shells. Prima Phos. Ask for 
prices. 


Dried Skim and Buttermilk . . . 
Wheat Germ Oil . . . Anadex 
Kaf-Kaps . . . Banarat with 
Warfarin. 


DISTRIBUTORS OF 


BRAND FEEDS 


STRATTON 


GRAI 
COMPANY 


Grain and Feed Merchants 
MILWAUKEE 2, WISCONSIN 
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Happy Birthday 


For the second consecutive month, 
an aviation enthusiast leads the Happy 
Birthday parade. He is Oak B. Smith, 
director of market research for Wen- 
ger Mixer Mfg. Co. of Sabetha, Kan. 
Mr. Smith’s birthday is Oct. 6. 

A World War II naval aviator, Mr. 
Smith has been active in reserve fly- 
ing programs since his release from ac- 
tive service. From 1950 to 1953, he 
was export sales manager for Wenger. 
In the latter year, Mr. Smith was pro- 
moted to sales manager. 

In mid-1958, Wenger elevated Mr. 
Smith to director of market research 
and head of export operations. He now 
headquarters in downtown Kansas 
City. 

Mr. Smith, an authority on liquid 
proportioning and pelleting equip- 
ment, is an active supporter of the 
Feed Production School. 


Here is the full October birthday 
complement: 


OCTOBER 1 — Erwin, T. Hadorn, Hales 
& Hunter Co., Chicago; Emmett Gavin, 
Dehydrating Process Co., Boston; Carl A. 
Houlton, St. Petersburg, Fla.; Anton R. 
Krason, Deustch & Sickert Co., Milwau- 
kee; J. F. Pouchot, Chase Bag Co., New 
York City. 

OCTOBER 2—Floyd Bauer, Bauer Bros., 
Campbellsport, Wis.; E. L. Dutcher, 
Farmers’ Supply Co., Ankeny, Iowa; 
Thomas L. Winemiller, Hess & Clark, 
Ashland, Ohio; W. B. Bauer, Consumers 
Supply Corp., Storm Lake, Iowa. 

OCTOBER 4—Lee Hammett, Western Ad- 
vertising Agency, Chicago. 

OCTOBER 5—Fred M. Chapman, Marden- 
Wild Corp., Somerville, Mass.; S. D. Le- 
Gear, Dr. LeGear, Inc., St. Louis; Quin- 
tin A. Siemer, Siemer Milling Co., Teu- 
topolis, Ill. 

OCTOBER 6 — Lyle H. Hill, Vita-Plus 
Corp., Madison, Wis.; Bill Merrithew, Bill 
Merrithew Co., Minneapolis; Oak B. 
Smith, Wenger Mixer Mfg. Co., Kansas 
City: Joe W. Wenger, Wenger Mixer 
Mfg. Co., Sabetha, Kan. 

OCTOBER 7—H. A. Bullis, General Mills, 
Inc., Minneapolis; Thomas W. Staley, 
Spencer Kellogg & Sons, Inc., Kansas 
City. 

OCTOBER 8—W. Ray Ewing, Ray Ewing 
Co., Pasadena, Calif.; L. R. Fairall, Fair- 
all & Co., Des Moines; John Manard, 
John Manard Molasses Co., New Orleans; 
Homer J. Savage, H. J. Savage, Inc., Buf- 
falo; Herb Meyer, McKesson & Robbins, 
Inc., Davenport, Iowa. 

OCTOBER 9 — A. C. Adams, Murphy 
Products Co., Burlington, Wis.; Chris 
Greutker, Greutker, Inc., Buffalo; Erwin 
C. Wascher, Honeggers’ & Co., Inc., 
Fairbury, Ill. 

OCTOBER 10 — Ford K. Patterson, Mid- 


OAK B. SMITH 


west Alfalfa, Inc., Kansas City; E. C. 
Young, Illinois Farm Supply Co., Chi 
cago. 

OCTOBER 11—Charles Karschner, Karsch- 
ner Products Co., Northwood, Iowa: 
W. A. Maney, Maney Bros. Mill & Ele- 
vator Co., Inc., Minneapolis; Matt G. 
Reitz, MGR Feed Co., Inc., Hammond, 
Ind.; Richard M. Shoop, Albers Milling 
Co., Kansas City. 

OCTOBER 12 — Eugene C. Holcombe, 
Indiana Farm Bureau Cooperative Assn., 
Indianapolis; Earl A. Knudtson, North- 
rup, King & Co., Minneapolis; D. V. 
McDonald, Nutrena Mills, Inc., Minne: 
apolis; K. B, Neff, Exact Weight Scale 
Co., Columbus, Ohio; Ellis Hart, West- 
ern Condensing Co., San Francisco. 

OCTOBER 13—Clement T. Ater, Hess & 
Clark, Ashland, Ohio; R. Emil Bari- 
nowski, Feedright Milling Co., Augusta, 
Ga.; Dr. Paul H. Phillips, University of 
Wisconsin, Madison. 

OCTOBER 14—L. R. Kees, Kees & Co., 
Chicago; Dr. C. A. Smith, Bergeniield, 
N. J.; Vern C. Dean, Nutrena Mills, inc., 
Peoria, Ill. 

OCTOBER 15—-Sherman H. Appleboum, 
Athens, Ga.; Pere S. Brown, Nopco 
Chemical Co., Newark, N. J., Edward M. 
Furman, Murphy Products Co., Bur'ing: 
ton, Wis.; Russell Hanson, Hanson “eed 
Co., Hollandale, Wis.; R. George C'sen, 
Walnut Grove Products Co., Inc., A*lan 
tic, Iowa. 

OCTOBER 16—Paul Gebert Jr., Li coln 
Mill, Merrill, Wis.; M. J. McDo gall, 
J. R. Watkins Co., Winona, Minn.; 
Merrick, Sargent & Co., Des M_ 2¢s; 
H. C. Pfremmer, North East Feed Mill 
Co., Minneapolis; Fred Randall, Eli -illy 
Co., Indianapolis; J. R. Flynn, 
Feeds, Inc., Sioux City, Iowa; Jame Lo 
gan Jr., McKesson & Robbins, Inc.. Tul 
sa, Okla. 

OCTOBER 17—George J. Forrester ‘or 
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re .er Grain Co., Toledo; George O. Mor- 
ris Pillsbury Co., Clinton} Iowa. 

OC’ )BER 18—James G. Halpin, Murphy 
P ducts Co., Burlington, Wis. 

oC BER 19—Frank C. Greutker, Greut- 
k. , Inc., Buffalo; W. M. Steinke, Russ- 
e Miller Milling Co., Minneapolis. 

OC JBER 20—R. H. Decker, Virginia- 
Colina Chemical Corp., Richmond, Va.; 
F. H. Kelley, Feed Specialties, Inc., Des 
M ines. 

oc! )BER 21—F. J. Hollands, Penick & 
F. d, Ltd., Inc., Cedar Rapids, Iowa. 

OC! )BER 23—Robert W. Prater, Prater 
P: verizer Co., Chicago. 

OC: JBER 24—Dr. W. W. Cravens, Mc- 
M len Feed Mills, Decatur, Ind., W. B. 
Le abert, American Scientific Labora- 
to. es, Inc., Madison, Wis. 

OC?1)BER 25—Fuller D. Baird, Standard 
Br nds, Inc., New York City; John T. 
Foley, Olmsted & Foley, Minneapolis; 
Ecward La Budde, La Budde Feed & 
Grain Co., Milwaukee; Charles W. Harris, 
Burrus Feed Mills, Fort Worth, Tex. 

OCTOBER 26—E. J. Cashman, Doughboy 
Industries, Inc., New Richmond, Wis.; 
Cliff Du Bois, Cliff C. Du Bois & Co., 
Mason City, lowa; Henry W. Kusserow, 
Chas. A. Krause Milling Co., Milwaukee; 
Harold M. Shanzer, Hillsborough, Calif. 

OCTOBER 27—C. A. Cook, King Midas 
Flour Mills, Milwaukee; James A. Olson, 
Davenport Elevator Co., West Bend, Iowa. 

OCTOBER 28 — M. C. Ivey, MacManus, 
John & Adams, Inc., Bloomfield, Mich. 

OCTOBER 29—E. R. Siler, Ralston Puri- 
na Co., St. Louis. 

OCTOBER 31—Guy E. Hillier, Cedar Rap- 
ids, Iowa; Harry H. Shere, Connecting 
Terminal Elevator Corp., Buffalo; George 
H. Kyd, Ralston Purina Co., St. Louis. 


Argentine Grain Exports 
Are Up by 17 Per Cent 


Grain exports from Argentina from July 
through May, 1959-60, totaled 5.6 metric 
tons and were 17 per cent greater than 
those of a similar period a year earlier, ac- 
cording to the Department of Agriculture. 

Department spokesmen noted that the 
country’s latest July-May sales of corn were 
up over last year’s by a million tons, as 
were oats by 72,000 tons and barley by 
$3,000 tons. Sorghums exported came to 
210,000 tons, compared with none in the 
1958 59 period, according to USDA. 


Burrows Named Exclusive 


Dealer of Winchdozers 


rows Eqvipment C»., Evanston, IIl., 
has cen appointed exclusive United States 
distr outor for the complete line of Winch- 
doze . manufactured by Elba Corporation 
of ¢ nerica, Corona, N. Y., according to 
Joh: W. Wastcoat, vice president and gen- 
eral anager of Burrows. 

\ Wastcoat said the Winchdozer power 
sho: | was introduced in this country three 
year ago and now is extensively used in 
the sain and feed industries. 

‘wn in the accompanying picture are 
Mr. Vastcoat; Rudolph Skucek, Elba’s ex- 
Port anager; Parke W. Burrows, president 
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of the Evanston firm; and Earl L. Nichols, 
treasurer of Burrows. 


Alexander Bros., Inc., Osgood, Ohio, has 
been franchised by Honeggers’. 


DEHY 


TEST AFTER TEST at experiment 
stations throughout the country, as 
well as practical feeding results, 
have proved the value of DEHY in 
all your livestock and poultry feeds. 


Lush, green alfalfa, processed by 
the latest scientific methods, is the 
feed ingredient with the “‘living 
look”. Consider well its many 
known nutritional qualities, as well 
as the unknown growth promoting 
factors which science has not yet 
“‘pinned-down’’. 


For a better, low cost POWER 
PRODUCER in all your feeds — 
use DEHY! 


AMERICAN DEHYDRATORS ASSOCIATION 


Board of Trade Building, Kansas City 5, Mo. 


alfalfa and grassss 
s 
May have no PLACE in SPACE, bit ~~ = | 
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When the Mill Mutual man heads for your plant, here ave so: \e 
of the things he can do for you: 


/ 1. Look over policies to see if they give the insurance you need at t1e 
lowest possible net cost. 


4 2. Inspect plant from top to bottom to see if all possible is being dove 
to prevent loss — not only from fire but also from production slow-up 
or break-down. 


V/ 3. Show how simple “preventive maintenance” records and follow-up can 
reduce losses — and increase values, production and profits. 


4. Show how personnel in plants large and small can be organized — all 
the way from a small committee to a fire brigade — to prevent loss. 


The Mill Mutual man is one of a hundred fieldmen and engineers day by day visiting mills and 
elevators nationwide, wherever grain is stored or processed. 


They represent: 
AMERICAN MANUFACTURERS MuTuAL CoMPANY, CuHIcaco, Est. 1837; 
GRAIN DEALERS MuTuAL INSURANCE CoMPANY, INDIANAPOLIS, Est. 1902; 


Micuican Mutua INsuRANCE CoMPANY, LANSING, Est. 1881; 


Owners Mutua INsurANcEe Company (oF Iowa), Des Mornss, Est. 1875; 
Mitiess’ Mutua INSURANCE ASSOCIATION OF ILLINOIS, ALTON, Est. 1877; 

Mutvat Fire INSuRANCE CoMPANY (OF PENNSYLVANIA ), HARRISBURG, Est. 1890; 
Mizrers NATIONAL INSURANCE CoMPANY, CHICAGO, Est. 1865; 
Tue MILLers MuTUAL FirE INSURANCE COMPANY OF TEXAS, Fort WortTH, Est. 1898; 

PENNSYLVANIA MILLERS MuTuAL INSURANCE COMPANY, WILKEs BarRE, Est. 1887. 


Collectively these companies are known as the “Mill Mutuals” and compose the Association of Mill 
and Elevator Mutual Insurance Companies, which operates the Mill Mutual Fire Prevention Bureau, 
and Departmental Offices of the Mills Mutuals as follows: 


SOUTHWESTERN DEPARTMENT, KANSAS CITY; 
NcRTHWESTERN DEPARTMENT, MINNEAPOLIS; 
SOUTHEASTERN DEPARTMENT, NASHVILLE; 
DEPARTMENT, COLUMBUS; 
PaciFICc DEPARTMENT, SEATTLE. 


In adaition to their fieldmen, to serve you in the laboratory and in the 
field exc the engineers of Mill Mutual Fire Prevention Bureau, 400 West 4 
Maaiscn Street, Chicago. 


VV ¥ this <ziviee is available to you through any of these offices. 


THE FEED BAG—September, 19: 0 


| mitt 


Selling Team 
| (Continued from page 62) 


drain ust as easily as the largest feed 
mill. 

Ca ful scrutiny of all operating 
costs -hould be a day-to-day thing 
with .anagement, not something to 
be do e as an expedient to make the 
balan. sheet look better tomorrow 
morn’ 

Th. sales force should be staffed by 
good salesmen, manning territories 
carefu laid out on a solid, permanent 
found tion of potentials. 

Th advertising budget should be 
set up cientifically after extensive me- 
dia e\.luations, after careful studies 
of ho to squeeze the last ounce of 
slling power out of the dollar. It 
should represent the collective think- 
ing of everyone having anything to 
do with selling, then be left intact to 
do the job it is supposed to do. 

I like the firm stand taken a few 
years ago by the head of one of the 
country’s most successful companies. 
He said, “As long as I am president of 
my company, the last area in which 
we will cut is in sales effort.” 

What a pleasure it must be to be on 
his marketing team! 


Doughboy Feed Division 
Has Annual Meeting 


Discussions on new rations, feeding and 
management programs, and service to farm- 
ers highlighted the recent New Richmond 
(Wis.) annual fall sales meeting of the for- 
mula feed division of Doughboy Industries, 
Inc. The accompanying picture was taken at 
the gathering. 

Described by Vice President Laton M. 
Henderson as the largest session of its kind 
in the history of the division, the gathering 
attracted the sales forces of the firm’s New 
Richmond and Ames divisions. Mr. Hen- 
derson was in charge of the annual meeting. 

He noted that it was the first time per- 
sonnel from Ames Reliable Products had 
attended a meeting of all Doughboy feed 
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Voice the Industry 


LETTERS FROM OUR READ 


We are thrilled with the article on our 
company in the July issue of The Feed 
Bag. Are we too late to order a dozen 
copies of this issue? 

John Ritchie 

Ritchie Feed & Seed, Ltd. 

Ottawa, Ont., Canada 


May we have permission to reprint Dr. 
Joseph Kastelic’s article, “Limits to 
Value of Chemical Analysis in Ap- 
praising Feeds,” which appeared in 
the February, 1960, issue of The Feed 
Bag? We would like to use this article 
in our monthly membership publica- 
tion, the Eggsaminer. 

Morton Rosenblum 

Oregon Egg Producers 

Portland, Ore. 


We would like to have 50 reprints of 
the article entitled “Feeders Rap Lack 
of Interest Shown by Some Feed 
Dealers,” which appeared in the Au- 
gust issue of The Feed Bag. 

W. A. Bloomhall 

Diamond V Mills, Inc. 

Cedar Rapids, Iowa 


I have just read the August issue of 
The Feed Bag with the excellent arti- 
cle in it about Dannen Mills. Thank 
you for publishing the article, and 
please express our thanks again to 
Paul B. Nees for the fine job he did in 
covering the history of our company. 

Dwight L. Dannen, President 

Dannen Mills, Inc. 

St. Joseph, Mo. 


I want to compliment you on the time- 
ly article, “Feeders Rap Lack of In- 
terest Shown by Some Feed Dealers,” 
which appeared in your August issue. 
Will you arrange to send us 1,000 re- 
prints of the article so we can include 
one in each of our price lists that we 
send to dealers? Our salesmen will 
hand out these personally to dealers 
and call these important facts to their 
attention. 

W. A. Maney, President 

Maney Bros. Mill & 

Elevator Co. 
Minneapolis 


division employes since Doughboy acquired 
a controlling interest in the Iowa firm. 

As part of the program, the salesmen vis- 
ited several St. Croix county farms and 
heard reports on feeding and management 
activities. A talk by Edwin J. Cashman, 
president of Doughboy Industries, canclud- 
ed the meeting. 

Pictured are Mr. Henderson; Art Green- 
lee, New Richmond swine specialist; Bert 
Nolin, Ames sales manager; J. Russell Sol- 
heim, Ames assistant general manager; and 
Parnell E. Pederson, New Richmond sales 
manager. 


Gallimycin Now Shipped 
In New Multiwall Bags 


New 50-pound moisture-proof multiwall 
bags are being used to ship Gallimycin-10 
to feed manufacturers, according to Sales 
Manager J. J. Brennan of the chemical mar- 
keting division of Abbott Laboratories, 
North Chicago, Ill. A growth stimulant, the 
product recently was cleared for use in 
broiler feeds. 

It is formulated with a carrier of soybean 
meal and is highly stable, according to Ab- 
bott. Gallymycin-10 Premix is designed for 
blending either in medicated or non-medi- 
cated feeds, the firm said. 


Archer-Daniels to Spend 
26 Million for Future 


Twenty-six million dollars has been ear- 
marked for investment in new plants, prod- 
ucts, and equipment in the next two years 
by Archer-Daniels-Midland Co., Minneapo- 
lis, according to President John H. Daniels. 
He said plans call for spending 11 million 
this year and 15 million in 1961-62. 


He added that his firm’s research budget 
is up 11 per cent from a year ago. “Eighty 
per cent of the planned 26 million dollar 
spending for capital improvements will go 
for new plants and new products,” Mr. 
Daniels said. 

In addition, according to the president, 
the funds will go toward expanding produc- 
tion and increasing efficiency in the firm’s 
more than 100 plants, elevators, and mines 
throughout the country. Construction of a 
multi-million-dollar chemical center at Pe- 
oria, Ill., is a major item in the plans, it 
was reported, 


Scarville (Iowa) Co-Op Elevator has pur- 
chased a Strong-Scott magnetic separator. 


Girard Feeder Supply Co., Farlington, 


Kan., now is handling the complete Hon- 
eggers’ line. 
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we'll PROVE that PACO and ATICO 
aré the finest 100% Dry Molasses Products 


on the market today! 7 


is the superior Molasses Distillers is the richest dry molasses product 
Dried Solubles — nutritionally available! Add it to your feed for 
sound, palatable to stock and just more profitable production and 


about the best pellet binder you more economical feeding costs. 
can buy! Paco is the ideal fortifier to add to your feed Natico is an all sugar cane molasses product, adds 
formula, provides balanced protein, B-vitamins, essen- attractive new color and fragrance to feeds . . . even 
tial minerals plus unidentified growth factors. Com- makes dry home-grown grains and roughages tastier to 
pare ‘em all—you’ll choose Paco! livestock. Try Natico and watch feeding costs go down! 


PRODUCTS OF PUBLICKER INDUSTRIES INC., 1429 WALNUT STREET, PHILADELPHIA 2, PA. © PHONE: LOCUST 4-1400 


MIDWEST SALES AGENT—The North American Trading and Import Co., 101 Arsenal St., St. Louis, Mo. ¢ Tel.: PRospect 6-0258 
SHIPMENTS FROM PHILADELPHIA, PA. AND GRETNA, LA. 


Publicker Feed Products Division oB | 
1429 Walnut Street | 
R Philadelphia 2, Pa. | 
send Paco sample send Natico sample | 
2-lb. O 2-lb. 
mail this coupon now 
50-Ib. 50-Ib. 
Let us prove Publicker’s superiority in farm feeding 0 0 | 
products. Fill in coupon and attach to your ae = 1 
company letterhead. We'll send you free samples COMPANY - 7 
of Paco and/or Natico . . . America’s finest 
| 


products for farm feeding! 


Ci Mo LNG; CAN, 
Nes 
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Medic-Aid in ‘Twin-Pak’ 
Produced by Salsbury’s 


Medic-Aid, Dr. Salsbury’s Laboratories’ 
-ombination vitamin-antibiotic water medi- 


cation, is being marketed in a “twin-pack™ 
a pair of half-pound jars packed in a 
coloriul carton — according to the firm. 


The Charles City (Iowa) company said, 


jars contain sufficient Medic-Aid to 
500 pullets or hens through two 
months of high-level production with 
enough additional antibiotic and vitamins 
ve extra amounts whenever stresses oc- 
help laying slumps, and to help com- 
lo obtain complete information and liter- 
ture on the “twin-pack,” pictured here, 
e Reader Service No. 12. 


Archer-Daniels Announces 
New Cone Collector Line 


ntly developed by Archer-Daniels- 


Midland Co., Minneapolis, is a new line of 
aerodynamically-designed, long-cone collec: 

‘cording to the firm, They range in 
size from three to nine feet. 


tructed of 12 and 14-gauge steel, de- 
on size, the collectors can meet 

' requirements because of their de- 
sign, ic is claimed. To obtain a bulletin hav- 


ing all the facts, circle Reader Service 
No, 18 


Terramycin Crumbles 
New Product of Pfizer 


lerramycin A/D-fortified crumbles, 
ters by Chas. Pfizer & Co., Inc., New 


orl City, as a “powerful new weapon for 
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fighting livestock and poultry diseases,” has 
been placed on the market by the firm. 
Pfizer said the product combined: the quali- 
ties of the broad-spectrum antibiotic with 
those of vitamins A and D. 

A special feature of the crumbles is the 
large number of units — 160,000 — of 
vitamin A it contains, according to the com- 
pany. Vitamin D units in the product num- 
ber 16,000, Pfizer added. 

Terramycin, it is claimed, is formulated 
into a highly-stabilized, readily-available con- 
centration in the crumbles. To obtain com- 
plete data and prices on the new product, 
circle Reader Service No. 19. 


Horizontal Mixers Are 
S-W Bulletin Theme 


A concise new bulletin describing its hor- 
izontal mixers is being offered by Sprout, 
Waldron & Co., Inc., Muncy, Pa. The firm 
said the publication covers a variety of stan- 
dard and special designs for mixing and 
blending chemicals, feedstuffs, and other 
commodities. 

The bulletin also features various types. of 
agitators, drives, discharges, and heating and 
cooling jackets, Sprout-Waldron added. To 
obtain a copy of the bulletin, which in- 
cludes a complete specification table, circle 
Reader Service No. 13. 


New Elevator, Conveyor 
Booklet From Universal 


Publication of a new bound catalog and 
reference manual containing information on 
its bucket elevators and trough-belt convey- 
ors has been announced by Universal Hoist 


Co., Cedar Falle, Iowa. 
The firm said the booklet is the most all- 


Reader Service Pages 


inclusive reference publication of its kind 
available to the industry. It includes com- 
plete price, specification, and dimensional 
data, Universal noted. To obtain a copy, 
circle Reader Service No. 9. 


Abbott Offering Bulletin 
On Antibiotic Gallimycin 


Complete information is contained in 
Abbott Laboratories’ new 12-page bulletin 
on Gallimycin-10 for low-level growth stim- 
ulation in broiler rations and breeder feeds, 
according to the North Chicago (lIIll.) firm. 

Abbott said the publication describes the 
composition, packaging, uses, and proved 


effectiveness of the antibiotic as a nonmedi- 
cated feed additive. Most of the text is 
concerned with the results of studies con- 
ducted at experiment stations and in field 
tests, the firm said. 


It added that the research data is sub- 
stantiated by an extensive bibliography. To 
obtain a copy of the bulletin, “Gallimycin 
for Chick Growth,” circle Reader Service 
No. 2. 
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Merck Announces Second 


Stabilized Dry Vitamin 


Second stabilized dry vitamin product 
added to the Merck & Co., Inc., chemical 
division line designed for use in poultry and 
turkey feeds is Stabimix E, a supplemental 
source of vitamin E, according to the firm. 
Stabimix A was introduced last fall. 

The Rahway (N. J.) company said that 
Stabimix E contains either 20,000 or 50,000 
international units of vitamin E per pound 
and has rapid absorption in the GI tract. 
Among other advantages, Merck said, is 
that it is free-flowing in hot or cold weath- 
er and has full stability under most condi- 
tions. 

Stabimix E permits the vitamin to be fully 
active biologically, Merck assured, adding 
that the vitamin is necessary for the nor- 
mal development and function of a number 
of organs. To obtain complete data, circle 
Reader Service No. 3. 


Bazooka Converts Trucks 


To Self-Unloading Units 


Any dump or hoisting truck may be con- 
verted into a self-unloading wagon with its 
new Bazooka battery-powered unloader, ac- 
cording to Wyatt Mfg. Co., Salina, Kan. 
The device is designed to unload materials 
such as feed and grain, the firm said. 

Having a four-inch diameter, the unload- 
er operates from a 12-volt battery and is 
controlled by a push-button ewitch at the 
end of the spout, Wyatt added. To obtain 
additional information and prices on the 
Bazooka, circle Reader Service No. 23. 


Multi-Purpose T-M Salt 
Is Marketed by Morton 


A new multi-purpose trace-mineralized 
mixing salt for use in beef, dairy, sheep, and 
mature ewine feeds has been marketed by 
Morton Salt Co., Chicago. The product sup- 


Circle What You Want 


plies salt, manganese, iron, copper cobalt, 
iodine, and zinc, according to the firm. 

Morton said the elements are available 
from trace-mineralized compounds which 
are insoluble in water and not likely to be 
drawn from salt or feed mixtures when ex- 
posed to moisture in the air in the pellet- 
izing process. ; 

Blended into the multi-purpose product, 
Morton said, is a new anti-segregation treat- 
ment to assure that the trace-minerals re- 
main evenly distributed in the salt under all 
handling conditions. For all the facts, circle 
Reader Service No. 5. 


Borden Markets New 
High-Fat Milk Replacer 


Announcement has been made by Borden 
Special Products Co.'s feed supplements di- 
vision of a new high-fat calf milk replacer 
which will be marketed to feed manufactur- 
ers on a private-label basis. Two years’ re- 
search went into the product's development, 
the New York City firm said. 

The new milk replacer, designed for use 
by dairy herdsmen and veal calf raisers, 
“has the nutritional characteristics patterned 
after the amino acids, vitamins, and miner- 
als of dried whole milk,” it is claimed. For 
all the data, circle Reader Service No. 15. 


Aeroglide Offers Seven 
New Grain Bank Driers 


Seven models of the new Grain Bank 
series of driers, ranging from 274 to 575- 
bushel capacity, are offered by Aeroglide 
Corp., Raleigh, N. C. The series “provides 
a realistic answer to the grain-drying prob- 
lems of those who want to get into grain 
drying on a small scale,” the firm said. 

More profits are promised by the com- 
pany with the Grain Bank series because 
the machines do not require extra man- 
power, but require less horsepower, fuel, 
maintenance, and attention to operate, it 
is claimed. 
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Aeroglide said the series is available jp 
four batch-type models and three designed 
for use either as a batch-type or for continy- 
ous operation. To obtain complete data and 
prices, circle Reader Service No. 8. 


Day Co. Offers Bulletin 
On Conveying Systems 


Pictorial arrangements and _ installations 
are featured in a 16-page bulletin, “Convey. 
ing Systems,” recently made available by 
the Day Co., Minneapolis. 

Day said the bulletin explains efficiency 
gains possible with its low and high density 
conveying systems. To obtain a copy, circle 
Reader Service No. 16. 


North Light Designed for 
Efficient Grain Checks 


The Toledo North Light provides effi- 
cient illumination for the mixing, blending, 
and inspection of grains, according to its 
distributor, Seedburo Equipment Co., Chi- 
cago. Seedburo said the lamp was designed 
and tested by Virgil McNamee, Toledo 
board of trade grain inspector. 

The light, the firm added, is used in 
the grain inspection departments of various 
cities, at Michigan State University for seed 
and edible bean analyses, and by grain ele- 
vators in Ohio and Michigan for night buy- 
ing and boat loading. 

Seedburo said the North Light is four 
feet long, one foot wide, and seven inches 
deep. When properly installed, according to 
the company, its light will measure 150 foot 
candles and some 7,500 degrees Kelvin. Fo: 
all the facts, circle Reader Service No. 10. 


‘Unique’ Research Lab Is 
Revealed by Flo-Tronics 


Recently-completed by Flo-Tronics, Inc., 
Minneapolis, is what the company terms a 
unique research laboratory to be used fot 
full-scale testing of air conveying systems. 
The firm's engineers and customers will use 
the laboratory to test and evaluate all ma: 
teriale-handling problems. 

Flo-Tronics invites companies to make use 
of the facility without obligation or to de- 
liver materials to the firm for testing and a 
certified performance report. To obtain ad 
ditional information, circle Reader Service 
No. 14. 
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Fattening Steers 


By DR. MAURICE L. RAY 


University of Arkansas 


The initial high cash outlay for us- 
ing concrete or other hard-surfacing 
materials on feedlots often prevents 
their use. However, on numerous occa- 
sions — such as periods of prolonged 
cold, rainy weather — indications are 
that extra gains, better utilization of 
feed, and reduced labor may offset the 
high initial cost of hard-surfaced pens 
and make them profitable to the steer 
feeder. 


This study was planned to test the 
advantage of concrete lots over sod 
lots under feeding conditions existing 
in the Delta section of Arkansas. It 
was conducted at the steer feeding fa- 
cilities at the Cotton Branch experi- 
ment station near Marianna, using 
good grade steer calves, 

Four lots of 10 calves each were fed 
from Sept. 28 until June 6 (252 days) 
in 20 by 40-foot paved pens. This al- 
lowed 80 square feet of concrete area 
per animal. Four additional lots of 
calves were fed the same rations for 
the same length of time in 2Y.-acre 
Bermuda grass sod pens. This allowed 
one-fourth acre per head in the open 
pens, 

Steers on concrete had access to 
some shelter during the winter months, 
while those outside did not. It is, 
therefore, impossible to separate ef- 
fects of area size, mud, and shelter. 
Frequently, however, all these factors 
are combined in feedlots in this area. 

Two of the lots of steers in con- 
crete pens received silage as roughage, 
as did their counterparts in the sod 
pens. The other lots — two on con- 
crete ind two on sod — were fed les- 
pedez hay as roughage. The data are 
summ irized in the table. 


Gains Made 

Th. four lots on concrete gained an 
wera.e of 473 pounds per animal, 
comp red to 419 pounds for the lots 
on so. These gains averaged 1.88 and 
1.66 ounds per head daily for steers 
on cc icrete and sod, respectively. In 
No ce were gains in the open lots 
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greater than gains of steers on con- 
crete, 

The 40 animals on concrete con- 
sumed an average of 12.02 pounds of 
feed daily, whereas those outside used 
11.79 pounds daily. There was some 


WHEN YOU INSTALL 
NEW EQUIPMENT 


lower cost. 


Bucky Elevator says, “I’m at your service, 
ready to provide an economical and efficient 
Universal Bucket Elevator designed to fit your 


exact needs.” 


BUCKET ELEVATORS 
give you top performance and 
frouble-free operation at a 


teed loss in outside pens that could not 
be accounted for. This is perhaps par- 
tially reflected in the fact that the 
steers on sod required 11.10 pounds of 
feed per pound of gain, compared to 
10.02 for the animals fed on concrete. 


Through advanced design, Universal Bucket 
Elevators offer a more compact unit that ele- 
vates your grain smoothly and cleanly. Ca- 
pacities of 50 to 3,750 cubic feet per hour 
are available for any exact height. 


‘SEND TODAY FOR FREE. 
LITERATURE AND PRICES 


Universal 


HOIST CO. 


BOX 103 


CEDAR FALLS, IOWA 
AVAILABLE EXTRA EQUIPMENT 


2-WAY VALVE 


3-WAY VALVE 


6-WAY VALVE 


75 


— | 
| 
| 
3 
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Universal guarantee: 2 
within 60 days or full ee 
purchase price will be | 2 . 
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This saving of 1.08 pounds of feed Results of 252-Day Feeding Trial With Steer Calves in Concrete and Sod P.-1s 
' per pound of gain would amount to - =. 
‘ about 500 pounds of feed per head Tracy ee a Hay 
over the 252-day period. Concrete oncrete Sod 
‘? ’ Measure Lots Lots Lots Lots 
Feeding Time Initial weight (pounds) 499 506 496 505 
Almost twice as much time was Final weight (pounds) 972 920 970 930 
required, on the average, for feeding Average gain (pounds) 473 414 474 425 
steers in open sod lots as was required Average daily gain (pounds) pore «eS eo 1.88 1.64 1.88 1.69 
for steers on concrete. On very bad Feed intake (pounds daily) ecco 12.02 11.88 12.01 11.70 
d his diff Dy ; Feed efficiency 
ays this difference was considerably (pounds feed per pound: gain) 9.48 10.62 10.56 11.58 
greater. Feeding time (minutes per lot daily) ............. 9.0 75 9.0 17.5 
Not only did steers fed on concrete Market value (dollars) $235.45 $216.27 $242.51 $208.92 
gain faster, they also graded higher on Carcass data 
foot, sold for a higher price per pound, Choice (number) i 5 13 5 
hoi d Good (number) 9 13 6 
p Oo pace more choice carcasses, an Standard (number) 0 2 1 8 
had a higher market value and carcass Per cent yield (chilled carcass weight).. 60.94 59.40 61.02 60,15 


yield. 

Differences in on-foot grade were 
quite visible. The grader was able to 
pick steers fed in outside pens almost 
without exception by their rougher, 
less lustrous coats and poorer finish. 


Market Returns 

The average market value for all 
steers fed on concrete was $238.98, 
compared to $213.09 per head for 
those fed in sod lots. This $25.89 great- 
er market value per head would go 
far toward paying for the initial cash 
outlay for hard-surfacing the lots in 
the first year’s feeding alone, with 


J 1881 


RSON COMPANY 
NEERS/& CONTRACTORS 
Minneapolis, Minnesota 


weather as bad as occurred last winter 
in the Arkansas Delta section. 

There were 24 choice and 15 good 
carcasses produced in the concrete 
pens, compared to 10 choice and 20 
good carcasses in the sod lots. 

In this year’s test, concrete lots 
proved superior to open lots in: 

1) Greater average daily gain. 

2) Less feed required per pound of 
gain. 

3) Less labor required per lot for 
feeding. 

4) Greater market value per head. 


™ * 


MODERN FEED PLANTS. 


FARMERS CO-OP ELEVATOR CO. 


5) Production of more choice ¢ar- 
casses. 

6) Higher chilled carcass yield per 
head. 


Farmers Exchange, Lake Park, Iowa, has 
purchased a Strong-Scott ribbon blender. 


MASTER MIX PROMOTION 
William G. McKee has been promoted 
from assistant territory manager to territory 
manager for the McMillen Feeds division 
of Central Soya Co., Fort Wayne, Ind. An 
alumnus of Ohio State University, Mr. Me- 
Kee joined the firm in 1958. He will cover 


southwest Ohio in his new‘ post. 


By IBBERSON 


MARCUS, 
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Spencer Kellogg Appoints 
Cocper Division Officer 


Jos: -h A. Cooper has been named exec- 
utive \ ce president of the Professional feeds 
divisio at Kansas City of Spencer Kellogg 
@ Son. Inc., Buffalo, according to President 
Thom.- W. Staley. Mr. Cooper succeeds 
Mauri > Johnson, who will become vice 
presid it of the First National Bank in 
Kansa: City Oct. 1. 

Prio to joining Spencer Kellogg in 1950, 
Mr. C oper had been engaged in the feed 


BANKER JOHNSON 


brokerage business. In charge of purchasing 
until 1957, he then was appointed manager 
of the St. Louis division, where he was in 
charge of sales, financing, and mill man- 
agement. 

A graduate of Purdue University, the new 
executive vice president majored in animal 
husbandry while a student there. Frank W. 
Miller replaces Mr. Cooper in the latter's 
post as general manager of the St. Louis 
division for Professional feeds. Graduating 
irom the University of Missouri, Mr. Miller 
joined the firm in 1947. 


Kansas City Millwright 
Adds Three Engineers 


Appointment of three men to the newly- 
enlarged feed mill division of Kansas City 
(Mo.) Millwright Co. has been announced 
by Pre-ident Frank Betton. They are H. E. 
Prescott, Donald P. Case Sr., and W. A. 
Timmons Jr. 

Mr. 


Betton said the division now is su- 
Pervisi: 


g the construction or modernization 
of feec mills in Georgia, Florida, Colorado, 
ind T-xas. He added, “These three men 
‘eprese substantial experience in the engi- 
heerine and materials handling fields and 
have t en instrumental in the design and 
develo; ment of pre-engineered push-button 
Packag mills.” 

Mr. >rescott formerly was vice president 
of Ae -Bulk Mfg. Co. and a director of 
J. W. Villiamson & Son of California. A 
egiste. d mechanical and chemical engi- 
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neer, he designed and built the largest 
whole-milk drying plant in the world while 
chief engineer with Golden State Co., Ltd. 

Mr. Case also last worked for Aero-Bulk, 
where he served as chief of the enginee-ing 
department. He holds several patents on 
automatic equipment. Mr. Timmons for- 
merly served as president of Timmons & 
Evans Co. and before that was sales engi- 
neer in an eight-s:ate area for Shanzer Mfg. 
Co., San Francisco grain drier manufacturer. 
Both men also were associated with other 
firms at different times. 


Tripoli (Iowa) Grain & Feed Co. is con- 
structing a new feed mill, which will house 
a grinding unit, a pair of mixers, and stor- 
age space. 


them all that fast, but if é 
money, Aeroglide is the drier that will do it. 


Factory Pre-Assembly Saves Time and Money 
On Erection Costs ~~ 


All Aeroglide driers are factory built in sections. By 


Eli Lilly’s Sales, Earnings 
Down for ’60 Half-Year 


Its consolidated sales for the first six 
months of 1960 were 91.1 million dollars 
compared with those for the 1959 period 
of 94.1 millions, according to Eli Lilly Co., 
Indianapolis. 


The firm also reported that its consolidat- 
ed net income for the current half-year was 
10.9 million dollars, against 12 millions for 
the first half of 1959. The latest earnings 
per common share, Lilly said, were $1.36. 
They were $1.50 last year. 


Schalick Mills, Elmer, N. J., has purchased 
a Strong-Scott molasses regulator. 


Grain Drier erected in a hurry? 
~Aeroglide’ can to it! 


. We have actually erected Aeroglide grain driers in as 
little’ as four days after delivery. It’s true we don’t erect 
you want to save time and 


building them in sections in our own plant, we can use 
modern factory tools and equipment. We can use factory- 
saving fabrication techniques and machinery. This means 
a better built, higher quality product which can be de- 
livered to you at a lower cost. 


By making shipment of a few pre-assembled sections, 
we save you money and valuable time, too, on installa- 
tion. No matter- what you are looking for in a grain drier 
. . . Aeroglide has it. Quick installation . . . low operating 
cost . . . trouble free operation . . . and most important 
it delivers top-quality grain season after season, under 
your weather conditions. 


A letter or a telephone call now will bring complete 
information on the many profitable reasons for owning 
an Aeroglide. We will gladly help you without obligation, 
Write or call now. 


Kansas Plant — Aeroglide St. & South Ave. — Emporia, Kansas 


FIRED GRAIN ORIERS WITH 200 TO 5.000 PER HR CAPACITY FOR ORY 
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Hess & Clark Dedicates 
Feed Additives Lab 


Dedication ceremonies for its new feed 
additives laboratory were held last month 
at its research farm by Hess & Clark, Ash- 
land, Ohio. The ceremonies were attended 
by some 150 members of the press, civic 
leaders, Ohio government and university 
officials, and other guests. 

Performing the symbolic cutting of the 
ribbon to open the new laboratory was Dr. 
Paul D. Hardwood, vice president and di- 
rector of research. He dedicated the labora- 
tory to “the scientific search for truth and 
to the laws and principles of observational 
biology.” 

Studied in the new structure will be the 


relationship and interaction of feed additive 
drugs to ordinary nutritients, the metabolites 
derived from these drugs, combinations of 
commonly-used feed additives, and the per- 
formance of animals receiving these addi- 
tives. 

Radioisotope laboratories, battery pens, 
sterilizing and mixing rooms, broiler and 
layer sections, and an egg-handling area are 
housed in the new building. Offices, a con- 
ference room, and library also are included. 

Luncheon speakers included Frank N. 
Getman, Hess & Clark chairman, Ashland 
Mayor Donald T. Hostettler, Dr. Harwood, 
and Dr. Roy M. Kottman, Ohio State Uni- 
versity dean of agriculture. Dr. Aaron L. 
Andrews, H & C vice president and assistant 
general manager, was master of ceremonies. 


At Inter-County Farmers Cooperative Association, Inc., Woodridge, New York 
Fully automated Fitzpatrick bulk Feed 
load out system works “like magic” 
—cuts feed handling costs! 


This unique load out facility handles an average of 300 tons of feed daily. Designed, manufactured 
and erected by Fitzpatrick, the system includes sixteen 20-ton bulk tanks over a 70’ truck scale, 
completely enclosed in a modern, all steel building, tied in to the main plant. 

Two 120’ troughing belts connect to the manufacturing system and convey finished feeds to the 
bulk tanks. Distribution of feeds to the tanks is automatically controlled through the plant’s electronic 


batching and distribution panel. Automation is completed with 


remote controlled, air-operated discharge gates. 


Joseph Cohen, Inter-County’s Assistant General Manager (shown 
at right with William Caston, Licensed Weigh Master in charge), 
says, “We are pleased with the efficient, cost-cutting operation of 
this equipment!” Another Fitzpatrick installation at Inter-County’s 
Port Jervis, N. Y., plant is also giving top performance. 

Fully automated feed manufacturing plant, bulk feed or grain 
storage and handling facilities, or mill components . . . whatever 
you are considering . . . it will pay you to talk with Fitzpatrick. 


Sound engineering for maximum efficiency, highest quality materials and standards of construction, 
plus complete erection on the job site by trained building crews, insure your investment. Write today. 


Peat seec 


U. E. FITZPATRICK & COMPANY © BURKET, INDIANA 


FRANK GETMAN 


A tour of the research farm included vis: 
its to the biochemical and radioisotope unit, 
the starter and finisher battery unit, the 
broiler floor pen unit, laying hen unit, steer 
feeding unit, isolation unit, swine disease 
unit, chemical and pharmaceutical labora- 
tory, field research unit, swine breeding unit, 


and dairy unit. — T.P.T. 


Swift Mendota Mill Is 


Now Under Construction 

Now underway at Mendota, Ill., is con- 
struction of a feed mill by Swift & Co. 
Chicago. The plant is expected to be com: 
pleted by the end of 1960. Named mill man- 
ager:is Scott M. Lorimor, currently manager 
of the firm's feed mill at Forest Park, Ill. 

Spokesmen said the plant will manufac 
ture a full line of formula feeds to serve 
dealers in Illinois, Wisconsin, Indiana, and 
Michigan. Its capacity is 12 tons an hour. 

An Iowa State University graduate, Mr. 
Lorimor joined Swift in 1938 and has been 
manager of the Forest Park mill since 1956. 
He started at the Sioux City (Iowa) meat 
plant standards department and later be 
came assistant manager of byproducts de: 
partments there and at National Stock 
Yards, Ill. 


Sale Now With Hoosier 
Feed Group Full-Time 


Fred K. Sale has wound up his service as 
secretary of the National Hay association 
and is now serving full time as executive 
secretary of the Indiana Grain &@ Feed Deal 
ers association, the latter group has am 
nounced. Assistant Secretary Agnes F! armon 
also has begun full-time service wih the 
feed organization, according to Prvsident 
Eugene G. Byer. 

For many years, Mr. Sale and ':s aide 
had served both associations fror theit 
headquarters in the Indianapolis B: rd of 
Trade bldg. Both became full-time fficers 
of Indiana Grain & Feed as of Sep 1. 
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Forrver AFMA Official 
Ral) Field Is Dead 


Raly 1 M. Field, 84, a former president 
and se. etary of the American Feed Manu- 
facture s association, died last month at his 


home : . Santa Monica, Calif. Mr. Field had 


THE LATE RALPH FIELD 
moved west 14 years ago when he was suc- 


ceeded as AFMA president by Walter C. 
Berger. 


THE. “ED BAG—September, 196 


The late association leader served the 


* 
e tapeworms 


*Davainea Proglottina, Raillietina Cesticillus 


Write for complete 
information. 
Dept. AHN-8 


feed trade group as a part-time traffic con- 
sultant from 1926 to 1933. The latter year 
he became full-time vice president and sec- 
retary. In 1937, Mr. Field became president 
of AFMA. 

Surviving him is a son, John, who re- 
sided at his father’s California home. 


Peter Hand Names Pless 


Its New Southern Agent 


Joe N. Pless Co., Memphis, Tenn., has 
been appointed distributor for the Peter 
Hand Foundation, Chicago. The founda- 
tion’s sales manager, Harry N. White, said 
Pless would maintain complete stocks at 
Memphis, Nashville, and Little Rock, Ark., 
to serve Tennessee, Arkansas, Louisiana, 
Mississippi, Alabama, and Kentucky. 

Formed in 1959, Joe N. Pless Co. is suc- 
cessor to Pless & Sheahan, which was found- 
ed in 1953 by Mr. Pless and the late Rob- 
ert F. Sheahan. Mr. Pless has a background 
of 25 years of continuous service as a chem- 
ist and nutritionist with Nutrena Mills, Inc., 
and Royal-Stafolife Mills at Memphis and 
Meridian, it was reported. 


MOORMAN TENT CITY 

A tent city 11 miles from the nearest 
community was the site recently of a gath- 
ering of more than 2,000 sales representa- 
tives of Moorman Mfg. Co., Quincy, IIl., 
which is celebrating its 75th year in busi- 
ness. All activities, including meetings and 
dining, were conducted under canvas. 


worms don't slow us down 


VERMEX 


removes “all 3” worms 


cecal worms 
¢ large round worms 


Use scientifically balanced VERMEX 
Powder-or Tablets-for LAYERS, 
BREEDERS, BROILERS & YOUNG 
STOCK. Appetite-stimulating ingre- 
dients promote full feed consump- 
tion - and VERMExX is as “shockless” 
as modern science can make it. 


Myerstown, Penna 


highest quality 


GRAIN 


high protein ! 
Guaranteed not less than 
26% crude protein. 


convenient ! 

Packaged in attractive, 
clean, sturdy, 50-lb. bags 
with handy tear off tops. 
Easy to handle and store. 
Also available in bulk. 


HIGH LIFE GRAIN COMPANY 
Milwaukee, Wisconsin 


Exclusively distributed by: 


The New Century 


COMPANY 


3939 South Union Ave. 
Chicago 9, Illinois 
Phone: Yards 7-1003 
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BUILD 
BIGGER 
FALL 
SALES 


with these 
Special 
Premixes! 


For Poultry: 


EGG 
LARGESS 


Increases egg production and quali- 
ty for layers and pullets. Eliminates 
cracked eggs. Gives real bonus in 
size, quality and volume, at a profit. 


CALMER 


Calms flighty flocks. Helps keep 
egg production up when flock re- 
turns to laying house. 


For Hogs: 
STOPPITE 


Halts cannibalism in animals, espe- 
cially tail and ear biting in hogs. 
Field tested and confirmed. 


KRONIKOF 


Try this when hogs are reported to 
have chronic cough not due to ac- 
tive viral or bacterial infections. 


COUPON 


Send Folder on Premixes to 


MAIN OFFICE: INDIANAPOLIS, INDIAN 


Custom Mix 


By BRUCE W. SMITH — 


The summer Olympics in Rome held special interest 
to personnel of Wirthmore Feeds, Inc., Waltham, Mass. 
One of the firm’s poultry feed salesmen, Al Hall of 
Southington, Conn., was throwing the hammer for the 
United States track team, Mr. Hall, who is a Cornell 
alumnus, also was a member of the 1956 U. S. Olympic 
squad. 

A group of Spanish nutritionists, feed company per- 
sonnel, and government brass have been visiting this 
country to study the use and availability of American 
soybeans. The visitors were met on their arrival by 
air at Chicago by Dave Farlow, representing the Soy- 

bean council. 

Whitmoyer Laboratories, Inc., Myerstown, Pa., played host recently to 27 
representatives of France’s feed industry. Traveling on an itinerary arranged 
by the Department of Agriculture, the French feed men were welcomed at 
Myerstown by President C. W. Whitmoyer. The drug manufacturer merits an 
additional pat on the back for a colorful new brochure of egg recipes which it 
has developed and made available without cost to poultrymen. The folder 
stresses recipes for the use of eggs throughout the day and evening, comple- 
menting the traditional breakfast serving. 

Sam R. Honegger, pictured at left, recently presented a check for $1,000 
to Lloyd H. Geil, general manager of the Poultry & Egg National board, to 
be used in the PENB educational campaign to counter misunderstandings 
about cholesterol in eggs. The gift was made for Honegger Farms Co., Inc, 
Forrest, Ill. The agency is seeking $50,000 to underwrite the new campaign. 


The American Poultry & Hatchery federation has honored Dr. Salsbury’s 
Laboratories, Charles City, Iowa, for its full-page advertising in consumer 
magazines stressing the nutritional and taste values of poultry, product: Dr. 
John G. Salsbury, vice president of the firm, is shown receiving a tation 
from President Ray E. Parmenter of APHF, Salsbury’s research farm m: nager, 
Dr. Neal F. Morehouse, is a featured speaker this month at the annu:! con 
vention of the Canadian Hatchery federation at Saskatoon, Sask. 

Chas. Pfizer & Co., Inc., New York City, entertained visitors to the meri 
can Veterinary Medical association convention in Denver recently wi! . cari’ 
catures of themselves by a nationally-known artist. Joe Kaliff sketc! d his 
impressions of dozens of veterinarians at the meeting. 

Donald Winks, active for several years in drug industry public r tion 
work, is the author of “A Question of Innocence,” a new novel now 1 the 
nation’s book stores. 

The well-known former vice president of the Borden Co., Charles F. <ieser, 
currently is in the Orient for several months. His planned itinerary 1 -ludes 
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o fe 
idle, inc. 
A 
America’s Fastest-Growing Farmaceutical House 


Japax Hong Kong, Thailand, and the 
Phili; pines. 

W thmore Feeds and its parent 
Corn Products Co. are promoting 
joint! Bosco and milk. Bosco is a 
chocc ate-flavored nutritional “boost- 
er’ 1 anufactured by Corn Products. 
Its fe >d division evolved the idea of 
prom ting tie-ins between farm prod- 
ucts ad CP grocery merchandise. 

W ile breakfasting at the Fairmont 
hotel in San Francisco last month, we 
met | .obert Hess, president of Ceres 
Supp v Co., Massillon, Ohio, and his 
wife. They were en route to Hawaii 
for a chree-week vacation. 

Tuo Chicago radio farm directors 
well: nown to the feed industry have 
changed posts. Bill Mason, formerly at 
WLS now is at WBBM. Norman 
Kraeft has resigned from WGN to 
handle agricultural public relations for 
the Kennedy-Johnson campaign. 

Art Tempel has sold his pony farm 
at Steamboat Rock, Iowa, and has re- 
located at Phoenix, Ariz. Mr. Tempel, 
widely known in the Midwest, now is 
associated with Francis I. Dupont & 
Co., in charge of its grain and com- 
modity activities at Phoenix. 


Hubbard Purchases Tract 


For Expansion in lowa 


Ten acres of land for future expansion 
have been purchased immediately south of 


~ 


Sioux City, Iowa, by Hubbard Milling Co., - 
Mankato, Minn. The tract abuts the Chica- . 


go & North Western railroad and the Mis- 
souri river, 

President Ogden P. Confer said the site 
was chosen “because our studies indicate 
this is the center of a tremendous livestock- 
producing area with a very active livestock 
market and an important center for feed 
manufacturing.” 

Mr. Confer added that a Sioux City sales 
division has been formed and plans for de- 
veloping the property will be started. Nor- 
man E. Dewes-will direct sales for the new 
division, the president said. 


Boston Exchange Moves 
Into Its New Quarters 


Phy: cal aspects of the Boston Grain & 
Four ' xchange, Inc., have been moved in- 
to new quarters in the same building that 
has hc sed the organization for 68 years. 
The ex hange comprises leading feed manu- 
lacture -, western and Canadian grain mer- 
chants. >rokers, jobbers, and Boston news- 
Papers 

Offi rs are Herbert F. Koelsch, presi- 
dent; 1 ren A. O’Brien, first vice president; 
Paul R Sutliff, second vice president; Ger- 
ad A Roy, secretary; and Roland G. 
Koelsc treasurer. They have extended an 
‘Avitat’ 1 to industry members to inspect the 
qi rters. 
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Arsenic Prejudice Not 


Warranted, Abbott Says 


Modern scientific evidence does not sup- 
port the age-old prejudice against arsenic, 
according to Dr. Douglas V. Frost, head of 
nutrition research for Abbott Laboratories, 
North Chicago, Ill. 

“Multiple generation studies with both 
laboratory and farm animals show that the 
uses of organic arsenicals in medicated 
feeds present no hazard to public health,” 
Dr. Frost declared. Animals fed an Abbott 
feed additive, arsanilic acid, show better 
growth and survival than those not so fed, 
he noted. 

In addition, he continued, arsanilic acid 
protects against a number of intestinal dis- 


eases caused by parasites. Dr. Frost assured, 
“It is biologically impossible to raise the 
level of arsenic residue in healthy animal 
tissues above a relatively minute level.” 

The small quantity of such residue is 
eliminated entirely from edible tissue when 
organic arsenicals are removed from feed at 
least five days before the animals are slaugh- 
tered for human consumption, the expert 
contended. 


Bristol Grain Co., Ansley, Neb., has been 
purchased by Farmers Grain & Supply Co., 
Inc., Broken Bow. 


Elliott Feed & Seed, Perrydale, Ore., has 
purchased a Strong-Scott molasses regu- 
lator. 


BETTER 
FASTER 
EASIER 


* 


—SPECIFICATIONS— 
Overall Height ...-.----- 58” 
Hopper Height 41%” 
Height at Front 
Length of Hopper ------- 46” 


Positive Wheel Brake 

1000-lb. Full Capacity Beam Scale 

2—10” x2%%” Molded on Rubber 
Wheels 

2—6” Swivel Casters 

Manufactured of 14-Gauge Steel 
With 12-Gauge Bottom: 


Box 629 


Price, F.O.B. Salina, Kansas 
DISTRIBUTORSHIPS AVAILABLE — CONTACT YOUR JOBBER 


Elevator and Mill Equipment 
SALINA, KANSAS 


RAPID-WEIGH 
PORTABLE 
BULK SCALE 


Dumps Through 8’’x13’ Gate 
Just Ahead of Axle 


Holds 18 Cubic Feet or 
00 Lbs. Shelled Corn 
300 Lbs. Pulverized Oats 
630 Lbs. Average Material 


Phone Taylor 7-4491 
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PLUS PARTS 


RECONDITIONS 
ANY ROLLER: 


@® Dis-assemble your roller 
Thoroughly clean roller 
Inspect for worn parts 
@ Replace worn parts 
Re-assemble and ship 


. .. and we pay the 
freight to Fort Worth! 


RECONDITIONED LANDERS 
ROLLER — FEATURING 


@ Dimple faced shell 
@ Snap-in grease seals 
and safety seal on 
each end of roller 


Crop Yields May 
Set All-Time Record 
End Year 


Will this be a record crop year? 
Maybe, yes. Maybe, no. The July crop 
report points toward production equal- 
ing the record outturns of 1958 and 
1959. But early-season hopes may be 
dimmed or brightened as the growing 
season progresses, 


In July our all-crop production in- 
dex, which provides a handy method 
of sizing up total crop production, 
stood 18 per cent above the 1947-9 
base, the same as in the previous two 
crop years. 


Farmers planted about 333 million 
acres for 1960 harvest. This was 4.5 
million acres less than last year, and 
with the exception of 1958 the small- 
est acreage in over 40 years. Only 
small acreage losses are in prospect and 
harvested acreage is expected to total 
about 323 million acres. This is about 
two million less than last year, but a 
little higher than the acreage harvested 
in 1956, 1957, and 1958. 

East of the Rocky mountains, a cool, 
wet planting season held crop develop- 
ment behind the usual seasonal prog- 
ress. Fall-sown grains were seeded late 
and were slow to awaken from dor- 
mancy following a late flurry of winter 
storms. Cool, wet weather delayed the 
start of spring planting in the South 
two to four weeks. 


Late planting generally was enforced 


By JAMES KENDALL 
Department of Agriculture 


Prospective rice production is close 
to last year, The rye crop is a third 
larger than last year, with a larger 
acreage and a record per-acre yield. 


Feed Grains 

Feed grain tonnage seems likely to 
fall below record 1959 production un- 
less corn and sorghums out-do them- 
selves in later showings. Corn acreage 
is one per cent below 1959 for the na- 
tion, but plantings in the Corn Belt 
are slightly above last year. Yield pros- 
pects for the slow-developing crop are 
below the record level of 1958 and 
1959. 

Oat production is moderately above 
1959, with better yield on a substan: 
tially lower acreage. 

Barley production is only slightly 
higher than last year. Less acreage was 
planted to sorghum than in 1959. 


Soybean Outlook 

Soybean acreage rebounded from 
the decline in 1959 to near the record 
level of 1958. Much more flaxseed is 
expected than last year, as a larger 
acreage was sown and higher yields 
are in prospect. Cotton acreage is 
three per cent larger than last year 
while peanut acreage is four per cent 
smaller. 


by adverse weather throughout the 


| VANDERS © 207 E Broadway © Ft.Worth Tex. | northward march of the spring, plant- 
y Ft.Worth, Tex. pring, p 

a b 1 ing season. Weather was not complete- List Members Namec to 

las ly against the farmer. The cool, rainy New AFMA Commit‘ee 

FIRM | P lanting Directors of the American Feed Manu: 

| | and early growth of fall harvested facturers association at their recent enpual 

ADDRESS crops favored the development of the meeting authorized the formation ©! two 

| CITY. STATE backward small-grain crops. new committees, additives and legi. ative, 

and appointed 30 new members to ‘sting 

J Food Grains committees, according to Board Ch ‘rman 


WRITE TODAY 


LAN 0 ERs FOR COMPLETE 


“INFORMATION 


MANUFACTURING 
OmMPany 


CANDERS 


MACHINE 
COMPANY 


ADWAY 
FORT WORTH, TEXAS 


Total food grain production now 
looks to be 18 per cent above last year. 
The winter wheat crop is the second 
largest of record. Spring wheat pro- 
duction is expected to be a fourth larg- 
er than the small 1959 crop, with a 
two-thirds increase in durum and a 
one-fifth increase in other spring vari- 
eties. 


Dean McNeal. 

Mr. McNeal said the additives con “vittee 
will study problems resulting fre the 
enactment of the food additives ame: ment 
of 1958 and the legislative group w con 
cern itself largely with problems oth than 
those dealing with feed control. 

Members of the additives commi: °¢ arc 
Walter A. Glista of Wirthmore Fee: _ Inc. 
chairman; W. W. Cravens, McMill: Feed 
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Mil hel Inc.; Prior ine Farmers Co-Op Elevator Society, Rockwell, 

F. Kern, Eli Lilly J: T. Redwine, pointee had been associated wit erc Iowa, 
the ( uaker Oats Co.; Leroy Schilt, Ralston Co., Inc., Rahway, N. J., for nine years as nee ham 
Purii Co.; and Edward Woolman, Hales a representative to the feed industry. : 

ater Co. 

M nbership in the legislative unit in- Inter-Mountain Elevator, Longmont, Colo., NEW CSC DIRECTOR | 
dude J. D. Sykes of Purina, chairman; has purchased a Strong-Scott separator. Dr. Carl F. Prutton has been elected to 4 
B. [ Eddie, Superior Feed Mills; Warren the board of Commercial Solvents Corp., } 
Ran: -y, Cooperative GLF Exchange; I. S. Equity Union Grain Co., Lincoln, Neb., is New York City. He is a former head of 
Rigg Quaker Oats; Henry C. Tilford Jr., constructing a 256,000-bushel elevator near the department of chemistry & chemical en- 

Dixii Grain Co.; Everett W. Turner, Grange Platmouth, Neb., on the Missouri river. gineering at Case Institute of Technology. 4 
Co.: nd Steele Wright, Texas Farm Prod- 
ucts i 

bers .re Paul E. Newman, Beacon Milling 
Co., chairman; Donn D. Early, Early @ alway ys FIRST 
Dan: | Co.; G. A. Ensminger, Alberg Mill- 
ing o.; F. Tyler Kniffin, Clyde Milling ON 
Corp . Robert R. Spitzer, Murphy Products with ‘the B FS ni 4 
Co.: Sid Wieser, Wieser Mills, Inc.; and Ee 
Chas’ Wilson, Consumers Cooperative as- 
sociation. 4 

New members named to other committees < For prompt deliveries of high duatity : 
are «s follows: Feed control relations — | blackstrap molasses, your’ most dependable 
Warren A. Armstrong, C. W. Klinger, and | “gouree is NATIONAL! Write, phone or wire 
M. W. Watts; industry advisory — Damon : es ; 
V. Catron; market research — Dale Butz, today. for nn } 
Charies E. Erickson, F. T. Heffelfinger II, 

Phillip F. Sisson, and Carl W. Sturhahn. 

Public relations — William Pearce, chair- 

man, William C. Murphy, vice chairman, 

Ernest J. Neill, Gardner C. Norcross, A. L. 

Powell, Herbert L. Schaller, and John L. 

Schlick; purchasing agents — Edwin H. 

Durr, Clyde Lott, Clarence Merkel, Keith 

Morgan, and E. G. Young; executive traffic 

— G. R. Heckman, H..N. Johnson, R. L. 

Sprunger, and Charles F. Witmyer. 

4 

Dawe’s Appoints Heinzig 
Regional Sales Manager 

Fred F. Heinzig has been appointed north - ON M Cr i 
central regional sales manager for Dawe’s ATIONAL OLASSES OMPANY 


Laboratories, Inc., Chicago, according to Executive Offices: ORELAND, PA. | 
Don B. Kinkaid, marketing vice president. Phone: 8-5900. (Philadelphia) 
Mr. Heinzig’s appointment was effective ' 


FLAKED 
DOG FOOD 


And it's no secret that many 
dealers prefer to sell Ryde's 
Flaked Dog Food. In all its 20 
years on the market it has prov- 


en a profitable repeat seller. 


Sold exclusively to the Stock and sell this QUALITY dry % 
Feed Trade and Pet Shops dog food that enables you to 
a offer your customers more for 
tate In 5, 25, and 50 Ib. bags —*heir_ money. | 
FRED HEINZIG for customer convenience d 
Aug |. An al he Universi = 
Oki nay he earned a master of scence | & CO, 3939's. union Ave., Chicago 9, 


degr in 1950. 
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ts No Secret! All Dogs Prefe 


Van Poucke New Officer 
With Milk Specialties 

Ray Van Poucke has joined Milk Special- 
ties, Inc., Dundee, Ill., as executive vice 
president, according to President William F. 
Oatman. Mr. Van Poucke formerly was vice 
president in charge of sales for Ames 
(Iowa) Reliable Products Co. 

He also has been named to the Illinois 
firm’s board of directors. Mr. Van Poucke 
will direct the company’s efforts in develop- 
ing and promoting milk product formula- 
tions for all classes of livestock and pets, 
Mr. Oatman said. 


Before becoming associated with Ames, 
the new executive vice president had served 
as vice president in charge of sales for Mid- 
west Dried Milk Co., Dundee. He will re- 
sume the affiliation with Midwest, President 
Oatman announced. 


Henry Carstens & Sons, Brillion, Wis., has 
purchased a Strong-Scott molasses reg- 
ulator. 


Eisenhart Grain Elevator, Clay Center, 
Neb., recently completed construction of 
an addition having storage space for 236,- 
000 bushels of corn. 


(1) The logarithmic curve 


design loads easier... gives better cup bolence... 
dumps cleaner... permits saves belting. 

high speeds. (4) Hyperbolic sideboard 
(2) Scientifically formed lip ends permit greater load 
in greater cup copocity. capacity without “sloping.” 


(3) Bolt-hole placement 


First Choice Wherever Grain is Handled 


\ Your jobber has them, or 
write B. |. Weller Company, 
327 South LaSalle Street, 
Chicago 4, Illinois. 


is justa 


MARINE BUILDING ¢ HOUSTON, TEXAS 


SHELLBUILDER COMPANY 


Life with Shelibuilder 


bowl of cherries. 


REACH 


If you make 
feeds for 
fur-bearing 
animals... 
or are thinking of doing so... 


The most widely-used publication for fur 
farmers in the world is published by the 
organization which produces this periodi- 
cal. Published annually in the fall, THE 
BLUE BOOK reaches the cream of the 
100-million-dollar mink ranching industry. 


WRITE FOR MARKET DATA, ADVERTISING RATES. 


Please use your business letterhead. 


THE BLUE BOOK of Far Farme 


Published by Editorial Service Co. 


1712-F W. ST. PAUL AVENUE 
MILWAUKEE 3, WISCONSIN 


National Renderers Flan 
Export Market Campzign 

In reassigning its officers’ dutie , the 
National Renderers association has »laced 
Executive Director John J. Hamel [r, jp 
charge of special projects to promote greater 
use of fats, oils, and meat and bone real in 
markets on a world-wide scale. 

He formerly was concerned with ll as 
pects of the group's activities, it was re 
ported. “This new emphasis coincides with 


= 


ALL THE MARKET 


AND SAMPLE COPY. 
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the cl inging marketing program of the 


NRA, vhich has boosted export trade from 
next | nothing to approximately 50 per 
cent ¢ domestic production within recent 
years, the organization said. 


Mr. damel recently returned from a tour 
of Eu: pe where he studied market condi- 
tions od engaged in promotion activities 
for th association. He will devote much 
of his ‘me to similar work, according to the 
group 


Bro:nley Named Account 


Exe utive by LaRoche 


In :s realignment of the account group 
handli-g agricultural products for Merck & 
Co., 4 thway, N. J., C. J. LaRoche & Co., 
Inc., Mew York City, has appointed Stephen 
B. Br mley account executive for animal 
feed products. 

Mr. Bromley joined LaRoche in June 
after having been associated with American 


STEVE BROMLEY 


Cyanamid Co. for 10 years in advertising, 
sales promotion, and public relations work 
for four of Cyanamid’s divisions. 

Named by LaRoche as account executive 
for animal health products is Dr. Jules J. 
Habernan. He joined the firm in 1958 as 
a copywriter on the Merck & Co. account. 
An alunnus of Cornell University, the vet- 
erinario) is the author of two books. 


Wh: at Under Support at 
126 Million Bushels 


Farn rs have placed 126.9 million bushels 
of 196 crop wheat under price supported 
loans ; d purchase agreements, most of it 
in Tex , Oklahoma, and Kansas, according 
tothe ‘epartment of Agriculture. 

Of : st amount, USDA said, 122.9 mil- 
lion’ bi were stored in warehouses, 3.9 


million farm-stored, and 97,966 bushels 
were iced under purchase agreements. 
The 1 \.9 million compares to 107.7 mil- 
o che preceeding year’s crop placed 
under 


pport through July, 1959, and 107 


nillior or a similar period in 1958. 


Bag-Sewing Champions to 
Visit Los Angeles Area 


Expense-paid vacations in Los Angeles 
this fall await the two top winners in the 
1960 cotton bag sewing contest sponsored 
by the National Cotton Council, Memphis, 
Tenn. Sightseeing tours of southern Cali- 
fornia landmarks and major Hollywood film 
studios are among highlights of the awards. 

The contest is being conducted in con- 
junction with 50 state and regional fairs 
throughout the country. Entries must be 
sewn from plain and print cotton bags used 
in feed, seed, flour, and other industries. 


Jensen & Pilegard, Fresno, Calif., has pur- 
chased a Strong-Scott ribbon blender. 


FOR POULTRY 
COMPANY 


Needed Wherever 
There Is a Flock 
of Chickens 


Grain facilities of Lyons (Neb.) Grain & 
Lumber Co. have been purchased by Lor- 
enson Grain Co. there. 


Farmers Feed & Grain, Sargeant, Neb., is 


adding storage facilities for 325,000 bushels 
of grain. 


FOWLER LEAVES ADM 

Gene W. Fowler has resigned as director 
of advertising and public relations for Ar- 
cher-Daniels-Midland Co., Minneapolis. Fu- 
ture plans of Mr. Fowler, who served with 
the firm for 10 years, were not announced. 
Several advertising awards were presented 
to the company by the paint industry dur- 
ing the former director’s tenure there. 


PILOT 


In Demand Everywhere ... All Of The Time 


PILOT BRAND knows no season. It’s a best seller the year ’round. 
Poultry raisers have learned that this ideal eggshell material 


helps them get more eggs.. 
that bring top prices in the market. 


. eggs with stronger shells... 


. eggs 


Constant demand for PILOT BRAND means steady sales and 


profits for you. And we help to bring more and more business 
your way with powerful national advertising. 
_ PILOT BRAND Oyster Shell is uniformly pure calcium carbonate 
. costs less per usable pound. Stock it—display 


. kiln-dried .. 
it—promote it! 


Oyster Shell Products Company Mobile, Alabama 


| 'PILO 


TT 
‘Suet 


Write for 
Complete Details . . 


ALLIED INDUSTRIES 


BOX 192 WAUPACA, WIS. 


Automatic Cost 


Accounting 


Tells at a glance the exact cost 
of processing any size grist, for 
any type of grinding, through 
any size screen. No bags to count 
or to be forgotten, no guessing 
of bulk loads. The charge is in- 
dicated on the counter in dollars 
and cents ready to be copied on- 
to your customer's bill. 
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e MANAGEMENT e 


What Will Require 


Stay Business 


To 


The author, a vice president of F. H. 
Peavey & Co., Minneapolis, is feed 
and feeding advisor to the Grain & 
Feed Dealers National association, This 
is the reply he wrote to a member who 
asked if the future of the feed indus- 
try would be mainly in the hands of 


large operators. 


My answer was that the future feed 
man must be big because the services 
demanded of him by the farmer would 
be greater than ever before. All of the 
following services probably wouldn't 
be necessary at every point, but most 
of them will be. 

Grinding and Mixing: Whole grain 
will be fed less and less and practically 
all will be supplemented. The success- 
ful feed man of the future must be 
ready to give this service either at his 
own place of business or with a porta- 


Trace Mineral 


Where only trace minerals 
are to be added, Herman 
Nagel's Trace Mineral Con- 
centrate supplies all eight, 
in correct balance. 


The HERMAN NAGEL Co. 


53 W. Jackson Bivd. 
Chicago 4, Illinois 


By E. G. CHERBONNIER 
Grain & Feed Dealers 


National Association 


ble grinding and mixing unit. 

Bulk Facilities: As farms get bigger, 
they find it worthwhile to have bulk 
storage on the farm and they want 
their feed delivered in bulk as it makes 
a very substantial saving. 

Grain Bank Plan: Farmers in many 
states are asking merchants to give 
this service. In some cases, warehouse 
laws restrict or prevent its operation, 
but it is pretty certain that something 
that the farmers like as much as they 
like the grain bank plan will eventual- 
ly be made legal by various state legis- 
latures. 

Barley Steam Rolling: This is snow- 
balling very rapidly and bids fair to 
change the cattle operations in the Da- 


Constructed for years of use. Engineered for easy, 
sure control. Solid white iron rolls for guaran- 
teed performance. You will be satisfied or get 
your money back. 


GRAIN ROLLER MILLS 
PELLET CRUMBLERS 
CORN CRACKERS 
€ 
FLAKING ROLLS 
€ 
CHALLENGER OAT HULLER 


WRITE FOR COMPLETE INFORMATION 


RASKAMP 


RULER MFG. CO. 


630 Grand Boulevard, Cedar Falls, Iowa 
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kotas, especially North Dakota, where 
many more cattle will be finished with 
a complete barley ration rather than 
shipped into the Corn Belt for finish. 
ing. 

Pelleting: While pelleting units are 
expensive, farmers are demanding 
them more and more and will go some 
distance to get them, passing up the 
small operator who can’t offer this 
service. 

Credit: As producer operations ex- 
pand in number of poultry and live 
stock, their credit needs also expand. 
How much of this will be given by 
the retailer or feed manufacturer, and 
how much may be done by local credit 
facilities, is anybody's guess. 

Farm Calls: Farmers want to see the 
feed man, particularly for reasonable 
service in connection with livestock 
and poultry operations. In my opinion, 
future farm service calls will not be 
made on a_hit-or-miss basis, but on 
regular routes on regular days and the 
operator who sits on his fanny and 
waits for the farmer to come in will 
eventually lose business to the on-the- 
farm man. 


Allied Lines: So much of the suc’ 
cess of poultry and livestock operations 
depends on management, sanitation, 
and good equipment, that the feed 
man who knows good management and 
can sell the right sanitation and equip. 
ment is going to have the successful 
customers who pay their bills. 


Marketing End Products: Many 
alert feed men will help the {rmer 
with his marketing problems, no* nec’ 
essarily by integration, but by h«!ping 
him produce exactly what the custom’ 
er wants and helping him to ‘nd a 
market. Many feed men are » veady 
doing this with quality eggs anc some 
with a leaner type of pork. 

I hope [the feed industry} 
tinue to stress the importance © 
ice because after all that is th 
basis on which a feed man has 


to expect a profit. 


Swanton (Neb.) Co-Op Elevator cently 


added facilities to increase its « >acily 
from 400,000 to 600,000 bushels. 
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Use Your Own 
Salt and Calelm 

; PHOSPHORUS CONCENTRATE 

so soluble 

“it melts on 

your tongue 


Coming Event 

Sa -s Executives Conference — AFMA, 

Morrison Hotel, Chicago Sent. 21-22 
Fe d Production School, 

Continental Hotel, Kansas City 20.0... Sent. 21-23 
A: cansas Formula Feed Conference, 

University of Arkansas, Fayetteville .................... Sent. 22-23 
V.-mont Nutrition Conference, 

University of Vermont, Burlington «00.0000... Sent. 29 
Io va Seed Dealers Association, 

Savery Hotel, Des Moines Sept. 29-30 
Nebraska Feed & Nutrition Conference, 

University of Nebraska, Lincoln 00... Sept. 30 
Texas Nutrition Conference, 

Texas A & M College, College Station ................... Oct. 5-7 
Association of American Feed Control Officials, 

Shoreham Hotel, Washington, D. C. ................ Oct. 12-13 
West Virginia Feed Dealers Association, 

Blackwater State Park, Thomas ....0...:cccccccccccssooe Oct. 13-14 
California Animal Industry Conference, 

Memorial Auditorium, Fresno Oct. 17-18 
Animal Care Panel, 

Sheraton-Jefferson Hotel, St. Louis «00.0022... Oct. 26-28 
Illinois Feed Association, 

Armory, Springfield Nov. 2-3 
Cornell Nutrition Conference, 

Hotel Statler, Buffalo Nov. 3-4 
National Renderers Association, 

Statler-Hilton Hotel, Dallas Nov. 9-12 
Florida Nutrition Conference, 

University of Florida, Gainesville... Nov. 16-18 
W -stern Grain & Feed Association, 

Hotel Fort Des Moines, Des Moines 0.0.2.0... Nov. 20-22 
A -erican Society of Animal Production, 

Hotel Sherman, Chicago Nov. 25-26 
N -th Carolina Animal Nutrition Conference, 

North Carolina State College, Raleigh .................. Dec. 1-2 
\west Veterinary-Nutrition Conference, 

Continental Hotel, Kansas City 0: Dee. 12-13 
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SUPERIOR 


~KNOTLESS~ 


TREATES 


TOP QUALITY! Only Grade “A” 
Sisal, grown under ideal conditions 
in Yucatan, Mexico. Fibres combed 
8 times to assure uniform length, 
strongly woven, “sheared” to elim- 
inate tow-burr and treated to repel 
moisture, insects, rodents. Unwinds 
without twisting or collapsing. Baler 
twine is knotless. 


NO HANDLING HEADACHES 


WITH J-MTC! Tremendous produc- 
tion ... prompt order handling... 
fast shipment insure delivery of 

-MTC twine to meet sales demand. 
bination shipments easily made. 


Cylinders bagged in waterproof 
raft paper, securel 
cylinders to 50-lb. le of binder 
saaeer 2 balls to 40-lb. baler twine 

e. 


LIBERAL PROFIT MARGINS 
assured by J-MTC mass production 
economies passed on to you. J-MTC 
twines are no-work items that sell 
themselves. Check our prices today 
and order NOW for prompt or later 
shipment. 


J-M TRADING CORP. 


323 S. Franklin St., Chicago 6, lil. — 


Tel. WAbash 2-2065 


NEW ADDRESS: 4515 S. Western Blvd., Chicago 9, IIl. 


100% condensed fish solubles 


uivalent. 


A dehydrated condensed fish soluble product. 
Economical — Uniform Source of FISH FACTORS 


New 


Sol-O-Meeno is equal pound for pound 
to liquid condensed fish solubles. 


Sol-O-Meeno is packed 
in 40 lb. bags, since 40 
Ibs. per ton will provide 
the 2% level fish solu- 
bles normally recom- 
mended. 


No Poultry or Swine Feed is complete 
without the all-important 
Growth Factor(s) found in FISH SOLUBLES. 


KEES & COMPANY 


327 South LaSalle St., Chicago, 4, Ill. 


Phone HArrison 7-1528 


more sz 

Binder & Baler TWINE 

| 

DRY — FREE FLOWING 

New 

Ne. 
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Fasco Automated Mill Is 
Nearing Completion Date 


Scheduled to be completed later this year 
by Fasco Mills, Mendota, Ill., is a complete- 
ly-automated, $750,000 livestock feed plant 
there. Every operation of the mill will be 
controlled by a complex electronic system. 

The new plant, according to President 
Art Zimmerman, will be capable of produc- 
ing 180 tons in eight hours and needs only 
eight persons for its operation. Measuring 
75 feet high, the building will be circled by 
21 roof-mounted steel ingredient tanks, 
whose capacity is nearly 900 tons. 


Arbie Tells of Program 


For Disease-Free Pigs 


In a new program for disease-free pigs, 
Arbie Mineral Feed Co., Inc., Marshalltown, 
Iowa, is producing specific pathogen-free 
animals in laboratories throughout the Mid- 
west by hysterectomy, according to the firm. 

The pigs then are raised in incubators and 


bat:eries until four weeks of age and subse- 
quently taken to different farms, Arbie said. 
It added that its new feeds contain no anti- 
biotics or arsenicals and the pigs fed the 
firm's products maintain a better feed con- 
version than commercial herds do. 


Thinner Hammers Up Mill 
Production, Expert Says 


Hammer mill production can be increased 
from 15 to 25 per cent and granulation of 
feed improved if one-sixteenth-inch-thick 
individual hammers are substituted for one- 
eighth-inch hammers, according to Richard 
J. Baker, feed technology graduate student 
at Kansas State University. 

Mr. Baker said this fact was shown in in- 
vestigations of hammer mill operation at the 
school’s pilot feed mill. He added that ap- 
parently it did not matter whether the ham- 
mers were grouped or spaced individually. 

Switching to gravity discharge would 
prove more economical over the use of fans 
employed by most hammer mills to dis- 


Higher Mathematics ? 


No, Higher protein and energy feed formula! 


Let X stand for the Unidentified Growth Factors found in 50% Meat and Bone 
Meal and PNW stand for Partial Nutritional Worth. Follow this formula and you 
get a complete high nutrition feed at less cost than those made with competitive 


ingredients. 


Partial Nutrition Worth, complicated as it sounds, is just a measurement of the actual 
worth of the protein, energy, vitamins and minerals in relation to the market price 


of the ingredient. 


Let this feed ingredient start building more sales and better profits for you. Write 
today for our free booklet on Meat and Bone Meal. 


30 N. LASALLE ST. 


national renderers association 


FRanklin 2-3289 


CHICAGO 2, ILL. 


Call TAG THOMPSON 
For the BEST 


in Formula Feed Tags 

“Thompson's Tags Are Tops!" 
Fast Service « Reasonable Prices 
THOMPSON PRINTING CO. 


1 RUSSELL ST., HAMMOND, INDIANA 


Phone WEstmore 3-0776 


charge ground grain, he said. He p. inted 
out that a fan uses 25 to 30 per ccat of 
the total power requirement. 


“A fan discharge does have the = dvyan. 
tage of increasing production rates ar. ayer. 
age of 12 per cent and keepe the ¢:ound 
product cooler,” Mr. Baker conceded, By 
switching to gravity discharge, he continued, 
“It still is necessary to pull a small quantity 
of air through the hammer mill to control 
the fine dust.” 


In the pneumatic handling of ground 
feeds, the graduate student noted, a nega- 
tive rather than a positive pressure should 
be used. When the ground product passes 
through the fan, he said, it grinds grain 
even finer, which wastes some of the power 
and reduces fan life. 


Feed Sales of Wisconsin 
At Record Volume in ’59 


Feed sales in Wisconsin in 1959 were at 
a record volume, according to Walter Griem, 
chief of the laboratory division of the state's 
department of agriculture. 


Mr. Griem said last year's sales totaled 
1.2 million tons as compared to 1.1 million 
tons in 1958. “Mixed feeds were up 46,145 
tons over 1958 while protein feeds showed 
a gain of 58,021 tons,” he added. 

Increased by 12,267 tons over 1958 were 
unclassified feeds, including molasses, phos 
phorus supplements, iodized salt, and ground 
limestone, Mr. Griem noted, adding how- 
ever, that low-protein feeds were down 23, 
430 tons from 1958 levels. 

“The biggest gainers in protein feeds were 
soybean meal and malt sprouts and dried 
grains,” he continued. He said that soybean 
meal reached 93,078 tons in 1959, against 
49,680 tons a year earlier. The comparative 
figures for the other two were 74,316 and 
44,899 tons. 


Ag Chemicals Division Is 
Established by Monsanto 


An agricultural chemicals division has 
been established by Monsanto Chemical Co., 
St. Louis, which named Vice President Tom 
K. Smith as its general manager. The unit's 
products will include feed additives, fertil- 
izers, and other commodities. 

Formation of the division consolidates 
and strengthens research, development, man- 
ufacturing, and marketing areas in agricul: 
tural chemicals formerly shared by two of 
the firm's divisions, it was reported. 


HAMEL JOINS NUTRENA 

C. J. Hamel has been appoined nor bern 
regional credit manager for Nutrena ‘fills, 
Inc., Minneapolis. Mr. Hamel, form:: as 
sistant feed credit manager for A. E. ° -aley 
Mfg. Co., Decatur, Ill., joined Nutrer : aft 
er its recent purchase of the Staley feed 
operation. 


With completion of a new elevato: Co- 
operative Grain & Supply Co., Ros. and, 
Neb., will have storage facilities for 20re 
than 800,000 bushels of grain. Capa: ‘y of 
the new tanks is 250,000 bushels. 
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Pro’. Biely 


Wins Purina 


Pou try Teaching Award 


Pro 
of Bri 
try sci 
seconc 
The $ 
ed at 
try Sc 
Califo: 


Mo: 


of his 
nized 

respec 
search 


Jacob Biely, head of the University 
sh Columbia’s department of poul- 
nce, has won Ralston Purina Co.’s 
teaching award in poultry science. 
000 award and plaque were present- 
ie recent 49th meeting of the Poul- 
nce association at the University of 
iia. 

than 30 years’ service on the staff 
educational institution was recog: 
y the citation. Prof. Biely is widely 


-d as a teacher and as an active re- 


-. He has published more than 100 


FISHER PROMOTION 

Kenneth R. Fisher has been elected vice 
president and general manager of Fisher 
Flouring Mills Co., Seattle. Mr. Fisher 
joined the firm in 1930 as a clerk and later 
became a salesman in the Seattle and Port- 
land territories. He was appointed treasurer 
in 1946 and assistant general manager in 
1952. 


Archer-Daniels Promotes 


Brown, Seidl, Olson 


Three grain division executives, E. L. 
(Ned) Brown II, Frank Seidl Jr., and Fred 
C. Olson, have been promoted by Archer- 


Daniels-Midland Co., Minneapolis. 

Mr. Brown was named manager of wheat 
operations, Mr. Seidl was placed in charge 
of barley operations, and Mr. Olson was 
appointed manager of all coarse-grain oper- 
ations. Mr. Seidl, assistant vice president, 
also will continue as manager of the special- 
ty oats department, it was noted. 


Farmers Union Grain Terminal association, 
Edgeley, N. D., has purchased a Strong- 
Scott ribbon blender. 


R. R. Christensen is construcing a 500,000- 
bushel grain storage building and elevator 
immediately north of Fullerton, Neb. 


article: in collaboration with co-workers. 
Pur: ose of the award, according to Purina 
officia, “is to recognize and reward out- 
sandir teaching performances in colleges.” 
Dr. Richard C, Eaton of the firm’s poultzy 
researc!) staff made the formal presentation. 


Pfizer Sales Promotions 


Go to Chandler, Baltes 


Anno :n-ement has been made by the ag- 
ricultural division of Chas. Pfizer & Co., 
Inc., New York City, of two executive pro- 
motions in the midwestern and southwestern 
sales region. Elevated are Karl D. Chandler 
and Joseph Baltes. 

Mr. Chandler, district manager in Texas, 
has been appointed manager of the south- 
western region, with headquarters at Dallas. 
Mr. Baltes, district manager in the dairy- 
land areas of the midwestern region, has 
been named assistant regional manager. He 
will headquarter at Chicago. 

An alumnus of Sam Houston State Teach- 
ers College, where he earned bachelor and 
master degrees, Mr. Chandler Joined Pfizer 
in 1956. Mr. Baltes became associated with 
the firm in 1959, 


McMillen Feed Announces 


Four Personnel Changes 


The sales organization of McMillen Feed 
Mills, Fort Wayne, Ind., has announced four 
personnel appointments headed by E. E. 
Reynolds, director of feed sales, who was 
named director of marketing. 

L. H. Higgins, former eastern division 
sales manager, was appointed general sales 
manager; E. P. Kovats, former western di- 
vision ales manager, manager of dairy feeds; 
and Frank K. Dalrymple, former southern 
divisio. sales manager, manager of commer- 
cial accounts. 


Cer ury Chemical Names 
Bloc sett Chief Officer 


Em: ons W. Blodgett has been named ex- 

ecutive vice president and chief executive 
officer of Century Chemical Corp., New 
York | ty, on a temporary basis, according 
tothe soard of directors. 
For or President Theodore S$. Hodgins 
has be 1 elected chairman of the board. Mr. 
Blodg - is a vice president of Stone @ 
Webs| Securities Corp., also a New York 
City c :anization. 
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FAST — 
ACCURATE — 
SIMPLE — 


Automation control systems for weigh 
batching formula feed in large and medium 
capacity mills. Each system is engineered 
and built to meet exacting production re- 
quirements. 

Some areas open for 
Manufacturers Representation 


Wisconsin Electrical 
Mfg. Co., Inc. 


1237 SO. 3rd STREET 
MILWAUKEE 4, WIS. 


15 MILLION 


SUPERIOR ELEVATOR CUPS 
DP-OK-CC-V 


For Better Results — Longer Life — More Capacity 
“Elevator Cups Is Qur Business, Not A Sideline” 


K. I. WILLIS CORPORATION 


Telephone Moline 4-6783 
MOLINE ILLINOIS 


SUNSET FEED & GRAIN Co., INC. 


PHONE 


805 Dun Building 
CLEV. 2938 


Buffalo 2, N. Y. 
FEED JOBBERS 


AND 
DISTRIBUTORS OF 
KELLOGG HOMINY FEED HUBINGER GLUTEN FEED 

DYNAFOS DICALCIUM PHOSPHATE AND MULTIFOS 
SODIUM BENTONITE PACIFIC MOLASSES PILOT OYSTER SHELLS 

DU PONT'S "TWO-SIXTY-TWO" FEED COMPOUND 
STONEMO GRANITE GRIT CALF MANNA  NOPCO FEED SUPPLEMENTS 
PROTAMONE TAKAMINE ENZYMES PILOT SECOND CLEAR FLOUR 


BU. 


INQUIRIES APPRECIATED 


44 
A Sales Record of More Than ¢ 
ears 
| 
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Reader 


Service 


Brock’s New Bin Bottom 
Claims Many Advantages 


Elimination of bridging, jamming, stick- 
ing, and most clean-out problems has been 
assured by Brock Mfg. Co., Milford, Ind., 
with a new bottom designed for its bulk 
feed bins. No sacrifice of capacity results 
from the new design, the firm said. 

Brock noted that the “all-out” bin bot- 
tom permits the auger to reach all the feed 
because there are no pockets or corners for 
any of it to escape the four-inch auger’s 


Feed Mixers 
Products 
COLBY 


PULVERIZED 


Oats or Barley _ 


ROLLED OATS 
AND 
FEEDING OATMEAL 


Y MILLING, INC. 
LEY. WISCONSIN 


ONE SHOT 
Many Feed Manufacturers 
Rely Solely On 


WESTERN YEAST CULTURES 


In Their Feeds For 


1. Natural B Vitamin Source. 
2. U.G.F. Source. 

3. Antibiotics (natural lactic). 
4. Digestive Enzymes. 


And They Are Producing Good 
Feeds At Less Cost. 


Write WESTERN YEAST CO. 
Chillicothe, Illinois 


action. Increased agitation also is a feature 
of the unit, the firm said. 

An exclusive feature of the design, Brock 
added, is an adjustable auger which can be 
positioned from 10 to 50 degrees in any di- 
rection. To obtain additional information on 
the all-out bottom, circle Reader Service 
No. 17. : 


Design Changes Reduce 
Price of Bin-Dicator 


Design improvements in its Roto-Bin- 
Dicator have made price reduction of the 
unit possible, according to George A. 
Schemm, president of Bin-Dicator Co., De- 
troit. He said the unit is used extensively as 
an automatic bulk material level indicator 
and control. 

Mr. Schemm noted that lowered manu- 
facturing costs resulted from major design 
changes involving the unit’s motor, switch, 
and switch mountings and made possible 
price reductions of from six to 15 per cent. 

One change, he said, is that “The new 
motors are more ruggedly constructed, us- 
ing a larger output shaft and a support piv- 
ot of hardened steel.” To obtain complete 
facts about the Roto-Bin-Dicator, circle 
Reader Service No. 6. 


Serving Milly 5 Breede 


DEVoy Over 30 Yea 


VITAMIN OILS (Fortitied Cod Liver Oils 
DEVOLKOD © NON-DEST. 
COD LIVER OIL USP 
DEVOLD VITAMIN A & D FEEDING OILS 
DEVOLD VITAMIN A OILS 
PEDER DEVOLD WHEAT GERM OIL 


“Stabilised”’ 
From Cen to Carleade 
GRegon $-84600 


PEDER DEVOLD OIL COMPANY 


Division of Chas. L. Hulsking & Ce., Inc. 
417-FB Fifth Avenue, New York 16, N.Y. 


CONSULTANT 
10 THE 


FEED INDUSTRY 


C. W. Sievert 


Room 855 Board of Trade Bldg. 


Chicago 4, Illinois 
Phone WEbster 9-3256 


SINCE 1900 


MERCHANDISERS OF 


Millfeeds of all kind 
Brewers Dried Grains 
Maltsprouts 

Malt Cleanings 

Lins Oilmeal 

44% Soybean Oil Meal 
Reground Oat Feed 

Beet Pulp 

Hominy Feed and Alfalfa Meal 
Pilot Brand Oyster Shells 
Poultry Cod Liver Oil 


Deutsch & Sickert Co. 


741 N. Milwaukee St., Milwaukee, Wis. 


Weitz Brochure Desc ‘ibe; 
Mill Design, Building 

Featured in a new 40-page book!:t pub- 
lished recently by Weitz-Hettelsato- Engi. 
neers, Kansae City, is design and ccnstruc. 
tion information on grain elevators, feed 
and flour mills, and similar facilities, accord. 
ing to the firm. 

The company noted that more taan 20 
such units are illustrated and described in 
the publication, which includes those de- 
veloped for General Mille, Inc., the Pills 
bury Co., and Ralston Purina Co, 

In addition, a complete detailing of 
Weitz-Hettelsator services to the grain and 
feed industries are included, it was reported, 
To obtain a copy of the booklet, circle 
Reader Service No. 20. 


Clear Aureomycin for Use 


As a Coccidiosis Control 


With clearance by the Food’ @ Drug ad- 
ministration, Aureomycin has been estab- 
lished as the first effective antibiotic for 
use in the prevention, control, and treat: 
ment of coccidiosis in chickens, according 
to American Cyanamid Co., New York City, 

The firm said that Eimeria tenella and 
Eimeria necatrix, important species which 
kill non-immune chickens and retard growth 
and reduce feed efficiency in partially-im- 
mune birds, are covered specifically in the 
clearance, 

All phases of coccidiosis control now can 
be handled with the same formula feeds for 
tified with Aureomycin and used to control 
other poultry diseases, Cyanamid said. To 
obtain complete details, circle Reader Serv- 
ice No. 21. 


Seco Introduces Economy 
Twin Molasses Mixer 


Introduction of a new twin molasses mix- 
er has been made by Seco, Inc., Goodletts- 
ville, Tenn., according to Paul J. Zimmer: 
man, executive vice president. He said the 
unit was engineered for the efficient, high- 
capacity molasses blending of feed. 

With a capacity of up to five tons an 
hour, the mixer has a special rotor system 


Fortity Your Feeds Wit! 


YEAST CULTURE 


a natural source of 
Digestive enzymes — B Vitamins inc 
Biz — Unidentified Health & Grow  fac- 
tors — Values not obtainable fro: any 
other source. 
for All Cattle, Hegs, Shee: 
Chickens, Turkeys 
Better Health, Growth & Product) 1 — 
Greater feed efficiency — Lower fee cost. 
Yeast Culture values proven by st: col- 
lege tests. 
Write DIAMOND V MILLS, 
CEDAR RAPIDS, IOWA q 
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which «ssures no balling or lumping, Mr. 
Zimm. man said. He added that frequent 
cleans: g is unnecessary because of a self- 
cleanit.: feature built in. 

The unit is priced at about half the cost 
of mi) sts rated at the same capacity, it is 
caime . To obtain complete details and 
prices the molasses mixer, circle Reader 
Servic No. 1. 


Larders Announces First 


Blo k Press of Its Kind 


W! it is claimed to be the first fully- 
autom tic, single-cylinder range-block press 
on th. market has been developed by Lan- 
ders } ill Mfg. Co., Fort Worth, Tex. It is 
pictur-d here. 

Capable of producing 300 molded range 
blocks an hour automatically, the device is 


called the Block-Matic. It can be set to run 
one block per minute with its three-speed 
variable adjustment, the firm said. 

“The Block-Matic’s entire operation can 
be handled easily by one man,” Landers 
noted, adding that automatic loading of 
mineral and protein feeds from scales is per- 
mitted with the machine's angle design. For 
all the facts, circle Reader Service No. 22. 


New Daycom Grain Drier 
Saic ‘Just Like Nature’ 


sew Arid-Aire Terminal grain drier is 
described by Daycom, Inc., Minneapolis, as 
“just ‘ike nature — only better.” An out- 
standivg feature of the unit, the firm said, 
is tha it utilizes all four sides for drying 
and oling. 

“E\ ory bit of heat produced by the burn- 
et mt © go through the grain as the drying 
Proce . takes place,” according to Daycom. 
Oper: or of the unit, the firm added, has 
comp te control of the three drying stages 
empl: ed by the Arid-Aire. 

To btain all the information on the new 
drier, ircle Reader Service No. 4. 


M. B. Xubelsky Feed Mill, Laveen, Ariz., 
has - irchased a Strong-Scott molasses 
mixer. 


Ferrell Offering Folder 
On Its Grain Equipment 


Currently offered by A. T. Ferrell & Co., 
Saginaw, Mich., is new and comprehensive 
literature in folder form on the company’s 
grain cleaners and driers, elevator legs, and 
other related equipment, according to the 
firm. 

The folder includes information on all 
the major items in the Ferrell Clipper line 
and shows the organization’s national and 
international representation, it was noted. 
To obtain a copy of the new publication, 
circle Reader Service No. 11. 


Booklet on Coccidiosis 


Offered by Two Firms 


A new booklet on CocciVac service and 
information is being offered by Dorn & 
Mitchell Laboratories, Inc., Opelika, Ala., 
and Sterwin Chemicals, Inc., New York 
City. 

Spokesmen said the booklet “provides a 
useful and concise review of coccidiosis vac- 
cination, its value in the prevention of coc- 
cidiosis, and the procedures and cautions 
required for effective use.” 

The publication:is divided into six general 
sections, coccidiosis, immunity, CocciVac, 
vaccination procedures, additional informa- 
tion, and diagnosis. To obtain a copy of 
the manual, circle Reader Service No. 7. 


WHEN YOU BUY A 


SEEDBURO 


500-RC MOISTURE TESTER 
YOU'RE BUYING THE BEST! 


Backing up that statement 
is the fact that over 25, 
of the various Steinlite mod- 
els have been sold throughout 
the U. S. and all over the 
world. 


accurate, 
fast 
testing 
of 

whole 
grains. 


Features... 

@ 250 Gram Sample — double the size of the 
ordinary sample. Far greater accuracy — 
more representative of entire load. 

© Meter registers automatically — no chance 
of errors. 

© Automatic funnel and discharge resets for 
next 

© Completely new and improved circuit — 
eliminates overlap. 


See Your Seedburo Representative 
or Write Us for Complete Details. 


EQUIPMENT COMPANY 
Dept.FB-9, 618 W. Jackson Bivd., Chicago 6, It. 
Phone: ANdover 3-2128 


The Proven 
Rodenticide 
that fools the RATS 
and MICE only ... NOT THE PUBLIC! 


Mapleton Feed & Hardware, 
Mapleton, Wis., writes: 


“A word of thanks and appreciation from a 
customer always gives us a real lift. This has 
been our experience with Ferret. Customers 
have gone out of their way to tell us how 
effectively they have eliminated their rodent 
problem. As I write this letter to you a cus- 
tomer tells me how the rats ate all the bait 
(Ferret) he put out in one night and hasn’t 
seen a rat there since and now wants to bait 
his hen house where he still has a problem. 
I whole-heartedly endorse this product — 
the price is right — the packaging is perfect 
and above all it is irresistible to all rodents. 

“T trust that this letter conveys to you 
the real enthusiasm we feel towards Ferret.” 


— T. A. Torgerson 


Your customers, too, are entitled to the 
most effec*ive and sought-after RAT & 
MOUSE KILLER on the market today! 


They, too, will appreciate you for rec- 
ommending a product which will fool 
the rats and mice and not them, as 
other baits often do. 


Why FERRET will be your top seller: 
(1) Its Warfarin base makes it safe for 
pets and children. (2) Its new additive 
LRX-60 makes it the most accepted bait, 
keeps it fresh and attractive for more 


than a year (bait stations can b2 set up for a 
year or Il-nger without checking or changing). 


FERRET is the only rodenticide which 
takes advantage of the rodent's thiev- 


ing instincts (packaged in four cellophane 
four-ounce bags for the rodent to steal). 


FERRET guarantees you repeat and in- 
creased sales or your money back! 


Contact the distributor nearest you. 


Iowa 
Cutler Hardware Co., 400 Sycamore, 
Waterloo 
Harper MacIntire, Ottumwa, Cedar Rapids 
Russell-Miller Milling Co., Cedar Rapids 
S & O Products, Marshalltown 
Joseph Helgevold, Ayrshire 
South Omaha Feed & Supply Co., 
30th & L sts., Omaha, Neb. 


Nebraska 
South Omaha Feed & Supply Co., 
30th & L sts., Omaha ; 
Dutton & Lainson Hardware Co., Hastings 
Minnesota 
Farmer Seed & Nursery Co., Faribault, 
St. Cloud, Fairmount, Rochester, 


Mankato 
Illinois 
Farm Barn, Main st., Peoria 
Indiana ; 
Gordon Osterhoff, Rte. 2, Muncie 


Ohio 
P. D. Booghier, 2330 Sunset, Springfield 
Botkins Veterinarian Supply, Botkins 
Wisconsin 
McKesson & Robbins. Inc., 
433 E. Michigan, Milwaukee 
Hartford Elevator, Hartford 
I. K. Meyer Feed & Seed, Beaver Dam 


Suggested Retail Prices 


1.50 
Your price per 24 1-Ib. case..... $21.50 


For testimonials, information on gen- 


facturer direct — 


FERRET LABORATORIES 
Box 210, Rte. 2 © Oconomowoc, Wis. 


erous introductory offer, contact manu- ’ 
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Exports of Wheat, Flour 
Approach U. S. Record 


Nearly 507 million bughels of wheat and 
flour — second-largest shipments on record 
— were exported in fiscal 1959-60 from the 
U. S., according to the Department of Ag- 
riculture. 

The country’s peak year for such exports, 
according to the department, was 1956-57 
when 549 million bushels were exported. 
The agency added that such exports were 
down to 401 million bushels in 1957-58 but 
reached 442 million in 1958-59. 

Exports of wheat in 1959-60 totaled 416 
million bushels, against 362 million a year 
earlier. “This increase of 15 per cent was 
made in spite of a 22 per cent reduction in 
exports to Europe, where a good crop in 


1959 reduced import requirements this 
year,’ USDA said. 


Archer-Daniels Earnings 


Dip ‘Like Many Others’ 


Earnings of Archer-Daniels-Midland Co., 
Minneapolis, “like many other large proc- 
essors and marketers of agricultural prod- 


SNOW WHITE 


OYSTER SHELL 


© Softer 
More Digestible 
@ Yields Better Eggs 


WHITE SHELL 


orporation 
Jacksonville, Florida 


[— — Distributed by~ — — 


EDWARD R. BACON GRAIN CO. 


| | 
| | 
| 177 Milk St., Boston 9, Mass. | 
| 


ucts,” declined in the fiscal year ended June 
30, the firm has reported. 

Board Chairman Thomas L. Daniels said 
that net profit for the year was 3.7 million 
dollars, paying $2.31 a share, compared 
with 5.4 million dollars, or $3.38, a year 
ago. Sales and other operating income, he 
added, amounted to 239.9 million dollars, 
against 239.4 million for 1958-59. 


Company executives expressed optimism, 
however, that “the profit improvement pro- 
gram on which the company has embarked 
will insure profitable growth in the years 
ahead.” 


Irvin Marcus, 54, Dies; 


Headed Colby Milling 


Death claimed Irvin Marcus, 54, presi- 
dent of Colby (Wis.) Milling Co. Sept. 8, 
terminating a 30-year career in the milling 
business. Funeral services and interment 
took place at Wausau, Wis. 


Mr. Marcus had served as president of 
the business, located in the Clark-Marathon 
county community, for 15 years. 

Not long ago the firm established a new 
mill at Abbotsford, a short distance north- 
west of Colby. 


HAYES & STOLZ AGENT 

Hayes & Stolz Industrial Mfg. Co., Fort 
Worth, Tex., now is represented in Cali- 
fornia and Arizona by California Mill Equip- 
ment Co., 1362 N. Carolan av., Burlingame. 
California Mill's Gene Thomas, David Wes- 
ton, and Pat Cunningham will represent 
Hayes & Stolz’s line. 


Feeds, Screenings 


CLARENCE MOLL, Manager 
Feed Department 


Members: 
Central Retail Feed Assn. 
Milwaukee Grain Exchange 


THE PAETOW CO. 


Milwaukee, Wisconsin 
Grain Exchange BRoadway 1!-2600 


Milwaukee's EXCLUSIVE Feed Broker 


FOR FAST COURTEOUS SERVICE 
— CALL—GABRIELSON 


GABRIELSON FEE D S—Ask For Fred Gabrielson 
BRoadway 2-4580 @ 236 Grain Exchange Bldg. © 


All Feeds And Ingredients 


Milwaukee 2, Wis. 


Feed Ingredients 
of All Kinds 
North East Feed Mill Company 


Minneapolis 13 Minnesota 
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A Complete Assortment of 
HIGH QUALITY INGREDIENTS 


MANEY BROTHERS 


MILL and ELEVATOR COMPANY. 


MINNEAPOLIS SINCE 1884 MINNESOTA 


Classified! 


RATES: 10 cents per word. Minimum 
charge $2.00. Positions wanted a: ver. 
tisements, not to exceed 25 words, 
$1.00, payable in advance. 


MACHINERY FOR SALE 
CORN CUTTER—zgrader lish 


3,000 Ibs. per hr. A-1 condition, guarantee. Write 
LE-21, c/o The Feed Bag. al 


—— 


FEED MIXER—One ton capacity—floor level 
feed has motor—latest style machine—used short 
time. Write K-D-15, c/o The Feed Bag. 


HAMMER MILL—Has 50 HP motor—used 
only short time. Like new. Bargain for cash. 
Write BA-120, c/o The Feed Bag. 


FOR SALE — Two used one-ton Kelly Du. 
plex Vertical Mixers complete with 5-HP motors. 

th mixers are in unusually good condition, 
Water Street Mill, Sparta, Wis. Phone 3377. 


EQUIPMENT FOR SALE 


FOR SALE — Truck Scale — portable. Eight 
feet by 22 feet, 32,000-pound beams. Sacrific:, 
Henry Ninnemann, Inc., 5100 W. Ryan rd. 
Hales Corners, Wis. Phone GArden 1-0200. 


FOR SALE — Two Davenport 8-foot by 60- 
foot welded rotary dryers. Unused No. 9 Sturte- 
vant rotary blender, 150-cubic-foot. Worthington 
70-cubic-foot rotary batch blender. T304 stain- 
less steel dry material handling system including: 
1.800-cubic-foot weigh hoppers; Ajax ‘‘Lo-veyor” 
shaker conveyors, bucket elevators, screw con- 
veyors, all stainless steel. Send for details. 
Perry Equipment Corp., 1410 N. Sixth st., Phil- 
adelphia 22, Pa. 


NUTRITIONIST — Midwestern Feed Manv- 
facturer. At least M.S. in animal nutrition. Give 
details of education and experience. Write Box 
D-63, c/o The Feed Bag. 


SALES MANAGER — Central States Feed 
Manufacturer. Opportunity for growth with com- 
pany. Write Box D-68, c/o The Feed Bag. 


Cole, Hawkes Join Staff 
Of Delaware University 


Newly appointed to the school of agricul: 
ture staff of the University of Delaware 
are Dr. Richard H. Cole and Dennis A. 
Hawkes. Dr. Cole was named assistant pro- 
fessor in the department of agronomy and 
agricultural engineering and Mr. Hawkes 
joined the department of agricultura! eco 
nomics as an agent in marketing. 

Both graduates of the University of 
Maine, Dr. Cole earned his Ph.D. at Penn: 
sylvania State University and Mr. Hawkes 
completed work for a master’s degree at 
the University of Massachusetts. D:. Cole 
will conduct research in corn and deans. 


Quaker Oats Co., Chicago, has pur ‘ased 
a Strong-Scott ribbon blender for + An 
thon (Iowa) plant. 


SOYBEAN MEAL .. . MILLFEE Z| 


LINSEED MEAL 


A. L. Stanchfield, Incorpor: ‘ed 


Wholesale Grain and Feed Mercha 5 
422 Flour Exchange Bldg. Minne lis 
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VITAMIN 


nutrition is 


IMPORTANT 


Formulate your feeds 


—a rich and economical source 
of vitamin D.— known and ac- 
cepted, dependable in potency, 
easy to use, outstanding in dis- 
persion qualities. 

STANDARD BRANDS INCORPORATED 


Agricultural Dept. 
625 Madison Ave., New York 22, N. Y. 


® 


IRRADIATED Dry Y 
RICH IN VITAMIN _* 
FOR FOUR-FOOTED ANIMALS 


Plans Are Underway for 
’61 Nutrition Meeting 


Nutrition experts and land-grant college 
administrators are among speakers who will 
be featured at the centennial nutrition con- 
ference sponsored by the Midwest Feed 
Man facturers association at Kansas City in 
Oc:ober of 1961. 

Expected to attend the event are feed 
nutritionis:s from throughout the country, 
home economists, and members of various 
news media. Cooperating with the associa- 
tion in s‘aging the 100th anniversary of the 
founding of land-grant colleges are such 
schools in the Midwest's eight-state area. 

Well over a year already has gone into 
the planning of the conference, according 
to spokesmen for the feed association. The 
program, exhibits. and projects committees 
already have held several meetings to as- 


The Time 
of Your Life 


. is a comprehensive six-hour train- 
ing program designed to help your 
salesman produce more for you and for 
themselves. You can conduct the pro- 
gram with materials | supply — or I'll 
conduct it for you. 

This is practical, useful material. Among 
other points, it stresses what the sales- 
man receives in support and backing 
from his employer, what the salesman 
owes his employer in return, why the 
modern salesman must be a modern 
businessman. 

Included are these extremely useful 
facts: CTC (cost of selling measured 
against results); qualifying prospects 
as to capital, character, and capacity; 
how to lay out a territory most effi- 
ciently; how to route yourself for maxi- 
mum results. 

All this — and much, much more — to 
benefit your entire sales force is sup- 
plied in kit form: films, sound, scripts, 
work sheets, case studies. Truly a re- 
markable package of sales force im- 


provement. The package (excluding 


443 N.E. 103rd Street 


me) complete is priced at a modest 
$195. You can order direct from this ad. 
This presentation is blunt, direct, prac- 
tical. lt minces no words. It can repay 
ou a hundred times its small cost. 
| CONTINUE TO OFFER IN-PERSON 
DIRECTION OF SALES WORKSHOPS 
& MANY OTHER SERVICES. 


DON'T PUT IT OFF —TELEPHONE, WIRE, OR WRITE ME TODAY — 


Ralph Everett 


Miami 38, Florida 


PLaza 1-3741 
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sure*an outstanding program, its sponsors 
reported. 

Shown planning the conference are Dr, 
John White, Dr. G. M. Watkins, Dr. Elmer 
Kiehl, Fred K. Darragh, Dr. Harold Wilcke, 
Pat Waters, Dr. C. W. Ackerson, Dr. Nor- 
man Jacobson, Maurice Johnson, Dr. Ran- 
dall Jones, and Dr. Pearis Wilson. Dr. E. J. 
Early, another planner, was not present for 
the picture. 


Chemically-Treated Food 
May Rid Dogs of Fleas 


Chemically-treated dog food may be the 
answer to the flea problem of dogs, accord- 
ing to an Oregon State College scientist who 
has developed a treatment claimed to have 
no noticeable injury to canines but proved 
to be 85 to 95 per cent effective against 
the parasite. 

R. L. Goulding, agricultural exveriment 
station entomologis:, said his experiments to 
control insects that bite cattle suggested the 
idea of such dog food. Assisting in the flea- 
ridding project are Drs. D. H. Smith and 
S. E. Knapp, university veterinarian and 
parasitologist. 

Although Mr. Goulding emphasized that 
his findings are only preliminary, he did 
say that the treatment also sharply reduced 
stomach worms in dogs. Among questions 
to be answered, he added, is: How much 
chemical could a dog tolerate for long 
periods without damage? 


Los Angeles Now Has a 


Marine Grain Terminal 

With the pouring of 66,000 bushels of 
safflower seed into the holds of the freiyhter 
President Johnson, southern California's 
first marine grain terminal went into «peta 
tion in August at the port of Los An-eles. 

The seed, destined for Japan, is use! pri 
marily as a coloring agent and mec cine. 
Operating the push-button which se: the 
export cascading into the ship was Llc 4 A. 
Menveg, president of the Los Angeles ard 
of harbor commissioners. 

Port authorities said the seed cam: rom 
Arizona and the San Joaquin valley a — was 
the first of various kinds of crops ex -cted 
to come from throughout south» 
United States for shipment, princip: y 
Japan and India. 


Land O'Lakes Creameries, Minne >olis, 
has purchased a Strong-Scott mix and 
tibbon blender. 
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Merrill B. Frick, Secretary-Treasurer of Frick Farm Supply, 
Wawaka, Indiana, and Dale Stayer, Murphy District Distabutor 


‘Four reasons why handle 


‘“We’re proud to be a Murphy dealer . . . because we 
feel we can really offer something to the farmer in his 
feeding program. | 

We figure that any feed dealer must carefully 
choose the kind of feed he wants to sell. There are 
four reasons why we recommend to farmers — and 
sell! — Murphy’s Cut-Cost feeds: 

1. Murphy’s isn’t in competition with farmers, 
lealers, and banks. This company doesn’t finance 
‘rain, concentrates, and livestock . . . it doesn’t com- 
ete with its own customers. Murphy’s always feels 
hat it is a feed manufacturer . . . not a banker and 
2eder. 

2. Murphy’s is an aggressive company, eager to 
»arn new things to benefit farmers. Murphy’s con- 


y Merrill B. Frick 
Murphy Dealer 


stantly strives to improve its feeds. Before adding any 
new ingredient, it always insists that the ingredient 
pay for itself and add a profit for the feeder. 

3. The Murphy company takes advantage of quan- 
tity buying and, above all, has one of the most modern 
plants in the business today. Strict standards put 
quality above convenience and quick, easy profits. 
Murphy’s doesn’t use inferior ingredients. 

4. We have always had the friendliest relationship 
with Murphy folks . . . and they’re sympathetic to the 
dealers’ and farmers’ problems. They always take 
time to talk to a farmer or dealer.” 


If you would like to hear more about a Murphy franchise, see 
your Murphy District Distributor, or write to Dr. Robert Spitzer, 
Murphy Products Company, Burlington, Wisconsin. 


New customers...new business...new profits with MIURPPHY’S 


MURPHY PRODUCTS COMPANY, BURLINGTON. WISCONSIN 
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STILL AVAILABLE FOR GOOD DEALERS IN SOME AREAS 


No matter how good your present progam is, your 
customers must make money if you are going to be 
permanently successful. To do this in the feed busi- 
ness, a feed dealer must have not only a good feed, 


but also his customers must have good breeding | 
stock, good equipment and good housing. Eventual- 

ly someone will sell all four in your area — it might 

as well be you! 


No other major feed company in America has this kind of a program to offer a 
dealer. WRITE, PHONE or WIRE for DETAILS. 


& Co., FEep & Farm Division, ILL. 


